New fireproof refinery built in 1925 


NIAGARA BRAND 


Genuine double refined Saltpetre (nitrate 
of potash) and double refined Nitrate of 
Soda—“The old reliable way to cure 
meat right”—both complying with the 
requirements of the B. A. I. 


BATTELLE & RENWICK, INC. 


Established 1840 80 Maiden Lane, New York City 
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Cut Beef and Pork 


.. . in the same batch . . . and get a 
perfect, uniform, finished product! 


OU can put beef and pork together in the bow! of 

the “BUFFALO” Silent Meat Cutter. It cuts them 
fine and flaky in one operation without heating or mash- 
ing. Thoroughly mixes the pork with the beef. Turns 
out uniform, highest quality sausage meat, free from 
lumps or cords. And gives you a greater yield! 


Any kind of meat can be cut better and faster, in a 
“BUFFALO,” because the cutting principle is right! 
The knives pass within a fraction of an inch of the bowl 
and through acomb. Only through this method of cut- 
ting can you be assured of a uniform, high-grade product 
at the lowest possible cost. 


Ask any “BUFFALO” user! There are 


thousands of them! 


JOHN E. SMITH’S SONS CO., BUFFALO, N. Y. 


ANT IUPAC AR 


" BUFFALO’ 


SILENT CUTTERS ~ GRINDERS ~ MIXERS ~ STUFFERS 


SCHONLAND CASING PULLER 
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“BUFFALO” Silent Meat Cutter (2 i 
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“BUFFALO” Meat Grinder 


¥ 


No more grinder | troubles when 
you install a “BUFFALO 


“BUFFALO” Air Stuffer 


i 


Most sanitary stuffer on the 
market. 





“BUFFALO” Meat Mixer 
Mixes meat most thoroughly 
in least time. 





“BUFFALO” Self-Emptying 
Silent Cutter 





Cuts and empties a bowl of 


meat in 4 minutes, 


SCHONLAND Patented 
Casing Puller 


a 


Saves 50% to 65% in 
time and labor 
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Now Is the Time to Learn to “Sell Right” 


What Another Big Industry Has Done 
with Trade Commission Approval 
the Meat Packing Industry Can Do 


What’s the matter with the 
packing business?” is a popular 
topic when packers’ books show 
“in the red.” 

But packers are not so much 
interested in better selling meth- 
ods at a time when product moves 
freely and at a fair profit. 

This latter is the position in 
which a considerable portion of 
the industry finds itself at the 
present time. 

Shortage in livestock supplies 
has created a condition for the 
packer in which consumptive de- 
mand absorbs the current sup- 
ply, and draws rather liberally on 
storage stocks as well. 


Not Now, But Later 


In this situation there is little 
call for price cutting, dumping 
and other practices that bring un- 
fortunate results. 

It is hardly logical to expect, 
however, that livestock producers 

maintain production at its 
present low levels. Prices for 
live animals have been attractive 
and increased production is en- 
couraged. 


_ Sooner or later this will result 
m more or less congestion, when 
the need to move product will 
tempt many to resort to bad sell- 
ing practices. 

The balance of 1928 will be a 
period in which the meat pack- 
Ing industry can go a long way 
toward standardizing practices, 
toward outlining in a public way 
What is regarded as unfair com- 











petition, and toward devising a 
selling code the violation of which 
will brand as “unfair” any packer 
indulging in it. 

Train Them to Sell Right 


After such a code is adopted, 
there will be ample time for the 
men in each organization to be 
thoroughly trained to what it 
means. 

It will give sales executives 
ample opportunity to teach sales- 
men that a new plan of selling is 
in operation, that the selling price 
of product is based on its cost, 
and that price-cutting cannot be 
indulged in, except in relation to 
size of order specified by the 
house the salesman represents. 

There is no occasion for agree- 
ment on price, in either a national 
or a local way. 

Every packer knows, or should 
know, what he must ask for his 
product. Variation in price be- 
tween different packers may be 
met by salesmen on the basis of 








A Stitch in Time 


When packers are making 
money they are not so apt 
to check up on their selling 
methods. 

But isn’t that a good time 
to “true up” the sales or- 
ganization, and adopt a code 
of selling practice for use 
when times are not so good? 




















product, cure, flavor, quality—any 
one or all of the many things on 
which real salesmanship should 
be based. 


What Causes the Trouble 


If every packer makes his sell- 
ing prices in the light of his costs, 
plus a fair margin, and deter- 
mines to adhere to these selling 
prices, that is all that is neces- 
sary. It is price cutting and 
= that make so much trou- 

e. 


Deliberate underselling is the 
lowest form of competitive effort. 
There is not a savor of salesman- 
ship in such practice. It has cost 
the packing industry hundreds of 
thousands of dollars. 

In THE NATIONAL PROVISIONER 
of July 14, 1928, some thoughts 
were presented on how the packer 
can sell at a profit. These in- 
cluded an agreement with his 
competitors on a sound and legal 
selling code, and seeing that his 
men lived up to it. 

As proof that it is logical for 
the members of an industry to get 
together and agree on sound busi- 
ness principles for the conduct of 
that business, the example set by 
the cotton oil industry was out- 
lined in THE NATIONAL PRO- 
VISIONER of August 4. 


Another Industry Did It 


Another industry, not so close- 
ly related to meat packing as is 
cotton oil, but whose principles 
of selling are practically the same, 
has met and with official sanction 
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agreed upon selling rules and 
adopted as good trade practice 
certain fundamental principles. 

This is the millwork industry. 
It held a conference in Chicago in 
May, 1928, which was said to be 
the most truly representative 
gathering of that industry ever 
assembled at a single meeting. 

This meeting was presided over 
by G. S. Ferguson, Jr., a commis- 
sioner of the Federal Trade Com- 
mission, assisted by M. Markham 
Flannery, director of the trade 
practice conferences of the com- 
mission. 

At the opening of this confer- 
ence Commissioner Ferguson de- 
clared that the commission is in 
hearty sympathy with the desire 
of the various industries to them- 
selves eliminate unfair, wasteful 
or bad practices by conferences 
held under the auspices of the 
commission. 


Federal Trade Commission 

Approves 

Also the commission is guided 

as far as possible by the recom- 

mendations and findings of the in- 

dustry, and gives every aid with- 

in its power in working out the 
problems encountered. 


Approved 

The following rules adopted at 
the conference of the millwork in- 
dustry have been arranged by the 
Federal Trade Commission in its 
official report of the conference in 
two groups. Those under group 
I are affirmatively approved by 
the commission; those under 
group II are accepted by the com- 
mission as expressions of the 
trade. 

Careful reading of all these 
rules is recommended to every 
meat packer in the country. In 
many cases he could read into 
them the meat packing industry 
or the products of the industry 
and find them exactly applicable. 
They furnish suggestions as to 
the lines along which meat pack- 
ers might work in ironing out 
their difficulties. 


Packer Should Read These 
The packer’s attention is espe- 
cially directed to the following 
rules: 
1. Inducing breach of contract. 
4. Secret rebates. 
5. Price discrimination (selling 
prices). 
6. Price discrimination (freight 
and drayage). 
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They Sound Familiar! 


Some bad practices found in the 
millwork industry were secret re- 
bates, price discrimination and 
dumping. 

This reads almost like the meat 
packing industry. 

The bane of institutional sell- 
ing of meat and meat products 
is the premium paid to the official 
or other individual giving the 
meat order or contract. 

This costs the meat industry 
thousands of dollars annually. It 
is unwarranted, and if all pack- 
ers would eliminate the practice 
there could be harm done to the 
business of none. 

Price discrimination between 
buyers of equal quantities of the 
same product has developed out 
of sharp competition. It is an 
unfair practice both to buyer and 
seller, and should be wiped out. 

Dumping of meats into terri- 
tory without knowing the point 
of saturation costs the industry 
great sums of money, and results 
in unethical selling practices. 

These are some of the things 
the millwork industry plans to 
eliminate. Packers might well 
follow suit. 




















7. Price discrimination (pack- 
ing charges). 

8. Guaranteed prices. 

9. Anti-dumping. 


11. Terms of sale. 

14. Selling without  specifica- 
tions. 

16. The principle of a reasonable 
differential. 

17. Adherence to _ published 
prices. 


Trade Practice Rules 

GROUP I. (Approved by Federal 
Trade Commission). 

Rule 1—Inducing Breach of Contract. 
—tThe willful interference by any per- 
son, firm, corporation or association, by 
any means or device whatsoever, with 
any existing contract between a manu- 
facturer and a wholesale distributor, or 
any other party, or between a whole- 
sale distributor and a retail distributor, 
contractor, consumer, or any other 
party, in or about the production, manu- 
facture, transportation, purchase or 
sale of any millwork product, or the 
performance of any contractual duty 
or service connected therewith, such 
interference being for the purpose or 
with the effect of dissipating, destroy- 
ing or appropriating in whole or in part 
the patronage, property or business of 
another engaged in such industry, is un- 
fair trade practice. 

Rule 2—Misbranding.—The marking 
or branding of products of the mill- 
work industry for the purpose or with 
the effect of misleading or deceiving 
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purchasers with respect to the quantity 
quality, grade or substance of the goods 
purchased, is an unfair trade prac. 
tice. 


Rule 3—Fraud and Misrepresents. 
tion.—The sale or offering for sale of 
any product of the millwork ind 
with intent to deceive customers ¢ 
prospective customers as to the quan. 
tity, quality, substance or size of such 
product is an unfair trade practice, 

Rule 4—Secret Rebates.—The pay- 
ment or allowance of secret rebates, re. 
funds, credits, or unearned discounts, 
whether in the form of money or other. 
wise, or extending to certain purchasers 
special services or privileges not ex. 
tended to all purchasers under like 
terms and conditions, is an unfair trade 
practice. 

Rule 5—Price Discrimination (selling 
prices).—Any discrimination in price 
of millwork products between pur. 
chasers of the same class, not includ. 
ing discrimination in price on account 
of the difference in grade, quality or 
quantity of the product sold, or which 
makes only due allowance for difference 
in cost of selling and transportation, 
or discrimination in price in the same 
or different communities not made in 
good faith to meet competition, where 
the effect of such discrimination may 
be to substantially lessen competition 
or tend to create a monopoly, is an un- 
fair trade practice: 

Provided, however, that nothing in 
this resolution shall be construed to 
prevent the publication and use of a 
special quantity price applicable to a 
definite quantity of goods which are 
placed in one order and at the option 
of the shipper are moved as one ship- 
ment. 

Rule 6—Price Discrimination (freight 
and drayage).—As the failure of the 
industry to adopt uniform practices 
with respect to requiring purchasers of 
millwork products to pay transporta- 
tion and trucking charges has inevita- 
bly resulted in unfair price discrimi- 
nation, the allowance of transportation 
or trucking charges on products sold 
on f.o.b. mill basis, or if such products 
are sold on a delivered basis transpot- 
tation charges to be paid by the con 
signee, the allowance of transportation 
or trucking charges in excess of th 
actual amount of such charges is @ 
unfair trade practice: 

Provided, however that nothing here 
in shall be construed to prevent the 
payment by the seller at his option of 
trucking charges within city limits. 

Rule 7—Prime. Discrimination (pack 
ing charges).—As packing charges at 
necessarily reflected in price, and as the 
variable practice on the part of sellers 

(Continued on page 32.) 
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Better Lighting in the Meat Plant 
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To Get the Light Where It Is Needed 
the Proper Types of Reflectors Must 
Be Used if Waste Is to Be Prevented 


Few meat packing plants use 
artificial light to the best advan- 
tage. 

Either the departments are not 
lighted sufficiently for best re- 
sults, or adequate illumination. is 
secured only at the expense of 
considerable waste. 

Artificial light is a processing 
expense—just as much as salt, 
spices, packages, paper or any 
other of the numerous supplies 
needed to prepare meat products 
for market. 

As such it should be used in 
sufficient quantities to enable 
workers to do their best. Any 
quantity in excess of this is a 
waste. 

Proper lighting not only means 
enough light, but also the man- 
ner in which the light is diffused. 

Light that illuminates non- 
working areas of a room accom- 
plishes no good and is wasted. 
Glaring light in the eyes of work- 
men from unshaded globes is not 
conducive to best work. 


The problem is not one to be 
solved in a haphazard manner, or 
by one inexperienced in the work. 
Rather it is one for the illuminat- 
ing engineer. 

Getting the lighting system 
right—sufficient light for the 
various departments at the least 
expense for electric current—is 
one phase of plant efficiency work 
to which more attention might 
profitably be given. 


In this article the need for the proper 
types of reflectors to meet varying plant 
conditions is emphasized. 

This is the second of a _ series on 
meat plant lighting. The first appeared 
in the August 18 issue of THE NA- 
TIONAL PROVISIONER, discussing the 
heed for adequate lighting in the meat 
Plant, and what constitutes sufficient 
illumination, 


Using Light Efficiently 
By A. W. Kakilty.* 

Having agreed on the need of hav- 

ing sufficient light to enable a man to 

do his best and most efficient work, 

the next problem is one of selecting 


_—. 


‘Illuminating Engineer, Benjamin Elec- 
tic Co, Chicago. 


Il—Proper Types of Reflectors 


sufficient good equipment to work out 
the most satisfactory answer to the 
problem as presented by each depart- 
ment. 

Undoubtedly many who have been in 
the packing industry for years will be 
able to work out an ideal solution once 
they have refreshed their minds on the 
principles involved in correct lighting. 

Let us diverge from the subject just 
a moment to recall an ancient tale. 


Comparing Then and Now. 

Once upon a time in each little com- 
munity there was the local butcher. He 
killed all the animals needed for food, 
and of these animals he made use main- 
ly only of such meats as he was able 
to carve out. In other words, out of a 
1,000 pound cow he might, if he was 
lucky, get 500 pounds of meat. Most 
of the remainder—except possibly the 
rendering of a little fat and the mak- 
ing of some soft soap—would probably 
be cast aside. 

Now we will “fade out” this picture 
and “fade in” on the modern packing 
plant. Here every last item is utilized 
to the highest degree. What a whale 
of a difference a few years of progress 
make! 

Today, you would be inclined to laugh 
at this old butcher, whereas in one re- 
spect at least he would have the laugh 
on you. 

One can readily imagine that if he 
had electricity on that old farm he 
would hang up in the shed where he 
did his killing one or two bare lamps. 
Now, if we visit one of these modern 
plants, and go into any department, 


what are we most apt to find? 
One or two bare lamps! 
Stood Still on Lighting. 

Is it possible that as your need for 
speedy production increases, your need 
for adequate lighting remains the 
same? As the science of moving con- 
veyors, methods of cleaning, methods 
of handling and such items advance, 
is it possible that the science of light- 
ing remains at a standstill? 

One is not inclined to believe so. 
Therefore, let the lighting be as up- 
to-date as the remainder of the in- 
dustry. 

In the packinghouse a great battle 
is continually being waged against 
waste. Don’t throw anything away! 
Then why is there such a wholesale 
waste of light? Frequently the usual 
procedure consists in hanging a few 
bare lamps. 

Now where does the light from a 
bare lamp go? It emanates almost 
equally in all directions—up, down, and 
on all sides. 

Where Is Light Needed? 

But where do you want the light? 
Right on the table or rack on which the 
work is being performed, not on the 
ceiling, or in your eyes. 

Then it behooves us to use some sort 
of a director or reflector to get the light 
where we want it. As with the old 
time butcher who utilized half of his 
cow we may, if we are very lucky, get 
half of the light from a bare lamp on 
the work; whereas, with proper equip- 
ment we could get considerably more. 

In fact, tests prove that the use of 





POOR PRODUCERS—A COMMON COW AND UNSHADED GLOBES. 

The packer would not expect a high beef yield from a common cow. 
Neither should he expect lighting efficiency from electric light globes not 
equipped with reflectors suited to the work. 
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a correctly designed reflector will give 
approximately 300 per cent more light 
on the work. 

Efficiency demands the use of a good 


reflector. But goood lighting is de- 
pendent on other’ things beside 
efficiency. 


Glare in Eyes of Belly Trimmers. 

To get the best results from the 
men who are trimming bacon bellies 
you never have them work while look- 
ing directly into a pair of automobile 
headlights. Yet to attempt to work 
with a bare lamp in the line of vision 
presents almost as much difficulty, and 
causes considerable eye strain. 

The raw light from bare lamps is also 
likely to be reflected from the steel 








R. L. M. STANDARD DOME. 
This reflector is efficient for 
use in all ordinary working 
areas. It is regarded as stand- 
ard for this work. 
knives into the eyes of the workers as 
sudden shafts of blinding light. 

This sudden blinding is very annoy- 
ing, distracting, and positively dan- 
gerous. Reflectors, therefore, must be 
so designed that this direct and re- 
flected glare is reduced to a minimum. 

The reflector, furthermore, should be 
selected to fulfill the exact requirements 
of the station in which it is being 
placed. For general lighting one type 
of unit is useful for ordinary work 
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and offices scattered throughout the 
plant. 

For special locations, such as fur- 
nishing illumination upon the vertical 
surfaces of the animals on the con- 
veyor, for special lighting at the in- 
spector’s tables and all similar places, 





THE GLASSTEEL DIFFUSER. 


An excellent reflector for 
display areas, offices located in 
workrooms and where a well- 
diffused light is desired. 


particular types of units are available. 
Easy to Clean and Handle. 

But there are still other items to be 
considered in choosing a reflector. In 
order for any lighting system to main- 
tain its efficiency, and also its appear- 
ance, it must be frequently washed. 

The reflectors, therefore, must be 
easy to clean and must be'made of ma- 
terial which will withstand frequent 
cleaning without deterioration. They 
should be able to withstand ordinary 
handling without breaking, chipping or 
peeling. They must be accurate in con- 
tour, standardized in type, and sturdy 
in construction. 

How can an ordinary individual who 
does not have the time to test all 
brands and styles of reflectors be as- 
sured of choosing wisely? Well, when 
meat is bought the customer relies on 
the quality behind the trademark and 
also in the little blue government 
stamp. The packer and the U. S. gov- 


areas and passageways, while a second ernment have certified the product. 


is more desirable for the display areas 








Likewise, when buying lighting 
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equipment, choose a product which jg 
certified by a reputable manufacturer, 
and on which tests may be condueteg 
by an unbiased laboratory. 


The next article in this series in Typ 
NATIONAL PROVISIONER will take up 
the problem of the proper location o 
lighting units. 


HOW TO USE COLOR. 

In all types of advertising and mer. 
chandising of meat and meat products, 
as well as other merchantable articles, 
the “eye appeal” has become a strong 
factor. 


Not every packer sales manager or 
advertising manager is sufficiently fg. 
miliar with color to know how to uge 
it to the best advantage in his sales and 
publicity work. Neither does the meat 





ANGLE REFLECTOR. 


For efficient lighting overa 
considerable height. This 
type would give good light 
on earcasses hanging on a 
rail. 


retailer know how to use color to the 
greatest advantage. 

“Practical Color Simplified,” by Wil- 
liam J. Miskella, has recently been is- 
sued as a handbook for users of color. 
It contains 128 pages, supplemented 
by a color chart which tells how to 
select warm and cool colors, how to mix 
colors, how to get any shade, how to 
harmonize several colors and how to 
avoid color discords. It is published 
by the Finishing Research Laboratories, 
Inc., Chicago. 














HOW ONE PACKER ADVERTISES HIS SERVICE TO HIS CUSTOMERS. 
A story in pictures leaves little untold. So it is with the story as told in the above pictures, sketched and arranged Wi 


Lysle Burns, veteran employee of the Keefe-Le Stourgeon Com pany. ent 
From the days of old Dobbin ana the light express wagon to the modern refrigerator truck, Keefe-Le Stourgeon have 


“miles ahead” on prompt deliveries—even in 1923, when the water was high and the Arkansas river left the 


island surrounded by raging floods. 


This is an age of speed, an age of good roads and more speed, an age in which service wins. M4 
“and if airplanes are ever required to get our goods to you miles ahead, we will use them, says 


better, more satisfactory. 
Dick Keefe. 


plant on @ 
Refrigerator trucks are fast 
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Reduced Convention Rates 
special Trains and Cars Will Be 
Operated to Atlantic City 


The Twenty-third Annual Convention 
of the Institute of American Meat 
Packers will be held in Atlantic City, 
New Jersey, from October 19 to 23, 
inclusive. The following day (October 
94) will be spent at Columbia Univer- 
sity, New York City, in a Conference 
of Major Industries, held by the Uni- 
yersity and the Institute, with the co- 
operation of the Chamber of Commerce 
of the State of New York and the Mer- 
chants’ Association of New York. At 
this conference representatives of the 
leading industries will discuss the cur- 
rent situation of the industry from 
which they come. 

On the evening of October 24 a dinner 
in honor of Pioneers of American In- 
dustries will be held at the Hotel Astor. 
Speakers of international reputation 
will address those attending. 

Special Trains. 

For the convenience of members and 
their families attending the Conven- 
tion, the Pennsylvania Railroad will 
operate special trains from Chicago to 
Atlantic City and Atlantic City to New 
York, provided a sufficient number of 
advance reservations warrants them. 
Should there not be sufficient advance 
reservations for a train, the railroad 
promises to provide special cars on 
regular trains and run them through 
to Atlantic City without change, thus 
obviating the necessity of changing 
cars at North Philadelphia, as would 
otherwise have to be done. 

These trains will be composed of the 
latest style of all-steel Pullman equip- 
ment, including club car and observa- 
tion car, diners, etc., and cars will be of 
types providing accommodations de- 
sired, whether drawing rooms, compart- 
ments, sections, or lower berths. 

The Chicago-Atlantic City special 
train will leave Chicago Thursday, 
October 18, and arrive at Atlantic City 
the morning of Friday, October 19. The 
train will operate on the following 
schedule : 

Leave Chicago (Union Station), 
1:00 p.m. 
Arrive Atlantic City........ 9:30 a.m. 

The special train will stop at Fort 
Wayne, Ind., and at Pittsburgh, Pa. 
Members living east and south of Chi- 
cago may arrange to join the train at 
one of those points if convenient. 

Special Cars. 

In case there are not sufficient reser- 
vations to justify the operation of a 
complete special train, but enough to 
fill one or more special cars, these will 
be provided and attached to one of the 
following regular trains: 
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Leave Chicago 
(Union Station) 10:30 a. m. 12:40 p. m. 5:30 p. m. 
Arrive 
Philadelphia 
Leave 
Philadelphia 
Arrive 
Atlantic City.. 8:15a.m. 9:10a.m. 4:45 p. m. 
At the close of the meetings in At- 
lantic City on Tuesday, October 23, a 
special train will be operated to New 
York City for those planning to attend 
the Conference of Major Industries and 
the Dinner to Industrial Pioneers. The 
schedule: 


Leave Atlantic City.......... 6:00 p. m. 
Arrive New York City....... 9:15 p. m. 
‘To Make Reservations. 

Address applications for sleeping and 
parlor car accommodations to W. J. 
Callahan, Room 1238, 338 South Clark 
Street, Chicago. Please do this at once 
so that we can make necessary arrange- 
ments for either special train or car 
service. 


-- 6:40a.m. 7:54a. m. 3:00 p. m. 


-. 7:00a.m. 7:59 a.m. 3:16 p. m. 


Pullman Fares. 
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Chicago to Atlantic City, $9.00 $16.20 $25.50 $31.50 
Chicago to Philadelphia, 8.25 14.85 23.25 30.00 
Atlantic City to New 

DE bdxnivaiecaia (Seat $1.13) 


Reduced Fares. 


A reduced rate of one and one-half 
fares for the round trip, on the Certifi- 
cate plan, has been authorized for our 
convention, provided 250 or more of 
such certificates are presented by the 
members to the validating officer at 
Atlantic City. Return transportation 
to original starting point must be pur- 
chased at Atlantic City to secure the 
reduced fare. Members from the West 
and South who plan to attend the Con- 
ference and Dinner in New York City 
may easily arrange at small additional 


*Two tickets required. 








How to Save Money 


Be sure to obtain Certificate 
when buying your railroad ticket 
because there must be 250 to 
obtain the special reduced rate for 
the round trip. Do this regard- 
less of whether you expect to re- 
turn or not. Help the other 
members by doing so. Failure on 
your part to obtain one may re- 
sult in failure to obtain this con- 
cession. 

Selling dates for certificates 
are October 16 to 22 inclusive 
east and south of Wisconsin and 
proportionately earlier for more 
distant points. 

Validation dates—Oct. 22-23. 


Last honoring date for return 
trip—Oct. 26. 
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cost for a side trip to New York and a 
homegoing journey by way of Phila- 
delphia. 
he 
PACKERS WILL HEAR INDUS- 
TRIAL LEADERS. 

Henry Ford and Orville Wright will 
be two of eight guests of honor at the 
dinner to pioneers of American indus- 
try by which the Conference of Major 
Industries, to be held at Columbia Uni- 
versity October 24, will be closed. 

The conference and the dinner will 
be held under the auspices of Columbia 
University and the Institute of Ameri- 
can Meat Packers, which is the trade, 
research and educational organization 
of the packing industry, with the co- 
operation of the Chamber of Commerce 
of the State of New York and the Mer- 
chants’ Association of New York. 


Additional acceptances as speakers 
at the conference have been received 
from Myron C. Taylor, chairman of the 
Finance Committee of the United States 
Steel Corporation, who will address the 
conference on the current situation of 
the iron and steel industries; W. S. 
Gifford, president of the American 
Telephone and Telegraph Co., who will 
discuss “Communication,” and Harold 
H. Swift, vice-president of Swift & 
Company, who will discuss the current 
situation of the meat packing industry. 

These announcements were made re- 
cently by Nicholas Murray Butler, 
president of Columbia University. 
President Butler said: 

“Acceptances as guests of honor have 
been received previously from other 
American industrial pioneers, including 
Thomas A. Edison, noted inventor; 
Glenn’ H. Curtiss, who contributed 
signally to the early development of 
aviation and who has helped develop 
the aviation industry; Charles M. 
Schwab, steel-maker; George Eastman, 
pioneer in the photographic industries; 
Harvey S. Firestone, tire-maker and 
rubber-grower, and Julius Rosenwald, 
leader in an important merchandising 
field. 

“The University and the Institute, 
with the Chamber and the Merchants’ 
Association, are glad to provide this 
opportunity for business executives of 
America—assembled to hear the cur- 
rent situation of their industries dis- 
cussed by their colleagues—to acknowl- 
edge their recognition of the pioneering 
contribution rendered by the men to 
whom the dinner will be given. By 
their work, the world is better lighted, 
better travelled, better acquainted, more 
amusing, more beautiful, more interest- 
ing, more observed. 

“The four cooperating organizations 
are pleased, of course, to furnish the 
auspices whereunder business and civic 
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leaders may present to these and other 
pioneers oi American industry their 
appreciative acknowledgment and their 
cordial good will. 

“We appreciate the cooperation of 
the industrial leaders who have con- 
sented to discuss the situations of their 
respective industries.” 

In addition to Mr. Taylor, Mr. Gif- 
ford, and Mr. Swift, speakers who have 
accepted invitations to address the con- 
ference include, as announced previ- 
ously, Franklin D. Roosevelt, President 
of the American Construction Council, 
whose subject is the current situation 
of the building and construction indus- 
try; Frank B. Noyes, President of the 
Associated Press and President of the 
company publishing the Washington 
Evening Star, who will discuss the cur- 
rent situation of printing and publish- 
ing, and Charles E. Mitchell, President 
of the National City Bank, who will 
outline the current financial situation. 

er wee 
MANY BUTTONS TO BE AWARDED. 

Nineteen employees of Otto Stahl, 
Inc., New York, have spent in aggre- 
gate 752 years in the packing industry. 
This is an average of approximately 
40 years for each man. Two of these 
men have spent fifty years or more in 
the industry and will receive gold serv- 
ice buttons at the twenty-third annual 
convention of the Institute of American 
Meat Packers to be held October 19 to 
24 at Atlantic City and New York. The 
remaining seventeen men will receive 
silver buttons for having completed 
twenty-five or more years in the in- 
dustry. 

This is the eighth year that the Insti- 
tute has rewarded long service in the 
packing industry by the awarding of 
gold and silver service buttons. Since 
1921, when these awards for service 
were first inaugurated, the Institute has 
awarded in total approximately 6,800 
silver buttons and 80 gold buttons. Last 
year at the Institute’s twenty-second 
annual convention nearly 1,800 silver 
buttons and 20 gold buttons were 
awarded. 

So far nearly 1,000 names have been 
received by the Institute of those men 
who will be awarded silver buttons at 
the coming convention. Twelve appli- 
cations for the gold buttons have been 
received. 

Member companies are urged to send 
in their lists of men eligible for the 
awards as quickly as possible to the 
Institute to assure that plenty of but- 
tons will be ordered. The men need 
not have been employed the entire time 


with one company nor need the time 
have been spent consecutively, but 
proof must be advanced to show that 
in aggregate the time necessary to re- 
ceive the awards has been spent in the 
industry. 
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SHOW DEALERS NEW LAMB CUTS. 

The lamb demonstration campaign, 
showing retailers and packers how lamb 
can be cut to make it more saleable, 
was carried on in Minneapolis and St. 
Paul during September. 

The work in St. Paul from September 
14-18 was said to have aroused more 
interest among those of the local trade 
than any similar event held in that city. 

As in other cities in which lamb work 
has been done, the packers in St. Paul 
were first called together for mapping 
out the program. Then followed a lamb 
cutting demonstration before approxi- 
mately 125 packing house representa- 
tives. At this meeting a number of 
hotel and restaurant men also were 
present. The audience was enthusiastic 
over the new methods of cutting lamb. 

Interest reached its peak with the 
final meeting of the series. This meet- 
ing was for the retailers of the city, 
and the manner in which they turned 
out for it showed very conclusively that 
they were anxious to learn how they 
might profit by this new method of 
merchandising lamb. 

Between 250 and 300 filled the demon- 
stration room to overflowing. All of 
the large markets were represented 
by owners, managers and clerks and the 
small dealers were also there in force. 
In addition, there were hotel and restau- 
rant proprietors. All of the chefs from 
one large chain of restaurants were 
present. Secretary Rosbach of the Re- 
tail Meat Dealers Association presided. 

D. W. Hartzell, lamb demonstration 
specialist of the National Live Stock 
and Meat Board, gave his cutting 
demonstration, showing how best to 
utilize all cuts of lamb. The interest 
in his work was apparent, not only from 
the attention paid during the cutting, 
but afterwards, as a half hour or more 


was required to answer questions and 
allow those present to inspect the com- 
pleted cuts. 

Equal enthusiasm was manifested 
during the two days, September 19-20, 
that the program was under way in 
Minneapolis. Retailers and packers 
worked hand in hand with the result 
that the two meetings for these inter- 
ests were excellent ones. Nearly 300 
turned out for the retailers’ meeting. 








Why Pay This Tax? 


“If equipment can effect a 
saving in your plant, you are 
paying a tax equal to that 
saving until you install that 
equipment!” 

Who said that? Henry 
Ford. 

Maybe that’s one‘of the 
reasons why Henry has so 
much money! 
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W. C. Wessin, president of the Minne. 
apolis Retail Meat Dealers Associatj 
acted as chairman. 

When the Minneapolis campaign 
opened it was found that the Witt Mar. 
ket, one of the largest in the north. 
west, was already featuring the new 
lamb cuts. This market had sent one 
of its meat cutters to the convention 
of the Illinois Retail Meat Dealers 
Association at Moline to see the 
demonstration given there and to learn 
how the cuts were made. 

A contest between retail market men 
in rolling the breast of lamb was put 
on in both St. Paul and Minneapolis, 
This has aroused much interest wher. 
ever it has been done, the record so far 
being made in Milwaukee when the rol] 
was made in one minute and two see. 
onds. No string or skewers is used in 
this roll. 

During the week just ended the cam- 
paign was in progress in Des Moines 
and Sioux City, Ia. 


oe 
TRADE GLEANINGS 


The Las Cruces Cotton Oil Mill Co, 
Las Cruces, Tex., has been organized 
with a capital stock of $100,000, fifty- 
one per cent of which is owned by the 
cotton growers of the Mesilla Valley, 
J. M. White is president of the com- 
pany. : 

F. W. Beese and L. A. Wilbur have 
leased the Milan Packing Plant, Milan, 
Ill., and are making plans to greatly 
expand the business. The business will 
be operated hereafter under the firm 
name of the Wilbur and Beese Packing 
House. 

A. Fink & Sons, Newark, N. J., re 
cently announced the purchase of 
Wagner & Wurtzel, Inc., Perth Amboy, 

J., dealers in wholesale butter, 
cheese, eggs and poultry. There will 
be no change in the administration or 
the officers of the latter concern. 

Jesse Shallcross, Jr., Coatesville, Pa, 
is building a new abattoir which, it is 
expected, will be ready for operation 
about November 1. The plant will have 
a capacity of 100 cattle and 750 hogs 
per week. A well-equipped sausage 
manufacturing and rendering depart- 
ment are being installed. 

W. P. Hemphill, vice-president of 
Armour and Company, will also assume 
the duties of comptroller following the 
resignation of E. L. Lalumier. 
Lalumier leaves on October 1 to take 
a position with the Studebaker corpo 
ration. Warren H. Sapp has been ap 
pointed assistant comptroller. 


The J. A. Baker Packing Co., Ashe 


ville, N. C., has recently been reorgan-, 


ized as the Baker Packing Company, 
with authorized capital stock of $50,000. 
The incorporators are H. D. Baker, 
Emma B. McDonald and J. A. Baker, 
who have subscribed 1,701 shares of 
stock representing $170,100 paid m 
J. A. Baker will be president of the 
reorganized firm. 


a 


HORMEL EARNINGS INCREASE. 


For the ten months ended August 2%, 
1928, George A. Hormel & Co. reports 
net earnings after all charges and fed 
eral taxes, of $1,486,494 compared 
$446,902 for the fiscal year ended 0 
tober 29, 1927. 
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Promise in the Label 

When a meat packer trademarks or 
labels a product he does two things— 
he establishes a standard of quality for 
that product, and he guarantees that 
standard will be maintained. 

These are fundamentals of merchan- 
dising that the consumer has come to 
understand. She recognizes a partic- 
ular trade mark or label not only as 
representing a particular food product, 
but in it she also sees a grade of goods. 
And she is becoming more and more 
accustomed to rely on the manufac- 
turer’s promise, as represented by his 
label, and to purchase accordingly. 

If predictions of far-seeing members 
of the industry are worth anything, the 
future will see a greater trend toward 
the package and container in the meat 
trade. The products so marketed will 
be covered, and the housewife will not 
always be able to judge their quality 
by sight. More and more she must de- 
pend on the promise of the packer as 
Tepresented by his label. 

Under these conditions the wise 
packer will watch his quality as never 
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before. He will be sure his quality is 
right before he labels a product, and 
he will permit no goods to go out under 
that label that vary from the quality 
the trade mark has come to stand for. 
Only by such a policy can he win the 
confidence of the public. 


~ fe 


Beef Production Errors 

A conservative attitude on the part 
of feeders of beef cattle is urged by 
J. H. Mercer, chairman of the National 
Live Stock and Meat Board, in a state- 
ment containing much significance for 
the meat packer, though directed pri- 
marily at cattle feeders. 

Feeders have been inclined to pay 
more for their stock cattle than they 
are worth, especially as there is con- 
siderable increase in the number of 
feeding cattle going into the country 
this year over last. 

This increase is certain to result in 
increases in the number of fed cattle 
marketed later. 

The fed cattle market is perhaps the 
most sensitive of all livestock markets, 
responding very quickly to even slight 
oversupplies or to decreases in beef 
consumption. If cattle which cost the 
feeder a lot of money appear on the 


market at a time of surplus, or of de- 


creased beef consumption, they are al- 
most certain to suffer price discrimina- 
tion. 


The packer is generally blamed for 
the decline. Seldom does the feeder 
realize that it is directly traceable to 
the overenthusiasm of producers of fat 
cattle, or to their failure to buy their 
cattle to advantage. Often they pay 
the penalty for speculative activities 
in feeders indulged in on the central 
markets. 


This is evidenced by the fact that the 
sales of feeder cattle on one market 
were two-and-one-third times as great 
as the actual number of feeder cattle 
received. Such a situation is certain to 
discourage the shipment of feeder cat- 
tle to central markets, and to encourage 
the feeder to go direct to the producer 
of stock cattle for his supplies. 

It is evident that common sense must 
be used in beef production if sound 
conditions are to continue for the pro- 
ducer. 
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Chain Store in Meat Field 


The chain store is a step in the evolu- 
tion of distribution. Its influence has 
seemed menacing at times, perhaps be- 
cause it has developed so rapidly, and 
consequently has had such a marked 
influence on wholesale and retail dis- 
tribution. 


The need of the meat industry is to 
develop new trains of thought, and to 
help work out the new relationships 
that have been a natural development 
of this new type of meat distributor. 

In the meat packing industry, for 
instance, the chain has made selling 
and movement of volume easier to some 
packers than it was when they sold ex- 
tensively to a larger number of smaller 
buyers. 


There have been problems of price, 
and some hard chain store buyers to 
deal with. However, these are gradu- 
ally becoming adjusted with the de- 
velopment of a better understanding 
of the situation on the part of pack- 
ers, and a different attitude on the part 
of the chains. 


There is little doubt that chain store 
development is having a distinct in- 
fluence on the jobbers. It is to this 
group that perhaps just as serious a 
problem is presented as to the retailers. 


Anything that has a material in- 
fluence on a large percentage of the 
units in an industry is certain to in- 
fluence that industry. The need, there- 
fore, is for the individual to move with 
the developments in the field. 


It is a question whether there is any- 
thing to be gained by taking the atti- 
tude of fighting the chain store. Had 
retail distribution been efficient there 
would have been no possibility of such 
chain store development as has taken 
place in the past ten years. 


Whether it will continue to expand at 
anything like the rate it is going is a 
question. Already there is evidence of 
the effects of inter-chain competition. 
There is also evidence here and there 
of the individual retailer holding his 
own where the chain was thought to 
control the field. 

It is a changing situation, and one 
which would seem to offer excellent op- 


portunity for close investigation and 
discussion. 
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Practical Points for the Trade 


(Contents of THE NATIONAL 


Chilling Hogs with Shower 


Can hogs be chilled by spraying with 
well water, where full cooler facilities 
are lacking? 

A small slaughterer in a Northern 
state has an abattoir in the country 
and a cooler in town without modern 
refrigeration equipment. He writes: 
Editor The National Provisioner: 

We kill about 15 hogs twice a week in a small 
modern abattoir, but we have no refrigeration 
there as yet. 

We kill in the afternoon, bring the carcasses 
into the city, hang them in the market over- 
night in natural temperatures, split them, and 
the first thing in the morning hang them in the 
cooler at about 35 degs. 

After reading an article in THE NATIONAL 
PROVISIONER under date of March 3, 1928, on 
chilling by use of the water spray, we have 
been wondering if we could not chill out hogs 
at the abattoir by spraying with well water. 
Then, when we get them to the market, install 
an electric fan for overnight cooling, and put 
them in the refrigerator the next morning. 

Water for this spray would come direct from 
a 150-foot well by pumping. Where could we 
get a spray for regular shower cooling, and 
where could we get the fine spray apparatus for 
spraying the water? 

Would it be practical to use this cold water 
spray, and would it have a tendency to bleach 
out the meat? 

The inquirer’s plan seems to be to 
spray the freshly-dressed hogs with 
naturally cold well water before trans- 
porting them to his market. At the 
market he plans to hang them over- 
night in natural temperatures, with an 
electric fan to circulate air about them, 
split them, and the first thing in the 
morning hang them in a refrigerated 
cooler at about 35 degs. 

The well water would probably have 
a temperature around 50 deys. F., and 
if this were sprayed on the freshly 
dressed hogs for a period of about 4 
or 5 hours—possibly even less time, it 
would unquestionably chill out the hogs 
to a temperature lower than if they 
were immediately put into a refrig- 
erated cooler when dressed and allowed 
to remain until the following morning. 

Chill as Soon as Possible. 

This brings up the question of the 
advisability of leaving the hogs hang- 
ing in the market over night in natural 
temperature. If this were done it is 
likely that the hogs would take up heat 
during this time, even with the air com- 
paratively dry. In damp humid weath- 
er, especially when warm, moisture 
would actually condense on the car- 
casses. 

It would therefore seem to be the 
logical thing to spray the cold well 
water over the carcasses at the 
slaughtering house for 4 or 5 hours— 
or whatever other period might be 
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found best, as indicated by the bone 
temperature of the ham—then trans- 
port them to the market, split them, 
wipe them dry with cloths and place 
them immediately in. the cooler. 

This method of handling would not 
only require less refrigeration in the 
cooler, by reason of the more thor- 
ough chilling of the hogs before being 
placed in the cooler, but there would 
be a reduction in shrinkage and the 
keeping qualities of the meat should 
be increased. 


Fan Should Not Be Used. 


As to the influence of this shower- 
ing on the appearance of the carcass 
it is difficult to say, but in the case 
of hog carcasses this would probably 
make little difference. One thing is 
certain, however, that showering a car- 
cass—or for that matter anything else 
from which heat is to be removed— 
is the quickest way known to cool any- 
thing. 

The use of an electric fan for cir- 
culating air over the hogs after they 
have been chilled with water spray 
would be a positive disadvantage. It 
would merely be putting heat back into 
the carcasses, and at the same time 
would materially increase the shrinkage 
and have a tendency to darken the cut 








Your Cooling System 


Most hot weather troubles 
can be traced to faulty re- 
frigezation. 

Do you ever have trouble 
with the refrigerating sys- 
tem in your plant? 

Do you know how to take 
care of your condensers, 
brine circulation, refrigerat- 
ing machines? 

Is your insulation in good 
shape? 

Cold air leaks cost money. 
They will eat you up if you 
don’t watch out! 


Care of a packinghouse refrig- 
erating system is plainly and 
simply described in an article on 
“Refrigeration in the Meat 
Plant,” by a packinghouse mas- 
ter mechanic, printed in a recent 
issue of THE NATIONAL PrRovI- 
SIONER. 


If you want a copy of the 
article, cut out this notice and 
send it with a 2-cent stamp to 
THE NATIONAL PROVISIONER, Old 
Colony Bldg., Chicago. 




















surfaces of the meat through drying 
them out. 


Layout for Spraying the Hogs, 


In arranging the carcasses and the 
spray nozzles for spraying, the com. 
pletely dressed carcasses could be hung 
in an even number of rows, say two 
or four. If arranged in two rows the 
hogs should be hung back to back, the 
hanging rails being about 30 to 36 in, 
apart, while the spacing of the hogs 
along each row should be such that 
there is only 3 or 4 in. between them, 

A water header of 1% in. pipe could 
be run between the two rows of hogs 
at about the height of the gams, with 
36 in. connections taken off the bottom 
to supply the spray nozzle. Two noz- 
zles per hog would be needed, so ar- 
ranged that the hams, backs and sides 
will receive the bulk of the spray. It 
might be advisable to permit as little 
water as possible to go through the 
inside of the carcasses. 

The exact arrangement of the sprays 
to effectually shower the hogs in this 
way will probably have to be deter- 
mined by cut-and-fit methods. To sim- 
plify this, and make it easy to readjust 
the position of the spray and the angle 
at which it is directed, the connections 
could be taken off the water header by 
the use of swinging joints, which will 
make possible the readjustment of the 
location of the nozzles in whatever 
manner seems best. 


How Showering is Done. 


These sprays handle one gallon of 
water per minute, each at 5 lbs. pres- 
sure, which is ample for the purpose. 
The water volume, if well distributed on- 
to the carcasses, should be adequate to 
do all the cooling possible with the 
temperature of water available in the 
time period mentioned. 

The showering should be done ine 
comparatively tight enclosure, so that 
the air cooling which accompanies the 
spraying of the water will aid in chill 
ing out the carcasses. 

One of the advantages which at 
companies the method of chilling the 
hogs only partially by showering is that 
the heat left in the carcass when it 
goes into the refrigerant serves to dty 
off surface moisture which can not be 
thoroughly wiped off with cloths, thus 
making it unnecessary to use @ fan 
or fans. 


Manufacturers of spray nozzles esp 
cially designed for this purpose are ¥- 
vertisers in THE NATIONAL PROV 


SIONER and their names and addresses 
can be secured on request. . 
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Figuring Casing Yields 
A Southern packer is trying to figure 
whether it would pay him to employ a 
special man to handle his casings. 

He writes as follows: 


Bditor The National Provisioner: 

Please give us the list of all casings—rounds, 
middles and bungs—that can be obtained from a 
single cow. Something for an average to work on. 
We also desire the same information in refernce 
to hogs. 

This information is needed by us as we have 
thought of putting in a casing man, and we want 
to see if we are killing enough to warrant the 
engaging of a casing man. 

The unit for this packer to work on 
is from the standpoint of the casing 
yield rather than the product produced 
by each animal. 

It requires an average of 2% to 3 
head of cattle to produce a set of beef 
middles, and from 6 to 8 hogs to pro- 
duce a pound of casings free of salt. 

The yield is dependent in large meas- 
ure upon the quality of the animals 
slaughtered. Animals from some sec- 
tions of the country are better, the in- 
testines are of better quality and yield 
higher. 

It is assured that this packer’s idea 
would be to produce commercial casings 
for sale, rather than a product for the 
use of his own sausage department. 

If he has had no experience along 
this line, he might find it advantageous 
tocontract with a casings house to han- 
dle his output, for a year at least. This 
would give him opportunity to find 
how product is handled and graded, 
provided his output is such from the 
standpoint of size and quality to at- 
tract such a contract. Where such a 
contract is made, the packer is relieved 
of the casings right on the killing floor, 
and paid so much per head. 

It should be possible for this inquirer 
to handle sufficient casings for the use 
of his sausage department with the 
killing floor gang. 

a 


Used Salt for Curing 


Is it advisable to attempt to recover 
used salt? If so, can such salt be 
used on edible meats? 

A curing foreman raises these points. 
He says: 

Biitor The National Provisioner: 
If salt knocked off of dry salt meats is caught 


ina receptacle, can this be used in making 
teaching brine for edible meats? 


The inquirer asks if the salt knocked 
off dry salt meats could be caught in 
4 receptacle and used for a leaching 
brine for edible meats. 

Large accumulations of salt in the 
curing of dry salt meats should be 
avoided. The science of curing this 
Product is to make the meat burn up 
the salt, instead of making the: salt 

up the meat. 

Where meat is cured in small quan- 
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tities the usable second salt is hardly 
worth saving, provided the salt has 
not been used wastefully in the be- 
ginning. 

Any concern that does not cure meat 
running up into the millions of pounds 
can probably dismiss the thought of 
using second salt, as there is always 
an element of risk in using it on fat 
backs or other fat cuts. 

Where Salt is Wasted. 


Second salt invariably has a coating 
of grease from the fat meat on: which 
it has been used. Unless the curing 
foreman is fully acquainted with and 
experienced in the handling of such 
salt, its use for brine is advised against. 

Some dry salt cellars where tremen- 
dous quantities of meat are in cure re- 
semble a department store in neatness, 
while others have been likened to the 
Canadian Rockies in winter, with their 
deep banks of snow. It is in such cel- 
lars that great quantities of salt are 
wasted. 

If second salt were saved in a strict- 
ly sanitary manner, its use might be 
recommended in carlot shipments of dry 
salt meats. In general, however, it is 
believed that the small curer will be 
better off if he uses his salt as needed 
in the original cure—but not wastefully 
—and then makes no effort to use this 
further on edible meats. 

a 

Do you use this page to get your 

questions answered? 








Sausage Spoilage 


Do you have trouble with 
the color of your sausage? 


Does it show green rings 
or gray spots? 


Mould IN sausage is 
caused by poor materials or 
careless handling. Mould ON 
sausage is a surface condi- 
tion and can be prevented by 
proper handling. 


THE NATIONAL PROVI- 
SIONER has made a reprint of 
its information on “Sausage 
Spoilage.” lt may be had by 
subscribers by filling out and 
sending in the following cou- 
pon, accompanied by a 2c 
stamp. 


The National Provisioner: 
Old Colony Bldg., Chicago, Il. 


Please send me reprint on “Sau- 
sage Spoilage.” 


Enclosed find a 2c stamp. 
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Operating Pointers 
Por the Superintendent, the En- 
gineer, and the Master Mechanic 














WASTE WATER TEMPERATURES. 

Meat packers can learn much from 
the temperatures of waste waters from 
the different departments if they will 
make the effort to do so. 

Every time heat is added to water 
coal is burned and money spent. When 
water leaves the plant by the way of 
the sewer at a temperature greater 
than when it entered, it carries money 
with it. 

It is not possible, of course, to ex- 
tract economically all of the heat added 
to water for processing and other oper- 
ations, but there is a temperature in 
each case which, when exceeded, indi- 
cates a loss that is probably prevent- 
able. 

Thermometers, preferably of the re- 
cording kind, in the waste water out- 
lets from the various departments are 
an aid in preventing heat losses when 
the temperatures recorded are com- 
pared with the water supply. The 
causes of wide fluctuations in the tem- 
perature of waste water should be given 
particular attention. 

Quite often a high temperature in 
waste water is due to the fact that 
more water than is necessary to do the 
work is being used, but more often the 
water is being delivered to the depart- 
ment at a temperature higher than is 
actually necessary. In either case a 
correction of the conditions results in 
a saving that is generally worth while. 

a 
MEAT INSPECTION CHANGES. 


Recent changes in the federal meat 
inspection are reported as follows: 

Meat inspection withdrawn—Wilson- 
Martin Co., Philadelphia, Pa.; Wilson 
& Co., Philadelphia, Pa.; The Cudahy 
Packing Co., Boston, Mass.; Northamp- 
ton Provision Co., Easton, Pa.; Morris 
& Co., Jersey City, N. J. 

Meat inspection extended—Swift & 
Company, Jersey City, N. J., to include 
Boyd-Lunham & Co.; The Sperry & 
Barnes Co., New Haven, Conn., to in- 
clude George H. Swift; B. Meier & 
Son, New York City, to include Adolf 
Gobel, Inc., Keane-Loffler, Inc., George 
Kern, Inc. and Merkel Bros., Ince.; 
Adolf Gobel, Inc., Brooklyn, N. Y., to 
include Keane-Loffler, Inc., George 
Kern, Inc., B. Meier & Son and Merkel 
Bros., Inc.; George Kern, Inc., New 
York City, to include Adolf Gobel, Inc., 
Keane-Loffler, Inc., B. Meier & Son, 
and Merkel Bros., Inc.;* Keane-Loffler, 
Inc., Benning, D. C., to include Adolf 
Gobel, Inc., T. Keane Co., Ince., 
Keane Provision Co., Inc., George 
Kern, Inc., A. Loffler Provision Co., 
Inc., B. Meier & Son, Merkel Bros., 
a and the Washington Abattoir Co., 
ne. 





*Conducts Slaughtering. 
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Would a Little Sales Spirit Help Here and There? 


Salesmanship Comes in Handy on 
Many Occasions and Sales Spirit 
Is Often a Big Aid in Getting Ahead 


By JAMES H. COLLINS, Author of “Human Nature in Selling Goods,” 


Editor’s Note.—This is the second of a 
series of significant business articles by 
@ nationally-known business writer which 
will appear in The National Provisioner. 


If you have read Mr. Collins’ interest- 
ing business stor.es in The Saturday 
ees Post, you will want to read them 

ere. 


What he has to say on basic business 
problems may not be put in packer lan- 
guage, but it is easily recognizable as 
applicable to the situation in the meat 
industry. 


You can translate it, as he intends you 
should. 


What the hotel clerk said to 
the meek little man who asked for 
a two-dollar room was about like 
this: 

“We don’t have rooms at such 
low rates! No, I can’t tell when 
one will be vacant. 

“Maybe you did telegraph for 
a reservation, but that doesn’t 
entitle you to any consideration— 
you have to take your chances 
with other people. 

“What did you say your name 
was? Well, I won’t bother put- 
ting it down, because it will be 
easier for you to come back later. 

“What do you want a room for, 
anyway ?” 

And the meek little man went out, 
fully conscious that he was asking a 
favor when he tried to spend his money 
at that hotel. 

The average hotel clerk is typical of 
a class of people who imagine that sales 
spirit has no bearing on their work. 

Many hotels advertise for guests, 
dwell on their comforts and courtesies, 
clutter up their rooms with printed 
“personality talks,” and then nullify it 
all by lack of a little sales spirit be- 
hind the desk. 


The Way of a Real Salesman. 

If that clerk had answered the meek 
little man like a real salesman, he 
would have said: 

“The house happens to be full this 
morning, Mr. Meek, but I’m glad you 
wired for a reservation, because it gives 
us a chance to take care of you with 
the first vacancy. 

“We appreciate your selection of this 
hotel. We have no rooms at two dol- 
lars, but all our three-dollar rooms have 
a private bath, and I believe you’ll find 
them good value. 

“Will you leave me a telephone num- 


“The Art of Handling Men,” etc. 


ber, so I can call you when a room is 
ready? Just let the boy take care of 
your grips until we can make you more 
comfortable.” 

Surely that sounds different! 

All through the business world there 
are people who have never taken the 
trouble to deal with the public as sales- 
men, thinking out standard statements 
in the terms of salesmanship. Instead 
of taking the salesman’s attitude 
toward the people they deal with, mak- 
ing an effort to be pleasant, to create 
good feeling, and give service, they as- 
sume that their work involves no sell- 
ing, and that sales tactics would be 
wasted. 


Lost Opportunities for Selling. 


It is easy enough to find these folk— 
they not only run trains, render bills, 
make collections and deliveries, and do 
countless other kinds of work for cor- 
porations, stores and factories, but are 
familiar in professional and technical 
lines. 

Their opportunities for selling are 
really greater than in lines where sell- 
ing is already known to be necessary, 
just because the sales spirit is so rare 
in their kind of work. 

Does This Sound Familiar. 

Late one night a passenger boarded 
a Western train at a small station, and 
went into the sleeping-car, asking for 
his berth. The Pullman conductor said 
that every berth was taken. 

When the passenger protested that he 
had wired for a reservation, the con- 
ductor laughed and said that his name 
or number was not on the car plan, and 
that telegraphing didn’t entitle him to 
a berth, anyway—the railroad agent 
had probably forgotten to send the mes- 
sage. 

The passenger went to the railroad 
conductor, who might have dismissed 
him with a curt statement that he had 
nothing to do with the sleeping-car. But 
that conductor had a little sales spirit. 

“We want you to be comfortable 
every minute you’re on this road,” said 
he genially. “Let’s go back and see 


what’s wrong.” 

Ten minutes later the passenger was 
in a berth. His name had been mis- 
spelled on the car plan, that was all, 


and the Pullman conductor  lackeg 
“sales spirit” to investigate. 
Virtue Wins Its Reward. 


Two months later this passenger had 
the routing of a special train that was 
to take a party of business men to the 
Pacific coast; and that road was chosen 
from several competitors, because one 
conductor had handled a difficulty like 
a salesman—and the conductor was 
taken along to look after the party. 

A certain corporation engaged a 
technical expert to carry on a campaign 
of instruction among _— sportsmen’s 
clubs, with a view to popularizing its 
products. The expert lacked selling 
spirit, and insisted on technicalities to 
such a degree: that he antagonized 
everybody with whom he came in con- 
tact. 

After he had gone over the territory 
—and thoroughly ruffled everybody— 
the sales manager of a competing com- 
pany got the business in that territory 
by adding the sales spirit in a novel 
way. 

He did not try to make a salesman 
out of the expert, but he hired him to 
write a technical treatise on his spe- 
cialty. Then he added sufficient sell- 
ing argument to give the treatise 
geniality. That did the trick. 


Can Be Used in Many Places. 


Sales spirit, and the salesman’s way 
of thinking and talking, are needed in 
thousands of places throughout the 
business world. They can be adapted 
to work and situations never regarded 
from that standpoint, and utilized to 
reduce business costs, eliminate frie- 
tion, increase turnover. 

It was not until a certain large pub- 
lic service corporation stopped handling 
customer’s complaints through a cheap 
clerk, and gave that detail to @ 
efficient salesman, for instance, that it 
began to create genuine good will in its 
community. 


Sales spirit can be made a means of 
promotion to many a man who 
parently does not need it in his w 
but who will take the trouble to study 
and apply it. And that may be as i 
teresting as invention. For it isl 
applying a new point of view to 
daily routine. 


In his next article Mr. Collins will ss 
this question: “Did You Ever Put You 
Work on the Scales?” 
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Constructive Selling 


Getting Profitable Prices Merely 
Matter of Determination 


It is up to the meat salesman 
to get the prices for his products 
that will make profits for his 
firm. 

One thing is certain—he will 
never sell at a profit unless he: 
makes the effort to do so. If he 
continually assumes a_ weak- 
kneed and compromising attitude 


he can never expect to make a big 
success. 

Salesmen too often feel they 
have not much chance to sell cer- 
tan dealers on a _ satisfactory 
basis because they have never 
been able to do so before. They 
believe this in spite of the fact 
that these dealers are regular 
users of their goods, and there- 
fore potential good customers. 

And when a salesman thinks 
like this, the results generally are 
in line with his belief! 


In a letter to THE NATIONAL PRO- 
SONER a packer salesman says meat 
salesmen must practice more construc- 
tive selling. Only on this basis, in his 
belief, can a profitable business be built 
and maintained. He writes: 

Editor THE NATIONAL PROVISIONER: 

I have read with considerable inter- 
est letters from meat salesmen pub- 
lished from time to time in THE Na- 
TIONAL PROVISIONER in which good sug- 
gestions were made for increasing vol- 
ume. 

I don’t think volume is the main 
thing to strive for. Profit is the thing 
to work for. 

And salesmen would make more 
profits for their firm, it seems to me, 





if they would drop begging methods 
and indulge in creative selling. — 

“Can’t you use some of this?” “I'll 
give you a good price today.” “Give 
me an order for something or other.” 
This is the type of selling to which I 
tefer, 

The salesman who talks in _ this 
strain is half beaten before he starts. 
He is on the defensive, and the dealer 
Mows it. It is this type of selling that 
wreaks prices below the profitable level. 

And this kind of selling has another 

reaction, in my opinion. 
Customer Will Lose Confidence. 
Successful salesmen have not estab- 
a profitable business by weak 
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in his dealings with customers, " 


selling policies and the “order-at-any- 
price” habit. Such tactics are followed 
only when the salesman lacks confi- 
dence in his ability to land orders by 
creative selling. 

And the dealer is quick to sense this. 
He reasons logically that price conses- 
sions are not only a possibility but a 
probability, and that quantity need not 
be considered. 

The meat salesman who has got into 
bad habits should face the facts square- 
ly. He has learned—or should have— 
that the small order and low price fac- 
tors are not productive of lasting good. 

He should take hold of his work from 
the standpoint of creative selling, and 
create a market demand for his prod- 
uct at living prices on the basis of good 
goods and service. For after all, this 
is the only basis on which he can build. 

Yours truly, 


PACKER SALESMAN. 








A Word to the 


Salesman 


Don’t spoil your tonnage 
showing, Mr. Salesman, by 
wasting too much time on 
collections. 


Line up your customers so 
your check will be waiting 
for you. 

It is your job to educate 
your dealers. If you have 
done your part, most of them 
will do theirs. 

Let the “other salesman” 
waste his time on dealers 
who are poor pay. Your 
time is too valuable. 

Remember, your employer 
knows that the most success- 
ful salesman is also the best 
collector. 
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A Page for the Packer Salesman 











| Tips for Your Trade 


























MEETING COMPETITION. 


In these days, with competition 
severe and merchandising methods 
changing rapidly, the retail meat 
dealer is often puzzled as to what 
policies to adopt. Among these major 
questions is that of credit and delivery 
or cash and carry. 


Some dealers have adopted the cash- 
and-carry plan with entirely satisfac- 
tory results; others have been dissat- 
isfied with it. 

Here is how one retailer compro- 
mised. His plan meets with the ap- 
proval of all classes of his customers, 
and his business has grown since it 
was adopted. It is a plan that you, 
Mr. Packer Salesman, can pass on to 
those of your dealer customers who are 
debating whether or not to discontinue 
their delivery departments. 

This retailer, while nominally on a 
cash basis, does extend credit to those 
who had it formerly, and who have 
been prompt in meeting their bills. 

To others who apply for it he advises 
that credit is not extended. But so 
there will be no misunderstanding he 
does explain that there are a few cus- 
tomers who had the privilege previ- 
ously to whom the courtesy is still 
given. 

He also will deliver to those who de- 
sire this service, but he makes a deliv- 
ery charge of ten cents on each order. 

Those who do not care to carry their 
purchases are glad to pay this extra 
cost. Those who are willing to take 
their purchases with them make a sav- 
ing. 

Further, with the delivery service 
being paid for by those who use it, 
prices have been adjusted more in line 
with those charged by certain compe- 
tition like chain stores. 

This retailer says he would not care 
to go back to his former method of ex- 
tending credit and making deliveries. 

a 
SELLING KNOWLEDGE VALUABLE 

With a thorough knowledge of his 
product, an abundance of self-confi- 
dence, a knowledge of selling principles 
—both theoretical and practical—and 
hard work, the packer salesman cannot 
be held back. He will move forward 
in spite of all obstacles. 

fe 


Do your salesmen read this 
page? 
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AMERICAN LARD IN EUROPE. 


Lard sales in Germany increased 
somewhat during August. There was 
an improvement in demand with strong- 
er prices. Arrivals of lard at Hamburg 
during the month totalled approxi- 
mately 6,172 metric tons and dealers 
reported supplies moving rapidly, ac- 
cording to cabled advices to the U. S. 
Department of Commerce. 

During June and July the trade was 
slow. In general German receipts of 
lard have been running behind the two 
preceding years, on the basis of a com- 
parison of mid-year totals, and still 
further shrinkage was shown in lard 
imports during July. 

The market for American lard in 
Belgium during August was weak, but 
a decided decrease in the import of in- 
ferior Dutch lard into Belgium is noted. 
This is believed due in part to the low 
price of pure lard, and in part to closer 
supervision by the Dutch authorities. 

The sale of American lard in Aus- 
tria has shown improvement with the 
approach of fall, with slightly increased 
prices. Increasing amounts of Ameri- 
can steam lard are being used by Aus- 
trian refiners. No American lard is 
moving into Yugoslavia, the report 
states, because of the recent rise in 
price. Wtih the coming of spring a 
larger local lard production is expected 
in Austria, Hungary and Yugoslavia 
due to the good corn crop in the Danube 
Basin. 

Owing to its low price, margarine 
continues to replace lard in Czecho- 
slovakia. Both German and Dutch lard, 
which are offered at lower prices than 
the American product, find a ready mar- 
ket. 

fe 


JULY MEAT EXPORTS. 


Domestic exports of specific classes 
of meats and meat products from the 
United States during July, 1928, are 
officially reported as follows: 


Lbs. 
Beef, pickled or cured...... 1,104,785 





$ 134,361 

Pork carcasses ..........++. 113,320 17,271 
Loins and other fresh pork.. 389,829 55,762 
Wiltshire sides ............ 88,056 16,761 
ms and shoulders ....... 13,556,823 2,675,596 
ME  phsebabbedcnasepoccan 11,648,182 1,744,601 
Cumberland sides .... 557,530 101,830 
Pickled pork ........ .. 2,634,776 372,556 
Sausage ..........06. -. 246,993 83,706 
De Shaaban obhnbesenaesenbe 52,939,564 6,837,276 
Neutral lard ..........ee0.. 1,812,843 243,741 


Shipments from the United States 
to non-contiguous territories: 
Alaska—Beef, pickled or cured, 2,860 
Ibs.; sausage, 40,058 lbs. 
Hawaii—Beef, pickled or cured, 1,380 
Ibs.; pork carcasses, 10,975 lbs.; loins 
and other fresh pork, 58,473 lbs.; hams 
and shoulders, 161,809 Ibs.; bacon, 
65,785 lbs.; pickled pork, 28,056 Ibs.; 
sausage, 68,133 lbs.; lard, 28,065 lbs. 
Porto Rico—Beef, pickled or cured, 
2,047 Ibs.; loins and other fresh pork, 
21,398 lbs.; hams and shoulders, 783,- 
616 lbs.; bacon, 207,576 lIbs.; pickled 


pork, 1,112,705 lbs.; canned meats, 
257,967 lbs.; lard, 1,873,471 lbs. 
a 


FAT BACK DEMAND SLOW. 
_ The demand for American fat backs 
in Germany remains poor with stocks 
on hand light. Prices are high and the 
outlook was regarded by the trade as 
somewhat unsatisfactory. In Austria, 


only the heavy averages of fat backs, 
such as are not produced locally, are 
in demand at a fair price. 
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EUROPEAN PROVISION CABLES. 


The market at Hamburg was firm 
during the week ended September 22, 
with demand for prime steam lard (in 
tierces) improving, according to cabled 
information to the U. S. Department 
of Commerce. Receipts of lard for the 
week were 1,260 metric tons. Arrivals 
of hogs at 20 of Germany’s most im- 
portant markets were 103,000, at a top 
Berlin price of 16.65 cents a pound, 
compared with 95,000, at 16.65 cents a 
pound for the same week last year. 

The Rotterdam market was rather 
quiet with prices steady and sellers 
reserved because of dull tendency in 
vegetable oils. 

The market at Liverpool was firm. 
Stocks of American bacon light, and 
light arrivals expected; demand 
medium and price steady. 

The total of pigs bought in Ireland 
for bacon curing was 28,000 for the 
week compared with 34,000 for the 
same period last year. 

The estimated slaughter of Danish 
hogs for the week ending September 
21, 1928, was 86,200. 

—_—__- 
CANADIAN MEAT EXPORTS. 

Increases continue in the export of 
cattle and calves to the United States 
with declines in the exports of hogs, 
bacon and fresh pork. The exports for 
July, 1928, compared with those of the 
same month a year ago are reported 
as follows by the Dominion Live Stock 
Branch: 


CATTLE. 
Aug., 1928. Aug., 1927. 
To Great Britain, NO....... sescccs § ceccses 
Te TU. DB. B.. WOcccsccsvccee 25,082 14,021 
a 25,438 14,465 
CALVES. 
— QR ye ee Sere 8,342 7,607 
See are 8,401 7,637 
HOGS. 
, ee Se ee ey re 643 7,303 
BE! cnesssntsvsboveceess 699 7,587 
SHEEP 
ToT. B. An, Mo. ccscccsecss 995 815 
EL decescacccdcedéucuncs 1,077 969 
BEEF. 

To Great Britain, Lbs....... ...02+ — _sevces 
Te TW. B. B., Be ossccceces 6,572,600 5,262,800 
ME <enupcceacassncueent 6,720,200 5,608,200 
BAOON. 

To Great Britain, Lbs.......3,279,800 4,526,500 
Te TW. &. Bn, BBB. cccacecees 176,500 213,400 
MEL <csu0sets seasceeanune 3,520,900 4,795,200 
PORK. 

To Great Britain, Lbs...... 182,800 699,600 
8 £ eae, 834,600 571,400 
| 7 ee 1,091,500 1,406,600 
MUTTON. 

Tp GORE TRNGRIM, EBs cece ccsccee 8 S600re0 
A ee 21,200 36,900 
DL: -4n0s S90 kaesdwd ovens 40,100 50,100 
fe 


LIVERPOOL PROVISION STOCKS. 


Imports of provisions into Liverpool 
for the month of August, with compari- 
sons, are reported as follows by the 
Liverpool Provision Trade Association: 


Aug. July, Aug., 
1928, 1928, 1927, 
Ibs. Ibs. lbs. 
Bacon,  ineluding 
shoulders ........5,685,440 5,575,696 5,537,168 
BD scnvenccncane 6,690,768 6,502,948 5,434,336 
oO rrr 3,928,960 7,336,400 5,588,800 


The approximate weekly consumption 
ex-Liverpool stocks is as follows: 


Bacon, Hams, Lard, 
Ibs. Ibs. Ibs. 
Ane. TB. vicsat 1,174,992 1,296,176 1,214,080 
Jaly, 1928 ..... 1,247,120 1,705,760 1,258,880 
Aug., 1927 .....1,820,672 1,391,040 1,283,520 
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PORK PRODUCTS EXPORTs. 

Exports of pork products from the 
principal ports of the United States 
during the week ended September 22. 








HAMS AND SHOULDERS, INCLUD 
WILTSHIRES. ss 
‘Week ended 
Jam.1,'28, 
to 
Sept.22,Sept.24, Sept.15 
1938." 1927." 1938. — ‘ 
M lbs. M Ibs. M lbs. M bs. 
| Eee 1,696 1,463 1,2 

To Belgium ...... siete Regs a 7 
United Kingdem. 1,063 1,279 1,163 $4,632 
Other Europe .. 858 .... 00 1... Lgig 
Cee 41 are 
Other ceuntries.. 234 127 68 8.45) 
BACON, INCLUDING CUMBERLAND, 

BN 16s5seuseeees 1,749 2,710 1, 

To Germany ...... 272 205 er 98,504 
United Kingdom 988 1,817 1,246 40°91 
Other Europe .. 2 431 202 31,081 
ea Ste 1 45 13,231 
Other countries... 47 256 143 5,887 

LARD. 
eT Terre 10,361 11,453 9,897 

To Germany ..... 2,244 3,243 2,641 ime 
Netherlands .... 648 (417 "506 25:44 
United Kingdem. 3,220 3,858 4,126 174.772 
Other Europe .. 1,984 1,514 291 57133 
. eer 1,253 1,738 1,068 58,914 
Other countries.. 1,012 1,265 89,535 

PICKLED PORK. 
TOUR) ass crccnsecncs 266 529 463 23,533 

To United Kingdom 131 18 65 5,123 
Other Europe .. 22 33 12 1,264 
COMRER nivceces 1 417 232 5,280 
Other countries. . 32 61 154 11,887 


TOTAL EXPORTS BY PORTS. 





Week ended Sept. 22, 1928, 
Hams and Pickled 
shoulders, Bacon, b 
M lbs. M lbs. M Ibs. M Ibs. 
| ee ie 1,696 1,749 10,361 266 
Boston ......seeeeee eae eees 85 3 
ers 679 451 1,240 20 
Port Huron ... 963 221 721 
ey WES .000 8 sees 1,040 
New Orleans .. 46 2 1,136 32 
ck ae 1,075 6,139 4 
Philadelphia ....... owe sees ees 
DESTINATION OF EXPORTS. 
Hams and 
shoulders, Bacon, 
Exported to: Mibs. M. Ibs. 
United Bingdom ....ccscccscccccce 1,063 
EATEN cccccsccccceccsncssceseces 426 1 
TAMER ccccccccccvcccccccqucesecese 172 1 
BERMOMOTOEE ccc ccccccccccccccccecess 1 3 
GRRE ccc cccccscccccccccccccocces 194 
Other United Kingdom ............ 270 mw 
. Lari, 
Exported to: M Ibs. 
Germany (total) ....cccccccccccccccecsesden 2,244 
MEE cccccccccsccewccescocesssqces seen 2,141 
Other Germany ...csesccccccccsccccccssneum 18 
—_9——_ 


GERMAN HOG MARKETINGS. 


Hog slaughter at the 87 principal 
markets of Germany during July to- 
talled 381,549 compared with 386,101 in 
June and 328,096 in July, 1927. Private 
statistics covering the receipts at the 
20 most important German markets 
during the first two weeks in August 
show higher figures compared with the 
first half of July. It is the opinion of 
some observers that hog receipts wil 


continue moderate until November 
when they will begin to rise. 
a. 


AUG. CANADIAN SLAUGHTERS. 


Inspected slaughters of cattle, calves 
hogs and sheep in Canada during 
August, 1928, with comparisons, are Tt 
ported by the Dominion Live 
Branch as follows: 


Aug., Aug., Jan.-Aug., Ie 
1928. 1927. 1928. 19%. 
Cattle ... 67,076 66,070 408,441 404,44 
Calves ... 37,516 42,540 321,871 _ 316,28 
Hogs ....139:512 161.474 1,714,689 1,656,58 
Sheep ... 62,408 59,505 226,428 215; 
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Provision and Lard Markets 


Hogs Weak—Receipts Large—Demand 
Less Urgent—Product Lower—Spec- 
ulative Liquidation. 

The feature in the hog market has 
been the sharp decline in hog prices, 
the loss on Wednesday being about 50c 
per hundred with the price on top hogs 
down over $1.50 per hundred in a short 
time. The reason for the sharp break. 
is the market increase in the movement. 

The receipts on Wednesday at prin- 
cipal points were 95,000 against 63,000 
last year. In the past few days the 
movement has increased so sharply as 
to convince the trade that there were 
more hogs to be marketed right off than 
had been anticipated. 

It has been expected for some time 
that receipts would increase with the 
natural gain in the fall movement and 
the desire to take advantage as soon as 
possible of the high prevailing hog 
prices. The receipts of hogs at the 
leading points last week were 380,000 
against 358,000 last year. This in- 
crease was not enough to cause much 
uneasiness, but the relative gain toward 
the close of last week and the gain 
this week has caused a rather complete 
reconstruction of ideas regarding the 
possible immediate movement. 

The futures market in products has 
reflected this increase movement and 
has shown a steady declining tendency, 
with rumors from day to day that there 
was evidence of further liquidation by 
the so-called foreign long interests. The 
position of the market seems to be one 
in which the position, both of cured 
product and fresh product, is a little 
vulnerable. The advance in fresh meats 
of all kinds has been so great that 
there has been evidence of a great deal 
of economy in the consumption. 

_ This is evidenced through the east 
in reports from some of the large dis- 
tributors that there is a tightening up 
of credits. It takes so much more money 
to handle the same amount of goods 
now compared with last year that the 
distributors find it necessary to scruti- 
nize all accounts with great care and 
particularly with the jobbing houses. 

Cattle Receipts Heavier. 

To what extent the high price of 
meats has affected or will affect the 
total distribution is an undetermined 
factor, but some in very close touch 
with the distributing trade are inclined 
to think that it will be a factor to be 
reckoned with. 

The weakening in the hog market has 
brought a quieter tone in the market 
for other live stock with a general 
Weakening in prices, but the decline 
has not been very serious. Good cat- 
tle are selling at high figures and there 
8 @ steady demand for sheep notwith- 
standing the liberal receipts. 

The receipts of cattle at 7 leading 
ee last week were 310,000 against 
12,000 last year and the receipts of 
sheep 451,000 against 319,000. The 
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large movement of sheep, has been ex- 
pected, in a general way, but the large 
movement of cattle was somewhat of a 
surprise and shows that the high pre- 
vailing prices for cattle are at last hav- 
ing a distinct influence on the coun- 
try. 

The movement of cattle may have been 
influenced by the very dry weather which 
has prevailed in the Ohio Valley and 
in the great plain section to such an 
extent that it has rather seriously af- 
fected the general pasture conditions 
and has proved a rather serious handi- 
cap in the fall seeding of the grain 
crops. This condition is widespread 
and may have been an influence not 
only in the movement of cattle but in 
the movement of other live stock from 
the country. 

Export Situation Unchanged. 

There is no particular change in the 
export situation. The shipments of 
hog products from week to week are 
small and at the high prevailing price 
there appears to be very little evidence 
of a possible increase in the exports 
later. 

The general position of hog produets 
and meat supplies, is quite interesting 
in both this country and Europe. In 
Europe the high cost of feed stuffs has 
caused a heavy marketing of hogs and 
other livestock, according to all reports. 
This year there is a large crop of barley 
and oats, while some reports of indif- 
ferent roots crop and a very short corn 
crop. The production of sugar beets 
and the consequent beet pulp supply 
seems to ke about the same as last 
year. There does not appear to be any 
general evidence of low price feeding 
costs abroad, yet, with the decrease in 
the supply of livestock, this may be a 
factor in the final results. 

In this country, the decreased supply 
of cattle and hogs has already been 
reflected in the price of livestock and 
the price of the product. The supply 
of sheep is larger than last year, but 
even with the increased marketings of 
sheep predicted by the agricultural re- 
views, the total products of meats and 
fats should be less than last year, while, 
if the high prices tempt close market- 
ing, it will be at the expense of sup- 
plies available later. 

PORK—The market was steady but 
trade quiet. At New York, mess was 
quoted at $33.50; family, $36.00; fat 
backs, $28.00@31.00. At Chicago, mess 
pork was quotable at $33.00. 

LARD—The market was rather quiet 
and somewhat weaker, influenced by a 
sharp drop in hogs. At New York, 
trade was reported moderate. The Chi- 
cago market reported a fair demand. 
At New York, prime western was 
quoted at $12.90@13.00; middle west- 
ern, $12.80@12.90. New York City, 
12%@12%c; refined continent, 14c; 
South America, 14%c Brazil kegs, 
15%c; compound, carlots, 11%@12c, 
less than cars, 12@12%c. At Chicago, 
regular lard in round lots was quoted 
at September price; loose lard, 744c un- 
der September; leaf lard, 67%4c over 
September. 


BEEF—The market at New York 
was firmly held with trade moderate 
and mess quoted at $24.00; packer, 
$25.00@26.00; family, $28.00; extra In- 
dia mess, $40.00@42.00; No. 1 canned 
corned beef, $3.10; No. 2, 6 Ibs. South 
America, $16.75; pickled tongue, $75.00 
@80.00 per barrel. 








See page 36 for later markets. 








MEAT AND FATS EXPORTS. 

Exports of meats and fats from the 
United States during August, 1928, and 
for the eight months ended August, 
1928, with comparisons for last year, 
are given by the U. S. Department of 
Commerce as follows: 








AUGUST. 
1928. 1927. 
Total meats and meat 
PRORUEE, TB. occ cc cece 37,683,580 30,010,034 
WEEE ceccccnncevesussus $ 6,764,567 5,061,116 
Total animal oils and 
a err 61,231,128 60,205,851 
WOE acdieedcsvcececeas $ 7,940,810 8,048,333 
Beef and veal, fresh, lbs... 140,081 122,206 
MME sath ebarvcdwe sass $ 31,812 27,676 
Beef, pickle, etc., Ibs..... 1,123,420 1,577,456 
BE acer ecceriuenceves $ 131,466 170,459 
re 862,369 464,725 
. year $ 146,016 74,759 
Wiltshire sides, Ibs. .... 67,851 89,886 
. eee peer $ 12,681 15,286 
Cumberland sides, Ibs. .... 498,844 670,863 
[SEE Cisseeteceneccered 98,384 112,914 
Hams and shoulders, Ibs. 13,401,953 8,214,073 
FOE art cetetuacencetes $ 2,788,781 ,568,982 
Bacon, lbs. ...... 10,944,819 7,864,443 
a $ 1,698,400 1,140,736 
Pickled pork, Ibs. 3,474,523 3,079,647 
bo Ee 552,€85 411,624 
| a er ee 5,567,538 5,755,800 
FD wherenseesee 711,945 737,335 
eS ee ,658,355 50,816,153 
WEEE Seccwendecne $ 6,804,145 878,529 
Neutral lard, lbs. 1,625,770 1,102,364 
WE su ncessédecenccuns 227,677 151,954 
Lard compounds, animal 
| ea 372,695 601,930 
WEEE ves On'ascacauurewes $ 45,657 70,580 
Margarine of animal or 
vegetable fats, Ilbs..... 48,040 109,721 
WE bciciseniysenienad $ 8,598 15,927 
Cottonseed oil, Ibs....... 1,296,238 1,633,795 
MN 4 ae4nss seeds cease $ 194,226 156,795 
Lard compounds, vegetable 
SG v.00 cacedecesse 547,669 425,75@ 
WOE Saeed 6 daca iweacet $ 72,616 55,135 
BIGHT MONTHS ENDED AUGUST. 
1928. 1927. 
Total meats and meat 
PROUROES, Dims: ovis costae 294,505,098 262,991,875 
WEE 6% cnaddopeevss ews $49,034,790 49,759,462 
Total animal oils and 
CU Ns hsdcudewndsaat 575,213,325 557,082,541 
ME sks t cessed shveccesa $74,505,422 72,981,813 
Beef and veal, fresh, Ibs... 1,369,412 1,197,671 
ME hiegavecdecutueted $ 296,373 237, 
Beef, pickled, etc., lbs... 6,702,486 11,101,583 
A rere $ 839,515 1,210,496 
Pork, fregh, Wis...cccesess 8,153,067 4,818,877 
DS « dakawecedesebbecke $ 1,256,032 i, 
Wiltshire sides, lbs. ...... 550,807 412,899 
WEEE Scctcevectececeoen 90,225 82,27: 
Cumberland sides, Ibs. .... 4,031,913 5,911,049 
WH. ca ceecesenaceseced 661,814 1,126,175 
Hams and shoulders, Ibs... 96,564,871 86,578,391 
FU sccdcccecscesscees $17,366,420 18,300,914 
Bacon, Ibs. 89,666,1 70,960,682 
Value 11,531,889 
Pickled pork, Ibs. 19,773,326 
Value 2,874,124 
Oleo oil, lbs. 58,594,028 
Value 6,619,871 
Lard, Ibs. 458,720,703 
Value 61,592,644 
Neutral lard, lbs. 14,151,578 
Value 062, 
Lard compounds, animal 
SD, TMs. 000 Kasencceese 3,085,086 6,956,223 
WENN: sono +bedarcusiescss $ 405,258 805,324 
Margarine of animals or 
vegetable fats, lbs..... 469,379 589,971 
VRINO- cn vccnsucdccecesce 76,320 . 92,457 
Cottonseed oil, Ibs. ...... 37,029.217 46,561,731 
MED ec ccisestésccseced 3,304,472 3,918,498 
Lard compounds, vegetable 
BAUR, TRB. cccccseccecece 3,753,439 3,850,611 
VORRE vc cccccccduccvesed 502,884 643 
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WHOLESALE DRESSED MEAT PRICES. 


Wholesale prices of Western dressed meats were quoted by the U. S. Bureau 
ef Agricultural Economics at Chicago and three Eastern markets on Sept. 27, 


1928, as follows: 








Fresh Beef: CHICAGO. BOSTON. NEW YORE. PHILA. 
STEERS (700 lbs. up): 
DD picucchscne os 0d Kbsts> eas sacecem $24.00@25.00  $24.00@25.00 $26.50@27.50 $27.00@28.00 
RM ec ivanseee 23.00@24.50 22.00@24.00  23.00@27.00 25.00@27.00 
STEERS (550-700 lbs.) : 
DEED cab senboswhneeees = <s< 5s a050ne% 24.50@26.50 == cneeeccvee 26.50@28.00 27.00@29.00 
Te ee cece hate ces ensicnnee i 2909 56he08 23.00@26.00 25.00@27.00 
STEERS (500 Ibs. up): 
CR Te eee Cr akiberc +s s50asan =e 17.50@21.50 19.00@22.00 17.00@22.00 18. 23.00 
DEER Sica nb ens n0checens 00 ssc svees 15.00@18.00 17.00@19.00 15.50@17.50 16.00@17.00 
ERS: (1 
YEARLING: (300-550 lbs.) 
i. ccpshnvisabebakbesewes sss canes 25.00@27.00 essen evens 27.00@28.50 wee eeee 
ROE a cccccnsccccccccscccccessscoscces 25.00 == ccccccees 26.00@27.50 «ss ccccccccce 
BED. co dsciccccvcceccesesocssccesee 19.00@23.00 —wwseccccee «ss veveeccees «sno neevees 
COWS: 
tt cccakpunahiesessbenpee ses +> s$Kooe 16.50@18.50 17.00@18.00 17.50@19.50 18.00@19.00 
DD cccankuwhsssonep whe sens sh aves 14.50@16.50 16.00@17.00 16.00@17.50 16.50@18.00 
PD <ccne ph panssnen bbs Sows axsasee 13.50@14.50 15.00@16.00 15.00@16.00 14.00@16. 
Fresh Veal and Calf Carcasses 
ALERS: (2 
SEES Sdn we Wane denis suse sss s0 56> ee 26.00@28.00 28.00@30.00 24.00@25.00 
SS PPT TTT tT Ul (i‘(<‘(<CaiéS@S 24.00@26.00 26.00@28.00 23.00@24.00 
ES Eee Ct 20.00@24.00 24.00@26.00 2.00@23.00 
Common .......ccccccceccecscsceeeses 21.00@23.00  18.00@20.00  22.00@24.00 .......... 
CALF: (2) (3) 
0” eS a ee OS ee ee eee 21.00@22.00 
es po Seka Ce eb aS whe aN bs ae RK eS 18.00@20.00 19.00@21.00 23.00@25.00 19.00@20.00 
SD cs pcx Ghabnabebessdusuannunawey 16.00@18.00 17.00@19 19.00@22.00 16.00@18.00 
COMMMOR co cccccccccccccccccscccccccce 15.00@16.00 15.00@17.00 17.00@19.00 13.00@15.00 
Fresh Lamb and Mutton: 
LAMB: (38 lbs. down) 
CHOICE 2... cccccccccccccccccccccccs eeee 23.00@25.00 24.00@26.00 24.00@26.00 25.00@26.00 
ecce ecoe 22. 24. D 23.00@25.00 24.00@25.00 
2.00 21.00@24.00 23.00@24.00 
.00 20.00@22.00 20.00@22.00 
y (39-45 Ibs.) 
SOOGOD ccubscunen eee eT 24.00@26.00 24.00@26.00 25.00@26.00 
TT ree @25.00 23.00@25.00 24.00@25.00 
BEOGNGM .0.0.ccccccoscccce- +s cccssessee SROOSSO0 91.008998.00 21.00894.00 .......... 
OE errr 17.00@20.00 = we nccccee 20.00@22.00 =e... . 020 ee 
LAMB (46-55 Ibs.) 
PEED: 60660400000 600s0s0550s s2seess ee 22.00@24.00 23.00@25.00 sw... wen eee 23.00@25.00 
GOOd ...cccccccccccccccece ecccccccce DED = =—S« SSeabeesec 8 = = 0 suweneeens - <eseeeeses 
13.00@15.00 12.00@14.00 14.00@15.00 
11.00@13.00 10.00@12.00 13.00@14.00 
9.00@11.00 9.00@11.00 10.00@12.00 
.00 26.00@28.00 26.00@30.00 26.00@31.00 
28.00  25.00@27.00 — 25.00@29.00 —_25.00@30.00 
26.00 22.00@25.00 23.00@26.00 23.00@25.00 
00 20.00@22.00 21.00@23.00 20.00@23.00 
SHOULDERS: N. Y. Style, Skinned: 
De Oa obnecccscucucccseccccnsss DRMERERD) = =— 4. <0 essence 21.00@23.00 23.00@25.00 
PICNICS: 
ee 22.00@2B.00 8 cccccccece 20.00@21.00 
BUTTS: Boston Style 
Ne See lf ee eee 25.00@28.00 25.00@27.00 
SPARE RIBS: Half Sheets............ 17.00@19.00 —ncacececcs = cvececcees «see neeeees 
TRIMMINGS: 
MOSMIAE 2 ccccccccscccccvcccccccccccecs WS.OOGBIGC.0D «ss acccccccce = seccccccce = sso ovecce ° 
tee cr eS ChEGCAKGHERESA SEEN SEED! acccpecuek! PO ascuukiekauitl> eernbwanes 


(1) Includes heifer yearlings 450 lbs. down at Chicago and New York. 
(3) Includes sides at Boston and Philadelphia. 


at New York and Chicago. 


(2) Includes ‘‘skins on"’ 








BRITISH MEAT IMPORTS. 

The August imports of meat, lard 
and hogs into Great Britain are re- 
ported through the U. S. Department 
of Commerce as follows: 


Bacon Hams Fresh Pork Lard 
Ibs. lbs. lbs. Ibs. 
Swollen S,DEBOOD .nccccce cocccccs ceccccee 
Denm’k 48,944,000 ......0. cscccsee cececees 
Neth’lds 13,664,000 .......-.  csoccose  cevcecee 
U. S. .. 8,052,000 10,976,000 ........ 17,808,000 
Irish Free 
State 5,824,000 ........ 1,568,000 ........ 
Canada . 4,256,000 ........ DIRE RED  ocvsscns 
Other .. 3,584,000 784,000 ........ 4,032,000 


The imports of frozen por totalled 
2,464,000 lbs. and the live hogs imported 
numbered 20,000. 

a ae 
CATTLE SLAUGHTER IN BRAZIL. 


The total number of cattle killed in 
Rio Grande do Sul, Brazil, in the season 
ended about the last of July was 
896,000 against 622,270 last season, an 


increase of 44 per cent, according to 
the report of the American consul at 
Porto Alegre. Of the 896,000 slaugh- 


tered this season, 753,572 were killed 
for the manufacture of jerked beef, and 


142,428 for the freezing establishments. 
The prices obtained this season aver- 
aged about $5.95 per head more than 
the price obtained last season. The 
average price of jerked beef cattle was 
about 14 cents per pound for fat cattle, 
and 12 cents for the inferior kinds. It 
is considered by some that the average 
price obtained per head of cattle was 
about $35.71. Others estimate the 
average to be between $29.76 and $35.71 
per head during this season. Most of 
the jerked beef and frozen meat are 
exported either to Northern Brazil or 
to foreign countries. 


on 
CANADIAN MEAT STOCKS. 
Cold storage holdings of meat in 
Canada on September 1, 1928, with com- 
parisons, are reported as follows by the 
Dominion Live Stock Branch: 


5-yr. av. 
Sept.1, Aug.1, Sept.1, Sept.1, 
1928, lbs. 1928, Ibs. 1927, lbs. Ibs. 


Beef ... 8,063,194 7,840,632 9,662,212 9,818,720 

Veal ... 1,196,059 1,195,312 1,270,756 ........ 

oo .. -81,559,971 39,975,796 32,131,778 31,368,398 
utton 


& lamb 630,810 530,845 535,493 597,473 
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EUROPEAN CASINGS MARKET. 


The sheep casing market in Germany 
took a slump during August, owing to 
heavy arrivals and high prices. Bygj. 
ness in hog casings was reported quiet 
with the heavy local killings of the past 
months affecting this market. The nay. 
row Chinese hog casings were in gzood 
demand but difficult to secure. 

The general demand for casings was 
not so good as expected during th 
month when sausage manufac 
usually prepare for fall business. The 
trade was of the opinion that many. 
facturers had covered their curren} 
needs with June and July purchases 
and were holding off because of high 
prices. 

In Czechoslovakia there was improye. 
ment in the demand for beef and sheep 
casings. Imports of American cagj 
during August were about the same as 
those for July. Russian sheep casings 
were offered freely but were in smal] 
demand because of their inferior qual. 
ity. 

a 
EASTERN FERTILIZER MARKET, 
(Special Report to The National Provisioner,) 
New York, Sept. 26, 1928, 

The importers raised the price of 
nitrate. of soda this week, and are now 
quoting September-October deliveries 
at $2.15; November-December, $2.17%; 
January-June, 1929, inclusive, $2.20 ex 
vessel U. S. Ports. 

South American ground dried blood 
is offered at $4.90 c.if. and has sold 
somewhat under this figure for October 
shipment from South America. The 
stocks of domestic blood are rather 
small, with last sale at $4.50 f.o.b. New 
York. 

Very little trading has been done in 
tankage, either domestic or foreign, 
Prices are some lower than a week ago. 
Cracklings have been steady in price, 
with offerings not so plentiful. Sellers 
are asking about $1.10 f.o.b. New York 
for 50-55 per cent unground which is 
a little above buyer’s views. 


nr 


CHEMICALS AND SOAP SUPPLIES. 

(Special Report to The National Provisioner.) 

New York, Sept. 26, 1928. 

Extra tallow, f.o.b. seller’s plant, 
8%c lb.; Manila cocoanut oil, tanks, 
New York, 8%c lb.; Manila cocoamtt 
oil, tanks, coast, 734c Ib.; Cochin cocoa 
nut oil, barrels, New York, 10%c hb. 

P. S. Y. cottonseed oil, barrels, New 
York, 11%4c lb.; crude corn oil, | 
New York, 10% @11c lb.; olive oil foots, 
barrels, New York, 10%@10%c_ by 
5 per cent yellow olive oil, barrels, Ner 
York, $1.80@1.35 gal. ‘ 

Crude soya bean oil, barrels, Nev 
York, 11%@12%c lb.; palm kernel 
barrels, New York, 9%c lb.; red 
barrels, New York, 9%c lb.; Nigre pall 
oil, casks, New York, 8@8%c lb.; Lago 
palm oil, casks, New York, 844 @8Kt 
lb.; glycerine (soaplye), 7c Ib. 

enenlpincinn 


HOG LIVERS IN DEMAND. 
Frozen hog livers are in good d 
mand in Germany, but stocks are bv 
and difficult to replenish. 











Septen 


TALL 
the pas 
trade ar 
it that : 
of outsic 
of 8%c 
limited : 
ket for « 
at 8% | 

On the 
change i: 
market : 
to some 
ments. 
tone was 
was quo 
8%c; ed 
was gen¢ 
prime pé 
reported 
quoted ai 
prime pé 
$%4c; No 

There ° 
don, We 
Liverpool 
ehanged, 
good mix 

STEAF 
erately ac 
with oleo, 
in a mode 
at that fis 
ine was q' 

OLEO | 
but stead 











NEATS: 
was steady 
New York 
extra, 18¢; 

GREAS] 
Week contiz 
east owing 
producers, 
Inquiry in 
lM compet; 
have influe 
said, rema 
Position. 
asking 814 
consumers’ 
Yellow was 
8%@8%e; 
White, 1014 

At Chic: 
quiet, altho 
M evidence 
emand wa 
low grade 
Was quoted 
Me; B whi 
White, 9% 









September 29, 1928. 















THE NATIONAL PROVISIONER 


31 


Tallow and Grease Markets 


TALLOW—tThe situation in tallow 
the past week was one of moderate 
trade and a steady tone. Reports had 
it that soapers secured fair quantities 
of outside stuff at New York on a basis 
of 8%c f.o.b. Offerings of extra were 
limited and firmly held, and the mar- 
ket for extra at New York was quoted 
at 8%c bid and 9c f.o.b. asked. 

On the whole, there was little or no 
change in surrounding futures and the 
market appeared to be marking time, 
io some extent, pending new develop- 
ments. In competitive quarters, the 
tone was steady. At New York, extra 
was quoted at 8%@9c; special leaf, 
8%c; edible, 10c. At Chicago, trade 
was generally quiet, while offerings of 
prime packer were light and demand 
reported good. At Chicago, edible was 
quoted at 9%@10c; fancy, 9% @9%c; 
prime packer, 9@9%c; No. 1, 8%@ 
8%c; No. 2, 74@7%c. 

There was no tallow auction at Lon- 
don, Wednesday, September 26. At 
Liverpool, Australian tallow was un- 
changed, with fine quoted at 43s 6d and 
good mixed at 41s 6d. 


STEARINE—The market was mod- 
erately active and steady the past week, 
with oleo, New York, selling at 12%c 
ina moderate way. The market closed 
at that figure. At Chicago, oleo stear- 
ine was quoted at 124% @l13c. 

OLEO OILS—The market was quiet 
but steady at New York, with extra 
quoted at 134%@13%c; medium, 11@ 
12%; lower grades, 10%@l1lc, accord- 
ing to quality. At Chicago, extra was 
quiet and steady and quoted at 13%c. 








See page 36 for later markets. 








LARD OIL—The market was barely 
steady owing to the easier trend in raw 
materials. At New York, edible was 
quoted at 16%4c; extra winter, 13%c; 
extra, 18c; extra No. 1, 12%c; No. 1, 
12%c; No. 2, 11%c. 

NEATSFOOT OIL — The market 
was steady with a routine demand. At 
New York, pure was quoted at 15%ce; 
extra, 18c; No. 1, 12%c; cold test, 19c. 

GREASES—The situation the past 
week continued a rather firm one in the 
east owing to lack of pressure from 
producers. There was a fairly good 
Inquiry in evidence. A rather firm tone 
I competing quarters continued to 
have influence, while producers, it was 
said, remain in a fairly well sold-up 
Position. At New York, sellers were 
asking 81%4¢ for superior house with 
consumers’ ideas fractionally lower. 
Yellow was quoted at 7% @8c; A white, 


8%@8%c; B white, 844@8%c; choice 


White, 1044 @11c. 

At Chicago, trade was generally 
quet, although moderate inquiries were 
m evidence for choice white. A good 
‘mand was reported for medium and 
low grade stock. At Chicago, brown 
Was quoted at 74%2@75éc; yellow, 8@ 


White, 94%4@9%c. 















84e; B white, 8%c; A white, 9c; choice 
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By-Products Markets 


Chicago, Sept. 27, 1928. 
Blood. 


Offerings of blood rather scarce. 
South American blood sold at $5.00 
cif. 


Unit Ammonia. 
Ground and unground .............s+. $4.80@5.00 


Digester Hog Tankage Materials. 


The feeding tankage market is strong 
with offerings extremely light. Most 
sellers asking $5.25 for good grade 
tankage. 


Unit Ammonia. 


Ground, 114@12% amomnia...... $5.00@5.25 & 10 
Unground, 114% to 12% ammonia.. 4.50@4.75 & 10 
Ground, 6 to 8% amomnia .... 4.50@4.75 & 10 
Unground, 6 to 8% amomnia..... @4.25 & 10 


Fertilizer Materials. 


Carload lots of 10 per cent ground 
sold at $4.00 and 10 f.o.b. Chicago, 
prompt and future. More available at 
this price. Low grade unground $24.00 
@25.00, delivered Central West points. 

Unit Ammonia. 


High grd., ground, 10% am..... $4.00@4.10 & 10 
Lower grd., and ungr., 6-9% 


Cre erry Trt @4.00 & 10 
SE TEE pci cde asin ts <4 antes 3. 
Bone tankage, low grd., per ton.24. 25.00 
BEE UE. oka. s ead os owed seed ve 3.75@4.00 


Bone Meals. 


Activity in bone meal market con- 
fined largely to deliveries on contract. 


Per Ton 
BN SR NEE cvccc buses cbc cecces $34.00@50.00 
MN CMI ib dnc ccteescsescbdene bu @28.50 
a eee 26.00@28.00 


Cracklings. 


The crackling market is strong with 
light offerings. Some producers ask- 
ing $1.25 for unground cake and ex- 
peller. 


Per Ton 
Hard pressed and exp. unground, per 
TRIE, TRO cosecacccidrcccececes $ 1.15@ 1.20 
Soft. prsd. pork, ac. grease & quality 85.00@90.00 
Soft prsd. beef. ac. grease & quality 50.00@55.00 


Gelatine and Glue Stocks. 


Demand for glue stock good. Last 
sale of sinews, pizzles and hide trim- 
mings at $35 f.o.b. Central West points. 
Some contracts on fresh frozen scraps 
and trimmings already made for de- 
livery throughout 1929. 


Per Ton 
MS ee eee $ 40.00 
Sn SU ccs iw cadws ouwens ae 32. 36.00 
Rejected manufacturing bones....... 52.50@55.00 
| eee er 43.00 
Cattle jaws, skulls and knuckles.... 40.00 
Sinews, pizzles and hide trimmings.. 35.00 
Pig skin scraps and trim., per Ib... 50 


Horns, Bones and Hoofs. 


Carload lots of cattle hoofs in de- 
mand at $45 per ton delivered Chicago. 
Packer bones $40 per ton Chicago. 


Per Ton 
Horns, according to grade.......... $50.00@100.00 
Round shin bones ..........seeee00s 50.00@ 60.00 
Pe Se OED Scdscecccceocncessae 52.50@ 55.00 
SE aces cidecadseusieweddoes @46.00 
Junk bones ..... TITTITTL TTT TTT 27.00@ 28.00 


(Note—Foregoing prices are for mixed carloads 
of unassorted materials, indicated above.) 


Animal Hair. 


Winter hog hair contracts now being 
discussed. 


Coll amt. Meld Cried... .. cc scccccscess 2 @ 3c 
Processed grey, per ID.......cccccccces 4 @T7 


Cattle switches, each* .............. 4%4@ S%e 





*According to count. 
—@—— 
ATTACHED PRODUCT ON CLAIM. 


Suit has been inaugurated in Dane 
County circuit court, Madison, Wis., by a 
Milwaukee rendering company against 
sheriff Fred Finn, for alleged unlawful 
detention of a car of cracklings pur- 
chased by the Milwaukee firm from a 
Madison rendering company. The 
sheriff seized the consignment upon ex- 
ecution in favor of a machine company 
which has a suit pending against the 
rendering company. 














THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 


Buyers of Beef and Pork Cracklings 
Both Soft and Hard Pressed 
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are accurate and dependable. 
every process in the packing industry. Write 
us about any temperature problem troubling you 
and we will send bulletin describing the type 
of regulator that will give you the best results. 
37 Years of Specialization in Temperature Control 
2725 Greenview Ave., Chicago. Also 35 other cities, ©3594 


OWERS REGULATOR Co. 






Powers Thermostatic Regulators 
There is one for 
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LEARN TO SELL RIGHT. 

(Continued from page 18.) 
of millwork products of requiring pur- 
chasers in some instances to pay pack- 
ing charges and in other instances of 
assuming such charges causes unfair 
price discrimination, the failure of the 
seller of millwork products to require 
the purchaser in each instance to pay 
published charges for packing is an un- 
fair trade practice. 

GROUP II. 


Rule 8—Guaranteed Prices (against 
decline or advance).—The sale or offer- 
ing for sale of any product of the mill- 
work industry under any form of 
guarantee to the purchaser or proposed 
purchaser against both advance and 
protection against decline in the price 
of the said product, is an unfair trade 
practice. ’ 

Rule 9—Anti-Dumping.—The prac- 
tice of certain manufacturers and 
wholesale distributors of shipping con- 
siderable quantities of surplus stock 
into territories outside their particular 
markets, and of selling such stock at 
prices below the prices established for 
their own territories, seriously tends to 
demoralize the market for millwork 
products within the territories into 
which shipments are made, disrupts 
normal competitive conditions through- 
out the entire industry, and is con- 
demned as an unfair trade practice. 


Rule 10—Definition of a “Qualified 
Distributor.”—-The industry hereby re- 
cords its approval of the definition of a 
qualified wholesale distributor of mill- 
work to be one whose principal busi- 
ness is selling millwork to the retail 
distributor, carries a well selected stock 
of merchandise, buys in suitable quan- 
tities, warehouses a reserve stock for 
retailers within a radius of economical 
distribution and convenience of service, 
resells in proper units to the retailer 
as economically as possible, assumes 
the credit risk and such other obliga- 
tions as are incident to the transporta- 
tion, warehousing and distribution of 
sash, doors and millwork. 

Rule 11—Terms of Sale.—The indus- 
try hereby records its approval of the 
practice of making the terms of sale 
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a part of all published price schedules, 
and the failure on the part of whole- 
sale distributors or manufacturers to 
strictly adhere to such terms of sale 
and enforce collection under such, shall 
be termed an unfair trade practice. 

Rule 12—Distribution of Price Lists. 
—tThe industry hereby records its ap- 
proval of the practice of distributing 
and circulating to the entire industry 
current price lists and all notices of 
advance or decline in prices made by 
any individual distributor or manufac- 
turer, either by the individual distribu- 
tor or manufacturer or by the associa- 
tion or group he may be identified with. 

Rule 13—Arbitration——The industry 
hereby records its approval of the prac- 
tice of handling disputes in a fair and 
reasonable manner, coupled with a 
spirit of moderation and good will, and 
every effort should be made by the 
disputants themselves to arrive at an 
agreement. If unable to do so, arbi- 
tration under some one of the prevail- 
ing codes should be agreed upon, as at 
all times preferable to litigation with 
its costly handicaps and delays. 

Rule 14—Selling Without Specifica- 
tions.—The acceptance by wholesale 
distributors and manufacturers of con- 
tracts for the sale of millwork to deal- 
ers or wholesale distributors of this 
product witiout statement of specifica- 
tions, affords opportunity for the rejec- 
tion of such contracts by the purchasers 
on decline of price, provides an arti- 
ficial stimulus to the industry through 
the existence of large numbers of un- 
confirmed contracts, with resulting en- 
hancement of prices to consumers, and 
constitutes an unfair trade practice: 

Provided, however, that nothing here- 
in shall be construed to prevent the 
acceptance of contracts for the sale of 
millwork under the terms of which com- 
plete specifications will be furnished 
within ten days from date of execu- 
tion. 

Rule 15— Definition of Qualified 
Manufacturer.—The industry hereby re- 
cords its approval of the definition of a 
qualified manufacturer of sash, doors 
and millwork, to be one who sells to 
qualified wholesale distributors and to 
the legitimate retail trade in not less 
than carload lots, at a reasonable dif- 
ferential in price over the price at 
which the wholesale distributor is sold 
by the manufacturer. 


Rule 16—The Principle of a Reason- 
able Differential.—Recognizing that the 
expense of manufacturing, selling and 
transporting millwork products is ap- 
preciably higher for small-quantity 


than for large-quantity lots, and that 
the failure to apportion to each shipment 
of millwork its correct proportion of 
such expense necessarily increases the 
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cost of other shipments, the millwork 
industry hereby records its approval 
of the principle of a reasonable differ. 
ential in prices in the several types ang 
characters of sales. 

Rule 17—Adherence to Published 
Prices.—Whereas, it is the gener] 
practice of sash, door and millwork dis. 
tributors to issue price schedules from 
time to time, such schedules presym. 
ably representing their selling price op 
given quantities for shipment to the 
destination or territory indicated, while 
as a matter of fact, in many instances 
the sole purpose of sending out such 
schedules is with the idea of gathering 
in such orders as may come from the 
unwary buyers and trusting customers, 
at the same time making secret prices 
to favored buyers and competitors’ cus. 
tomers in the way of rebates and sup. 
plying certain items at cost or legs, 
special cash discounts and gifts and 
many other unbusinesslike methods jn 
order to effect the sale: 

Whereas, such practices are discrimj- 
natory as between purchasers and en- 
courage dishonesty on the part of sales- 
men and the public, and should be con- 
demned by other reputable merchants: 

Therefore, be it resolved that: The 
members of the millwork industry, 
while maintaining absolute freedom in 
the issuance of price schedules from 
time to time, in conformity with the 
established trade practices, do adopt 
as a cardinal principie that there shall 
be no discrimination as between pur- 
chasers of like amount and conditions 
in the same territory, and that where 
published prices are issued by any 
member, same shall set forth plainly 
the price and terms and conditions, and 
that such published prices shall truly 
represent the sales price in all cases 
where the goods sold and the quantities 
and conditions and terms are set forth 
in the consignor’s current price sched- 
ule, and any deviation from the princ- 
ple expressed herein shall be deemed 
an unfair trade practice. 

Rule 18—Uniform Contract.—Herely 
be it resolved, that a uniform sale col- 
tract be made applicable between mail- 
facturers and wholesale distributor, 
and wholesale distributors and retail 
dealers. Terms of sale to apply # 
published by manufacturers and/t 
wholesale distributors. 

——4e—_—- 
HULL OIL MARKET. 


Hull, England, Sept. 27. 1928—(B) 
Cable.)—Retined cottonseed oil, 33s 64; 
Egyptian crude cottonseed oil, 


1% d. 
fo 

LARD AND GREASE EXPORT. 

Exports of\ lard from New 
September 1, 1928, to September 4 
1928, 16,707,792 Ibs.; tallow, nom 
grease, 1,688,000 Ibs.; stearine, 91, 
Ibs. 
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Vegetable Oil Markets 


Market Fairly Active—Prices Steady 
—Trade Mixed—Crude Firm—Cotton 
Strength Facter—Lard Weakness 
Checked Buying —Cetton Reports 
Less Favorable. 


A fair volume of trade featured cot- 
ton oil futures on the New York 
Produce Exchange the past week. 
Prices covered moderate limits, the un- 
dertone was firm and the market stub- 
porn to what selling pressure material- 
ied. The bulk of the pressure was 
from the locals or frem those who were 
transferring the holdings from the near- 
bys to the futures, particularly from 
October to the later months. Commis- 
sion houses generally were on both 
sides while on the whole hedge pressure 
remained light. ; 

There was some increase in outside 
buying power based on strength in cot- 
ton and less favorable cotton crop re- 
ports while, on the other hand, there 
was some profit taking and selling on 
the persistent weakness in lard. Asa 
whole, the market was easily influenced 
either way, and at times fluctuated 
sharply between trades when oversold 
or overbought pit conditions developed. 
There was little new in the situation 
within cotton oil itself. As a result, 
the market continues to swing mainly 
with the movements in cotton which 
were taken as reflecting the develop- 
ments in the outturn of the white staple 
in the south. : 

The colder weather which overspread 
the country and which worked into 
parts of the belt caused apprehension 
at one time, but no frost damage re- 
ports on cotton were received. The 
weekly weather report was construed 
bullishly and said in part that seed in 
some sections of the eastern belt was 
sprouting. In some quarters it was 
said that reports coming from conserv- 
ative southern factors were inclined to 
lower crop ideas and that some were 
looking for an outturn now as low as 
13,250,000 bales. 

Cash Trade Slow. 

The next Government report is 
anxiously awaited, but in the mean- 
time the lack of pressure of new seed 


WEEKLY REVIEW 


and crude oil continues more or less 
of a stabilizing influence on values in 
that the volume of hedge pressure that 
the future market has to absorb from 
day to day remains very limited. 
While a great many point out that 
this hedge pressure is bound to come 
sooner or later, there are those in the 
trade who do not look for any real 
pressure until after the middle of 
October. As a result there has been 
a disposition to even up in the October 








SOUTHERN MARKETS 


New Orleans. 
(Special Wire to The National Provisioner.) 


New Orleans, La., Sept. 27, 1928.— 
Unfavorable weather and higher cotton 
and seed markets, together with a con- 
tinued good demand for cotton oil, have 
more than offset the declines in hogs 
and lard and have caused an advance 
in crude from 8c to 8c f.o.b. mills. 
Eight and one-half cents are now asked 
sparingly. Seed speculators are top- 
ping mills bid prices, hence there is 
little prospect for an immediate decline 
in crude, but later on a soap basis level 
may be reached, especially if tallow re- 
mains firm. October futures, New 
Orleans, have, in a large way, been 
transferred to March at a premium of 
twenty-five points, contributing to a 
firm situation. Quality of crude is 
better than expected, indicating an 
average season supply of soapstock. 
Trade here expects the cotton crop will 
fall below 14,000,000 bales. 


Memphis. 
(Special Wire to The National Provisioner.) 
Memphis, Tenn., Sept. 27, 1928. — 
Considerable crude sold today at 8%4c 
Valley; cottonseed hulls, $5.00 Mem- 
phis; forty-one per cent meal, $41.50 for 
October and November shipment. 


Dallas. 
(Special Wire to The National Provisioner.) 


Dallas, Tex., Sept. 27, 1928.—Prime 
cotton seed delivered Dallas, $36.00; 
prime crude oil, 8% to 8%c; forty-three 
per cent cake and meal, f.o.b. Dallas, 
$41.00; hulls, $7.00; mill run linters, 
4@5c. Weather warm; market dull. 


delivery or transfer interest in that 
month to the later positions. Refiners’ 
brokers and shorts absorbed the Octo- 
ber offerings, the refiners selling the 
later months in part against their 
October purchases. 

Throughout the week cash trade was 
reported moderate to slow. However, 
it has been quite generally known that 
consumers are well booked up for the 
time being at least, so that few if any 
are looking for any important improve- 
ment in consumers’ demand until some 
time next month. There are those who 
are anticipating fair tenders on October 
contracts, while on the other hand 
some argue that the October open in- 
terest is getting down to small pro- 
portions. The increased movement of 
hogs to market and a sharp break in 
hog values made for daily declines in 
the lard market under liquidation and 
selling, with the result that the com- 
petitive basis between lard and com- 
pound is not as good for compound at 
present as it was a week or so ago. 

Price Level Fair. 


The situation in cotton oil for the 
immediate future is rather difficult to 
analyze. Distribution of the remain- 
ing old crop supplies appears to be on 
a fairly good scale and pressure of the 
new crop is quite moderate. The price 
level prevailing is a fair one, but the 
cotton crop outturn is still uncertain. 
The market will be faced shortly with 
increased hedge pressure, but the vol- 
ume of hedges to come on the market 
during the next few weeks will depend, 
to some extent, upon how much of the 
seed falls into the hands of specula- 
tors. 

Another feature that will cut some 
figure is the quality of the seed from 
this time forward, while the market 
will be influenced somewhat by the 
daily fluctuations in lard and cotton. 
The extent of the consuming demand 
will bear watching, while a silent fac- 
tor at all times is the possibility of 
concentrated speculative interest on 
one side or the other. At the moment 
it is difficult to see on what basis any 
concentrated interest would develop, 
and some feel that the market will con- 
tinue to back and fill over a moderate 
range for possibly the next few weeks. 
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The New Orleans 
Refined Cotton Seed 
Oil Market 


offers every modern facility to the trade, 
carrying a large volume of business, with 
prompt and satisfactory executions. 


Effective August 1, 1928, the charge for 
receiving, storing, sampling, weighing, 
fire insurance and certificating refined 
cotton seed oil for each contract of 
30,000 pounds up to and including TEN 
contracts, will be $18.00. For each 
additional contract, $15.00. 


Storage on each contract of 30,000 pounds 
shall be $18.00 for the first month or 
fraction, commencing the day after date 
of warehouse receipt; thereafter, 50 
cents per day. 


There are five bonded and licensed storage 
yards. 


The New Orleans contract is the only future 
contract in the world protected by an in- 
demnity bond guaranteeing weight, grade 
and quality at time of delivery. 


New Orleans Cotton Exchange 


Trade Extension Committee 


—————_, 


The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED 
OIL 


PURITAN, Winter Pressed Salad Oil 
BOREAS, Prime Winter Yellow 
VENUS, Prime Summer White 
STERLING, Prime Summer Yellow 
WHITE CLOVER Cooking Oil 
MARIGOLD Cooking Oil 

JERSEY Butter Oil 

MOONSTAR Cocoanut Oil 

P &G SPECIAL (hardened) Cocoanut Oil 




















General Offices: 
CINCINNATI * OHIO 
Cable Address: “Procter” 


— ee 


The Edward Flash Co. 


29 Broadway 
NEW YORK CITY 


Brokers Exclusively 
ALL VEGETABLE OILS 


In Barrels or Tanks 
COTTON OIL FUTURES 


On the New York Produce Exchange 
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COTTONSEED OIL— Market trans- 
actions: 


Friday, Sept. 21, 1928. 
eg Da —Closing— 
Sales. High. Ww. oan Asked. 


Rae ee ener Sart ae 5 a 1025 
ee ee 985 a 1025 
eS yi fear aes 982 a 990 
OS a ee eps he ere 980 a 990 
Dec. .... 3200 993 970 988 a 993 
Jan. .... 5000 997 976 997 a.... 
NRPS eg erties > oss 995 a 1010 
Mar. .... 1700 1010 993 1010 a.... 
Bee 332 Ts Sees tees 1014 a 1022 


Total Sales, including switches, 11,- 
000 bbls. P. Crude S. E. 8c Bid. 
Saturday, Sept. 22, 1928. 


Ty Oa —Closing— 
Sales. High. Low. Bid. Asked. 
985 a 1040 


BRD <n kis Guns wears 

SS SPE er a 990 a 1035 
Oct. .... 900 990 990 993 a 1000 
DEON si one Mcurite eaiee 4e eh 992 a 1002 
Dec. .... 1400 1004 999 1004 a... 
Jan. .... 2600 1009 998 1009 a.... 
BED: cus Seek tivowe ieees 1010 a 1025 
Mar. .... 1200 1027 1015 1025 a 1027 
RPE. °as5, cats. ance eee 1029 a 1035 


Total Sales, including switches, 6,100 
bbls. P. Crude S. E. 8c Bid. 
Monday, Sept. 24, 1928. 


Ty —Closing— 
Sales. High. Low. oe Asked. 


RS RRM ssi eh, a 1050 
Obs me ee tenn Gece 990 a 1050 
Oct. .... 8600 1008 1003 1005 a 1008 
Nov. .... 100 970 970 992 a 1010 
Dec. .... 2500 1011 990 1009 a .... 
Jan. .... 3600 1024 £95 1013 a .... 
ES Se eee 1013 a 1025 
Mar. .... 5800 1039 1013 1031 a 1032 
© OO a ec mete 1033 a 1043 


Total Sales, including switches, 15,- 
600 bbls. P. Crude S. E. 8%c Bid. 
Tuesday, Sept. 25, 1928. 


Tg at —Closing— 
Sales. High. Low. Bid. Asked. 


MOOL. sca tccearatee esse 980 a 1025 
DGS i's Sees Bene Gaus 985 a 1025 
Oct. .... 2900 999 999 996 a 1000 
OP a ae 990 a 1000 
Dec. .... 3400 1009 1001 1002 a 1004 
Jan. .... 1400 1016 1007 1007 a .... 
a eee 1005 a 1020 
Mar. .... 2900 1028 1024 1025 a.... 
RSE 65s: oboe es heres ss 1028 a 1035 


Total Sales, including switches, 10,- 
= bbls. P. Crude S. E. 8%c Sales & 
id. 
Wednesday, Sept. 26, 1928. 
See —Closing— 
Sales. High. Ww. 


Bid. Asked. 
DE Css eens wee ete. 99 BD sen 
ee eS ae oe 985 a 1025 
Oct. .... 5600 1010 1000 1005 a 1002 
Nov. .... 100 995 995 995 a 1005 
Dec. .... 2100 1012 1007 1008 a 1007 
Jan. .... 3500 1019 1012 1018 a .... 
a Ee eee 1010 a 1023 
Mar. .... 6100 1035 1028 1030 a 1032 
April 200 1041 1041 1035 a 1041 


Total Sales, including switches, 17,- 
600 bbls. P. Crude S. E. 8%c Bid. 
Thursday, Sept. 27, 1928. 


Tg Oa —Closing— 
Sales. High. iw. age Asked. 


NE Dc os eau wae waa 5 a 1025 
LS SP ee ete 1014 1010 1015 a.... 
ee en es 1008 a 1020 
See 1017 1010 1015 a.... 
eee 1024 1019 1021 a.... 
aR ee ee 1020 a 10385 
NM cos mintaie 1041 1037 1039 a 1040 
Es odbek sean sieete 1040 a 1055 


DEN Cantkueeuveses sss 1050 a 1060 
Sales, 4,900 bales. 


September 29, 1928, 











See page 36 for later markets, . 


————__ 

COCOANUT OIL—A moderate tradé 
and a steady market continued the feg. 
ture the past week, although some feg] 
that consumers have bought quite a lit. 
tle oil ahead for shipment. At New 
York, sales were reported of 15 
of Manila cocoanut oil spot at 8%ec, At 
the Pacific Coast, tanks were quoted 
at 7%c. 

CORN OIL—The market was quiet 
and steady and quoted at 8%c f.ob., al. 
though some felt that that level might 
be shaded slightly from firm bids, 

PALM OIL—The market generally 
was quiet and about steady. Pressure 
of nearby oil continues light, but con. 
sumers were inclined to look on. Aga 
result the market contained little or no 
new feature. At New York, spot Nign 
was quoted at 8c, and October-Novem. 
ber shipment from the West Coast at 
7%c. Spot Lagos was quoted at 8%, 
and October-November shipment at 
8%4c. 

PALM KERNEL OIL—The market 
ruled rather dull but steady with no 
particular pressure in evidence. 
tanks at New York were quoted at 8.20 
@8%c, and casks at 9@9%c. 

OLIVE OIL FOOTS—A limited vol- 
ume of trade was reported, and the 
market was steady, with nearby foots 
quoted at 10%@10%c at New York. 
Reports were current of shipment offer- 
ings at 10%c, which was somewhat 
above buyers’ ideas. 

PEANUT OIL—Nominal. 

SESAME OIL—Nominal. 

COTTON OIL—Demand continues 
small, but the market was steady, with 
futures and store oil quoted Yc over 
September. Southeast and Valley crude 
sold at 8%c with that figure bid. 








a 
FATS AND OILS CENSUS. 
Production, consumption, imports, 


exports and stocks of animal and vege- 
table oils, by quarters, for the years 
1926 and 1927 have been compiled and 
issued by the U. S. Census Bureau. 

The following tables are given: The 
supply and distribution of animal and 
vegetable fats and oils for 1926 and 
1927; production and consumption of 
animal and vegetable fats and oils, by 
year and three-months periods; stocks 
of animal and vegetable fats and oil 
on specified dates; raw materials used 
in producing vegetable oils, by year 
and three-months periods, and stocksal 
plants on specified dates; oilseeds im 
ported for consumption, by year ald 
three-months periods; imports of for 
eign animal and vegetable fats and oil 
by year and three-months periods; & 
ports of foreign animal and vege 
fats and oils, by year and three-m 
periods; exports of domestic animal 
vegetable fats and oils, by year 
three-months periods. 

Ee 

COTTON OIL EXPORTS. 


Exports of cottonseed oil from New 
York, September 1, 1928, to September 
26, 1928, none. ‘ 
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Profits 


Increases Your 


O doubt you have seen the old Anderson 

Expeller but have you seen the new 

R. B. Crackling Expeller in operation? If not, 

you are over-looking a most excellent way of 
increasing your profits. 


This new model has been revised and improved 
mechanically from the ground up. In addition 
to a greater speed, greater capacity, and added 
efficiency and economy in operation, the new 
Expeller does away with many of the old troub- 
les that were met with in the old type expeller. 


The New Anderson can and will produce more 
profits for you if you give it the chance. In- 
vestigate this machine. See it in operation in 
other plants. Find out in how many ways it 
can save you money. This is one way to meet 
and beat competition. 


THE V. D. ANDERSON COMPANY 
1946 WEST 96th ST. - CLEVELAND, OHIO 


ONLY AN 


ANDERSON 


CAN BE AN 


EXPELLE[I 


THE NATIONAL PROVISIONER 


THE NEW 

ANDERSON 
Ha. 
d 







B. 
RACKLING 





EXPELLER | 




















This new choke greatly 
increases efficiency 


Read 
These Advantages 


[1] Pressure 6 tons per 
square inch. 

[2] Constant rate, forced 
feed. 

[3] Automatically lubri- 
cated. 

[4] One-fourth easier ac- 
cessibility. 

[5] Special G. E. High 
Torque Motor. 

[6] Magnetic removal of 
metal. 

{7] Amount of oil in cake 
regulated by amount of 
power. 

[8] Push button control. 

[9] Three times as strong 
yet weighs the same. 

[10] Timken roller bearings 
running in oil. 
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The Week’s Closing Markets 


FRIDAY’S CLOSINGS 


Provisions. 


Hog products were barely steady the 
latter part of the week owing to con- 
tinued October liquidation. A limited 
support, but a steadier tone in hogs, 
made for lighter pressure in general. 
Cash trade is fair and the trade gener- 
ally is looking for a letup in hog ar- 
rivals owing to recent sharp declines. 


Cottonseed Oil. 


Cotton oil quiet but very steady. 
There is a mixed trade and no hedge 
pressure. Crude is strong and general 
buying is at 8%c Southeast and Val- 
ley; 8%c Texas and bid. Cash trade 
moderate; lard weakness having little 
influence. Trade is watching cotton 
and crop news. 

Quotations on cottonseed oil at New 
York, Friday noon were: Oct., $10.21@ 
10.25; Nov., $10.12@10.25; Dec., $10.15 


@10.19; Jan. $10.21@10.25;_ Feb., 
$10.25@10.40; Mar., $10.43@10.45; 
Apr., $10.40@10.60; May, $10.50@ 
10.60. 

Tallow. 
Tallow, extra, 9c asked. 

Stearine. 


Stearine, oleo, 12%c. 


FRIDAY’S GENERAL MARKETS. 

New York, Sept. 28, 1928.—Lard, 
prime western, $12.70@12.80; middle 
western, $12.60@12.70; city, 12%4c; re- 
fined continent, 13%c; South American, 
$14.50; Brazil kegs, $15.50; compound, 


11%.¢. 
a 


NEW YORK MEAT SUPPLIES. 

Receipts of western dressed meats 
and local slaughters under federal in- 
spection at New York City, N. Y., are 
officially reported for the week ended 
Sept. 22, 1928, with comparisons, as fol- 
lows: 


Week Cor. 

ended Prev. week, 

Western Drsd. Meats: Sept. 22. week. 1927 

Steers, carcasses... 7,07244 6,727 8,774 
8, carcasses.... 992 647 476 
Bulls, carcasses... . 138 72 105 
Veals, carcasses.... 6,783 5,950 6,264 
Lambs, carcasses... 28,361 20,169 23,821 
Mutton, carcasses... 3, 2,593 3,386 
Beef cuts, Ibs. ...738,281 141,802 450,441 
Pork. cuts, Ibs....1,536,288 919,431 924,437 

Local slaughters: 
GREED co cecenscese 9,698 9,951 10,715 
GRRVED cccccceseves 13,560 13,504 16,237 
BED §Sccccsesesees 38,835 40,446 46,416 
OO On ee 59,261 68,794 59,520 
oo \ 


PHILADELPHIA MEAT SUPPLIES. 
Receipts of western dressed meats 
and local slaughters under city and 
federal inspection at Philadelphia, Pa., 
for the week ended Sept. 22, 1928, with 
comparisons, were as follows: 


Week Cor. 
ended Prev week, 
Western dressed meats: Sept. 22. week 1927. 
Steers, carcasses....... 1,747 1,841 2,318 
Cows, carcasses ....... 1,125 1,235 1,020 
Bulls, carcasses ...... 452 375 350 
Veals, carcasses ...... 2,019 1,607 1,592 
Lambs, carcasses ..... 12,393 9,727 10,149 
Mutton, carcasses .... 1,529 1,315 696 
MG ctchsese<cwe 410,630 314,195 241,433 
Local slaughters: 
ee 1,593 1,470 2,047 
cic seh bee atnss oo 1,909 1,852 2,093 
Cn iat cuba teks oe 14,402 14,452 14,014 
ES ae 6,280 8,016 7,587 


BRITISH PROVISION CABLE 

(Special Cable to The National Provisioner.) 

Liverpool, September 29, 1928. 

Provision market generally dull. 
Picnics poor. No demand for square 
shoulders and lard. Spot market firm 
on A. C. hams due to limited arrivals. 
Purchases made for Novernber shipment 
at 115s. but quantity rather small. 

Today’s prices are as follows: square 
shoulders, 84s; American cut hams, 
104s; long cut hams, 114s; Cumber- 
lands, 92s; short backs, 96s; picnics, 
60s; Wiltshires, none; clear bellies, 
91s; spot lard, 66s. 


——$—__- 

ARGENTINE BEEF EXPORTS. 

Cable reports of Argentine beef ex- 
ports this week up to Sept. 28, 1928, 
show exports from that country were 
as follows: 

To United Kingdom,‘ 70,780 quar- 
ters; to the Continent, 26,260; others, 
none. 

Exports for the previous week were: 
to England, 183,246 quarters; to the 
Continent, 51,775 quarters; others, 


none. 
a 
BOSTON MEAT SUPPLIES. 
Receipts of Western dressed meats and 
local slaughters under federal and city 
inspection for the week ended Sept. 22, 
1928, with comparisons, are officially 
reported as follows: 


Week Cor. 
ended Prev. week, 
Western dressed meats: Sept. 22. week. 1927. 
Steers, carcasses ..... 2,357 2,126 3,107 
Cows, carcasses ...... 2,338 1,881 3,026 
Bulls, carcasses ...... 27 23 14 
Veals, carcasses ...... 909 1,095 896 
Lambs, carcasses ..... 17,633 15,066 13,697 
Mutton, carcasses .... 894 1,051 263 
Pork, lbs. ............285,438 201,258 194,535 
Local slaughters: 

Mh. sasectcisesnenae 1,666 1,797 1,507 
SE Vii ekakavaaswdac 1,560 1,489 1,505 
hens keckdecs sens 9,167 10,365 9,842 
EE %adcans caveensens 5,619 5,974 6,829 

—_@—__ 


RATE ORDER POSTPONED. 


The effective date of the order re- 
ducing live stock rates from western 
points to eastern packers and markets 
has been postponed by the Interstate 
Commerce Commission for 30 days, or 
until November 1. 

The eastern lines have petitioned for 
a rehearing and reopening of the case, 
and have filed an extensive petition in 
support of their prayer. A strong ob- 
jection to any such reopening or re- 
hearing was filed by Swift & Company 
and others, but the commission has not 
yet passed on the carriers’ petition. 

Be 

CANADIAN MEAT TO THE U. S. 


The shipment of cattle and calves 
from Canada to the United States dur- 
ing the first seven months of 1928 
totalled 105,000 against 85,000 last year, 
an increase of 24 per cent. Beef ship- 
ments to the United States amounted 
to 19,599,000 lbs., being 15 per cent 
more than last year. 

Hog exports to the United States 
dropped from 137,000 to 19,000, while 
total bacon exports during the same 
period decreased about one-fourth. 

For the first seven months of the 
year, more animals of all kinds were 
slaughtered in Canada than in the same 
period of 1927. 
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SIOUX CITY 


(Special Letter to The National Provisioner.) 
Sioux City, Ia., Sept. 26, 1928, 
CATTLE—Receipts for the three 
days, 16,500, about 10,000 less than last 
week, but 1,000 more than the same 
week last year. The bulk of offerings 
was from the ranges and was ab. 
sorbed by the feeder trade. The market 
for all classes of killers, steady to 
strong. Best steers and yearlings, 
$17.75; bulk of choice to prime steers, 
$17.00@17.75; good to choice, $16.00 
17.00; fair to good, $15.00@16.00; com- 
mon, down to $13.00; grass beeves, 
mostly $11.50@13.00; prime corn fed 
heifers, $16.50@16.75; good to choice, 
$14.00@16.00; fair to good, $12.00@ 
14.00; grass heifers, $9.00@12.00; bulls, 
$7.50@10.00; canners and cutters, $6.00 
@6.75; veals, $8.00@15.00. 
HOGS—Receipts normal; 
$1.50 lower for the week. Medium 
to strong weight butchers, $10.50@ 
10.65; heavy butchers, $10.25@10.50; 
light butchers, $10.25@10.50; light 
lights, $9.25@10.00; sows, mostly $9.25 
@9.75; stags, $9.00@9.75. 
SHEEP—Steady for the week. Na- 
tive lambs, $13.50; best native ewes, 


$7.00. 
fe 
KINDS OF LIVESTOCK KILLED. 


Classification of livestock slaugh- 
tered during June, 1928, based on 
reports from about 600 packers and 
slaughterers whose _ slaughterings 
equalled nearly 75 per cent of the total 
slaughter under federal inspection, is 
reported by the U. S. Department of 
Agriculture as follows: 


market 





——Cattle—— ‘Hogs——— Sheep ané 
: lambs 
to) 
3 8 pe a 38 
C) 5 z bad i] 
z os am 2 ge 22 = 
3 §S 3s 6 #283 2 
m 83 as A ao “3 Sh 
1927 P.ct. P.ct. P.ct. P.ct. P.ct. P.ct. P.ct, P.ct. 
Jan. ..45.04 51.51 3.45 56.31 43.29 .40 94.32 5.68 
Feb. ..49.55 47.49 2.06 55.38 44.18 .44 93.31 6.19 
Mar. ..50.15 46.01 3.84 55.47 44.09 .44 53.25 11.75 
=. .50.89 46.07 3.54 52.95 46.39 .65 80.02 10.98 
‘ay ..57.21 89.09 3.70 50.43 48.99 .58 80.15 10.8 
June ..51.65 44.29 4.06 46.87 52.39 .74 89.41 10.50 
July ..52.97 42.64 4.39 40.19 59.03 .78 93.55 6.45 
Aug. ..50.11 44.68 5.21 36.99 32.21 .80 87.65 12.35 
Sept. ..49.57 47.37 3.06 38.04 61.18 .78 90.52 9.4 
Oct. ..36.94 59.12 3.94 44.90 54.388 .72 92.11 1.8 
Nov. ..35.38 61.41 3.21 48.78 50.67 .55 91.73 8.27 
Dec. ..39.04 57.83 3.13 52.99 46.55 .46 92.45 7.55 
Av..47.01 49.27 3.72 49.10 50.31 .59 91.09 8.91 
1928 
Jan. ..39.09 57.42 3.49 53.11 46.34 .55 98.86 6.64 
Feb. ..45.92 51.14 2.94 53.97 45.64 .39 92.79 7.21 
Mar. ..49.26 47.58 3.16 53.45 46.05 .50 92.98 1.07 
Apr. ..52.60 44.15 3.25 51.55 47.78 .67 93.88 6.67 
May ..54.54 41.14 4.32 48.32 51.02 .66 88.16 1L.& 
June ..52.12 43.17 4.71 44.21 54.85 .94 90.71 9.9 
—_-@— 


GERMAN HOG KILL A RECORD. 

Figures for seven months’ slaughter 
in Germany this year show that at the 
36 most important points the number 
of hogs killed reached the record figure 
of 3,068,000, an increase of 27 per cent 
over 1927, and 63 per cent over 1926. 
The number killed in July, or 381,500, 
while lower than for the preceding 
months of this year, constitutes a reco 
for that month. The slaughter of cattle 
and calves for the seven month period 
under review, at, 1,242,000, was 11 per 
cent above 1927,.and 5 per cent over 
1926. Sheep slaughter was also 2 per 
cent above 1927, but 13 per cent below 
1926. 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Packer hide mar- 
ket weak and more or less unsettled. 
Sales during the period showed irregu- 
lar decline, ranging from %c on de- 
scriptions which sold only early up to 
1%c on last sales of light native cows. 
Some increase in receipts of cattle at all 
slaughter points, particularly range cat- 
tle, helped bring about the decline. 
However, the most important factor has 
been the slow trade on upper leather, 
with upper leather tanners withdrawing 
from the hide market; sole leather in- 
terests have been working slowly, also. 
Movement for the week covered around 
70,000 hides, some moving quietly, be- 
ing mostly September take-off and some 
August. Branded cows and light na- 
tive cows led the decline. More hides 


available at last trading prices, with 
buyers’ ideas lower on light weight 
hides. 

Last trading in spready native steers 
in the East last week at 26%c, prior 
to the break; now nominally around 
cent lower. Couple cars heavy native 
steers sold at week-end at 24c; now 
bidding 23c. One packer moved a car 
extreme native steers at week-end at 
24ec. 

Butt branded steers last sold at 22c, 
or cent down, with earlier sale at 21%c. 
Colorados moved at 21c, also cent down. 
Heavy Texas steers sold at 22%c for 
about 9,000, or %c down, and 22c now 
bid. Light Texas steers moved at 21c, 
full cent down. Extreme light Texas 
steers sold with branded cows at 20%4c. 

One packer moved couple cars heavy 
native cows at 28c, or cent down. About 
8000 light native cows sold at 21c, 
with one car earlier at 21%c. Last 
trading in branded cows at 20%c for 
about 8,000 or cent down; early in the 
week, one packer moved 7,500 at 21c. 

Last trading in native bulls was at 
16%c for late take-off; branded bulls 
last sold at 154%4c for Ft. Worths. Mar- 
ket nominally cent lower on both at 
present. 

SMALL PACKER HIDES—Another 
local small packer moved September 
production of about 4,000 hides at the 
opening of the week, at 22c for all- 
weight native steers and cows and 21ic 
for branded. Two more local killers 
apparently still hold September slaugh- 
ter, all others having sold previously. 
Following the above sale, big packer 
market showed a further decline and 
small packer stocks now generally 
talked around a cent lower. Market 
unsettled and some trading will be 
necessary to definitely establish prices. 
HIDE TRIMMINGS—Market con- 
tinues dull on big packer hide trim- 
mings, with last trading some time back 
at $35.00 per ton. The yield from the 
new style trimmings has been some- 
what disappointing and interest lag- 
ging here. Small packer trimmings 
last reported sold at $32.00 in one di- 
— with offerings at $30.00 else- 
where, 


COUNTRY HIDES—Country hide 





market has been weak, with very little 
interest apparent. Buyers appear to 
have all withdrawn from the market 
for the time being and little looked for 
in the way of trading until a more set- 
tled condition is apparent in packer 
hide market. In the absence of trad- 
ing, prices quoted are purely nominal. 
Some trading reported in all-weights 
at 16c, selected, delivered, from outside 
points. Heavy steers and cows quoted 
nominally around 16c. Offerings of 
45/60 lb. buff weights at 17c not at- 
tracting attention. Good 25/45 lb. ex- 
tremes available at 20c, selected, with 
buyers’ ideas around 19@19%c. Bulls 
reported sold at 12c, flat. All-weight 
branded nominally around 15%%c, less 
Chicago freight. : 

CALFSKINS—One packer moved 
around 22,000 August calf late last 
week at 29c for northerns and 28c for 
southerns, and market quoted nomi- 
nally on this basis. Another packer has 
been moving September and prior lots 
quietly of late, at prices ranging from 
30c for September northerns to 28%c 
for back dated skins. 


First salted Chicago city calf offered 
at 27%c for straight weights; sales 
reported late last week on split weight 
basis, at 26%c for 8/10’s and 28c for 
10/15’s. Outside cities quoted around 
27c, nom. Mixed cities and countries 
around 25@25'%c. 


KIPSKINS—One big packer moved 
September production of 5,500 kips late 
last week at 27c for natives and 26c 
for over-weights; branded kips nomi- 
nally around 24%c. 

First salted Chicago city kips avail- 
able at 25c, with last trading %c high- 
er. Outside cities around 2414@25c, 
nom. Mixed cities and countries 23@ 
23 4c. 

Packer regular slunks last sold at 
$1.75; hairless quoted 60@65c. 

HORSEHIDES — Horsehides weak 
and offered rather freely. Choice lots 
of renderers offered down to $7.00, with 
$5.50@6.00 asked for fair mixed lots. 


SHEEPSKINS — Dry pelts quoted 
26@28c per lb., according to section. 
One sale of big packer shearlings re- 
ported, some 2,600 or about half-car, at 
$1.55, these running mostly No. 1’s. 
This is a steady price for the quality 
now coming in. Pickled skins about 
unchanged and quoted around $10.25 
per dez. straight run of big packer 
lamb at Chicago, with some houses sold 
up to latter part of next month; blind 
ribby lambs quoted $10.50@10.75 per 
doz., ribbies at $9.50@9.75. Market at 
New York quoted about on same basis. 

PIGSKINS—Couple cars big packer 
strips moved at llc, although some 
offered in another direction at 10%c. 
One car of gelatine stock reported at 
4%c. 

New York. 

PACKER HIDES—Some trading in 
September slaughter at the opening of 
the week, when five or six cars native 
steers moved at 24c; couple cars 
branded steers also sold at 22%c for 
butt brands and 21%c for Colorados, 
all prior to the decline in the western 
market. Couple cars August-Septem- 
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ber spready native steers sold late last 
week at 26%c, also prior to decline. 
More September hides available here 
at last trading prices in the western 
market. 

COUNTRY HIDES —cCountry hide 
market weak and buyers practically 
out of the market. All-weights quoted 
nominally around 16@16%c; good 
25/45 extremes nominally 1914@20c, 
and buffs around 16%@17c. 

CALFSKINS — Some quiet trading 
in the calfskin market, at $2.45 for 
5-7’s, $2.95 for 17-9’s and $3.80 for 
9-12’s; this was 5c higher on 7-9’s and 
steady on other weights. Market about 


cleaned up and reported in good con-* 


dition, with few skins offered. 
~——o—-— 


CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
week ended September 22, 1928, 2,947,- 
000 lbs.; previous week, 3,124,000 lbs.; 
same week, 1927, 3,334,000 Ibs.; from 
January 1 to September 22, 150,231,000 
Ibs.; same period, 1927, 163,296,000 lbs. 

Shipments of hides from Chicago for 
the week ended September 22, 1928, 
3,294,000 lbs.; previous week, 3,514,000 
lbs.; same week, 1927, 4,256,000 Ibs.; 
from January 1 to September 22, 163,- 
003,000 lIbs.; same period, 1927, 188,- 
184,000 Ibs. 

oe 


CHICAGO HIDE QUOTATIONS. 

Quotations on hides at Chicago for 
the week ended Sept. 28, 1928, with 
comparisons, are reported as follows: 


PACKER HIDES. 
Week ended Prev. 
Sept. 28, ’28. week. 
Spr. nat. strs.254%4@2644n 26 @26% @23\%ax 
Hvy. nat. strs. @23b  24b @2A Wax @22b 
Hvy. Tex. strs. @22% @23 


Cor. week, 
1927. 


@21b 
Heavy butt 

brnd’d = strs. @22 @23 @21 
Hvy. Col. strs. @21 22 @20% 
Ex-light Tex. 

ETS @20% @21% @20 
Brnd’d cows.. @20% @21 @20 
Hvy. nat.cows @23 @24 2014%4b@21ax 
Lt. nat. cows @21 D22 21 
Nat. bulls .. @15%n 16 @16% @16%4n 
Brnd’d bulls..14 @lin 15 @15% 15 @15\n 
Calfskins .... 29 @29 @25ax 
Kips, nat. .. @27 27% @27% 9 2414b@25ax 
Kips, ov-wt. . @26 @26% @23% 
Kips, brnd’d . @24%n @25 @22%n 
Slunks, reg... @1.75 1.70@1.75 @1.50 
Slunks, hrls. .60 @6in 60 @65n 90 @1.00n 


Light native, butt branded and Colorado steers 
lc per lb. less than heavies. 


CITY AND SMALL PACKERS. 


Nat. all-wts. 21 @22n 22%@23n 204%@21b 
Branded ..... 20 @2iIn 9 21%@22n @19% 
Nat. bulls ...144%@1lin 154%@16n 16 @164n 
Brnd'd bulls. . @l14n @15n @144n 
Calfskins ' @27 ax @27%ax @22 
ME Ses wae ea @25ax 25 @23 
Slunks, reg. . @1.60 @1.60 1.25@1.40n 
Slunks, hris...50 @55 50 @55 @s80 


COUNTRY HIDES. 


Evy. stra. .. @16n @17%n 164%@17 
Hvy. cows .. @16n @17%n 164% @17 
TD cccesce's @l7ax 18%@19 @18 
Extremes ....19%@20n 21 @21% 19 @20% 
WE. caccesee @12 13 @13% 13 @13%ax 


Calfskins ....22 @22% 22 @22 18 @19 
ES andes ae 21 @22 
.-1.50@1.60 1.50@1.60 1.10@1.20 
acons ..... 1. 1.60 1. 
Slunks, reg...75 @90 


Slunks, hris...25 @30 20 
Horsehides  ..5.50@7.00 6.00@7.50 oo ans 
Hogskins ....75 @965 75 @85 70 5 
SHEEPSKINS. 
PRP. WaMS .. -cccccced cagcccsere cecvccccce 
Cs BEy TRIN accccset ‘Ssedeckeax siseeese 
Pkr. Shearlgs. @1.55 @1.55 1.10@1.20 
Dry pelts..... 26 @28 26 @28 25 @27 
ae ‘Sas 


Do you know how to build your hide 
pack to avoid shrinkage and keep your 
hides in No. 1 condition? Ask the 
“Packer’s Encyclopedia.” 








f 
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CHICAGO 
(Reported by U. S. Bureau of Agricultural 
Economics. ) 


Chicago, Sept. 27, 1928. 
CATTLE—Compared with week ago, 
choice fed steers and yearlings steady; 
common and medium kinds, 25@50c 
lower, fat she stock sharing the decline; 


cutters, about steady; bulls, strong to 
25c higher; vealers, steady. The pro- 
portion of choice steers was fairly lib- 
. eral as the week closed; week’s extreme 
top, $18.60 paid for medium weights; 
best yearlings, $18.40; heavies, $18.40. 
, There were about 14,000 western grass- 
ers in run; extreme top Montanas to 
killers, $15.50; few loads, $14.50@14.75; 
bulk, $11.50@13.25 to killers; $11.00@ 
13.00 to feeder dealers. Grass cows and 
heifers, at new low point for season, 
most grass cows closing $8.00@9.50; 
grass heifers, $9.00@10.50; marked 
scarcity of finished 550 to 800 Ib. year- 
lings in run; weighty sausage bulls, 
$9.00@9.35. After reaching $18.00 veal 
calves fell to $17.00, packers buying at 
$16.00. 

HOGS—The most severe break of 
recent months featured the week’s hog 
trade. Liberal receipts, which con- 
sisted largely of light hogs, both locally 
and at outside markets, and an unusually 
narrow shipping demand were principal 
factors in week’s decline. In comparison 
with a week ago, the market is mostly 
$1.60@1.85 lower and $2.50@3.00 lower 
than the season’s high time two weeks 
ago. Today’s top, $11.00, lowest since 
June. Week ago, $12.90. Today’s bulk 
good and choice 185 to 300 lb. weights, 
$10.50@10.90; 140 to 160 lb. averages, 
$9.50@10.25; strictly choice 160 Ib. 
weights, $10.50; pigs, $8.50@9.50; 
packing sows, $9.10@9.50; smooth sows 
on the butcher order, up to $9.75. 

SHEEP—Fat lambs closed 15@25c 
lower; the range offering being large 
in killer flesh. Sheep were in fairly 


light supply, and feeding lamb supplies 
were curtailed sharply owing to last 
week’s severe price cuts. Strictly 
choice range lambs sold early in the 
week upward to $14.35, but on closing 
rounds $14.00 was an outstanding top. 
The bulk of the best rangers sold late 
at $13.75@13.85, with most sorted 
natives at $13.50@13.75. Best fat ewes 
bulked at $6.00@6.50, with odd head 
upward to $6.75. Feeding lambs sold 
mostly at $13.25@13.75. with sorted 
lightweights upward to $14.00. 
a 


KANSAS CITY 


(Reported by U. 8. Bureau of Agricultural 
Economics. ) 


Kansas City, Kans., Sept. 27, 1928. 

CATTLE—Choice grades of native 
fed steers and yearlings were relatively 
scarce throughout the week, and closed 
at weak to 25c lower levels. Other 
grades of beef steers were plentiful and 
price reductions of 25@50c were scored. 
Fat she stock sold very unevenly, and 
final prices are from 25@75c lower, 
with grass fat heifers showing most of 
the loss. Cutter cows held steady. Bulls 
are around 25c lower. Vealers slumped 
$1.00@1.50, with the closing top at 
$15.00. Choice 900 Ib. yearlings topped 
the week’s trade at $17.75, while best 
medium weights reached $17.25. 

HOGS — Liberal receipts and an 
abundance of light unfinished hogs in 
the supply were responsible for drastic 
reductions in values on all grades and 
weights. Declines of $1.50@2.00 were 
registered as a rule, while extreme 
cases on light unfinished offerings were 
off considerably more. Present prices 
are around $2.50 under the high time 
two weeks ago, and the lowest since 
the last of June this year. The closing 
top rested at $10.65 on choice 200-210 
lb. weights. Packing grades shared the 
decline on butcher weights. 








packer requirements. 





points. 


Small 








Montgomery, Alabama 
Dixie’s Fastest Growing Market 


Montgomery is a southern market where may be had 
those types of cattle, hogs and sheep suitable for 


This market is closer to Baltimore and intermediate 
points than Chicago. Excellent train schedules to all 


| Our patrons enjoy the full measure of Kennett- 
Murray service, and our buyers are all experts. 


P. C. Kennett & Son 


Union Stock Yards, Montgomery, Ala. 


R. V. STONE, Manager 
Cattle: R. V. Stone and J. S.. Jones 


R. H. McCampbell, Ray McCampbell and E. Stuart 


Stock: 














September 29, 1928, 


SHEEP—Fat lamb prices closed at 
25@35c lower levels. The week’s to 
on range lambs reached $14.00 on Mon. 
day. Mature classes held steady. 
range ewes topped at $6.75, with others 
going at $6.00@6.50. 

nk 


OMAHA 

(Reported by U. 8. Bureau of Agricultural 
Economics.) 
Omaha, Sept. 27, 1928, 

CATTLE—The trend to prices dur. 
ing the week has been towards lower 
levels on practically all killing classes. 
On the meager supply of choice long 
fed steers and yearlings, prices are 
strong to 25c higher, while others are 
25@40c lower. She stock, except cut. 
ters, declined 25@50c; bulls, 25c; heavy 
calves, 50c@$1.00; choice vealers held 
about steady. Several loads of choice 
yearlings earned $17.25@17.60 with 
1218 Ib. steers and yearlings, $17.75; 
grass steers, $14.10; practical top veals, 
$15.00. 

HOGS—Increased receipts coupled 
with declining prices for fresh pork at 
leading consumers’ centers resulted jp 
a bear raid on prices for live hogs, and 
there has been a succession of decisive 
declines recorded with the low time of 
the period noted at the close. Compar- 
isons Thursday with Thursday uncover 
a net downturn of $1.50@1.75. Thurs. 
day of this week, top was $10.50 paid 
for 210-240 Ib. butchers of choice 


grade. 

SHEEP—Liberal receipts from the 
Northwest range states resulted in a 
lower turn to the fat lamb trade, the 
decline figuring mostly 50c, while fat 
sheep ruled steady. Fat ewes sold up- 
ward to $6.75. 

a 


ST. LOUIS 


(Reported by U. S. Bureau of Agricultural 
Economics. ) 


E. St. Louis, Ill., Sept. 27, 1928. 

CATTLE — Compared with last 
Thursday, native steers sold unevenly 
steady to 25c lower; western steers, 
25@35c lower; heifers, 50@75c lower; 
choice cows and medium bulls, steady; 
other cows, 25@50c lower; all cutters, 
25c lower; vealers, 25@50c lower. Tops 
for week: 1,091 Ib. yearlings, $17.35; 
1,308 lb. matured steers, $16.70; 530 lb. 
mixed yearlings, $14.25; 902 Ib. west- 
ern steers, $12.75. 

HOGS—Prices collapsed the past 
week under scant shipper demand and 
excessive receipts. Packers and local 
killers increased their buys at the low- 
er levels. Compared with one week 
ago, butcher weights, $1.65@1.75 low 
er; pigs and light lights, $1.25@150 
lower; packing sows, around $2.00 off. 
re trade, 25@50c below yester- 

ay. 

SHEEP—Compared with one week 
ago, fat lambs mostly 50c lower; calls 
and sheep, strong; liberal marketings 
elsewhere and slackened local deman 


were bearish factors. Weeks’ packet 
tep, $14.00. 
a 
ST. PAUL 


(Reported by U. S. Bureau of Agricultural 
Economics and Minnesota Dept. of Agricultut) 


South St. Paul, Minn., Sept. 26, 19% 
CATTLE—Light receipts failed ® 
improve the market for killing cattle, 
values today being weak to, in spots 








Septe 


25e un 
ends 0 
at $14 
being | 
bulk o 
13.75. 
9.00 fc 
cutters 
down. 
ing at 
1.50 le 
HOG 
Wedne: 
and bu 
lower; 
butche1 
sows, $ 
SHE] 
lambs, 
13.25; 
100 Ib. 
$11.00; 








| | 


c 
g 
=} 





ile 


Referenc 
— 
PRR 

hae 


G( 





L 
— 

























September 29, 1928. 









95c under last Wednesday. Odds’ and 
ends of inbetween fed offerings turned 
at $14.50@15.00, the latter price also 
being paid for top range beeves. The 
pulk of all grassers went at $11.50@ 
13.75. She stock continued at $7.00@ 
9,00 for cows. Heifers, $8.00@10.50; 
cutters, $6.00@7.00; bulls, mostly $8.50 
down. Vealers declined sharply, clos- 
ing at $15.00@15.50 today, or $1.00@ 
1.50 lower. 

HOGS—Declines on hogs since last 
Wednesday totaled $1.75@2.00 on lights 
and butchers, with packing sows $1.75 
lower; pigs, 75c lower. Lights and 
butchers cleared today at $10.00@10.60; 
sows, $9.25@9.75; pigs, $11.50. 

SHEEP—Few changes developed for 
lambs, these continuing at $12.25@ 
13.25; choice kinds, to $13.40. Heavy 
100 lb. weights and up turned at 
$11.00; culls, $9.50; sheep, $4.00@6.00. 


oe 
ST. JOSEPH 


Reported by U. S. Bureau of Agricultural 
_ d Economics. ) 


So. St. Joseph, Mo., Sept. 27, 1928. 


CATTLE—Better grades of steers 
showed a tendency to retrace some of 
last week’s lost ground, while others 
dipped still lower. Prices on choice 
steers and yearlings were strong to 
higher, with others fully 25c lower. She 
stock sold strong to 25c higher, to- 
gether with all cutters, while bulls and 
vealers went unchanged. A parcel of 
choice to prime steers topped at $18.25, 
a new high mark, but comparatively 
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few lots were good enough to sell above 
$16.50. 

HOGS—With increased receipts and 
narrow shipping outlet, hogs broke to 
a $1.75@2.00 lower level for the week; 
packing sows, $2.00 lower. The top fell 
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CANADIAN LIVESTOCK PRICES. 

Summary of top prices for livestock 
at leading Canadian centers for the 
week ended Sept. 20, 1928, with com- 
parisons: 


BUTCHER STEBRS. 
to $10.50. 1,000-1,200 Ibs. 
SHEEP — Although receipts were i 
normal, demand was rather dull and a Sept. 20. week. 1927. 
25c decline was imposed on fat lambs. se ote ee ees eseceens ere 8 $ 4 
The best Western offerings were un- Winnipeg ...2........1) 1100 11.23 To 
able to better a mark of $13.50 late, Calgary .....20.000002: 11.00 11.00 7.00 
with natives at $13.00 and less. Choice Pomgnfone::-s:7-772277- 10.80 10.50 <i 
light weight ewes sold up to $6.75. Moose Jaw ............. 10.50 11.00 7.40 
BE: 6 bs dy abwsecs 9.50 9.50 male 
eee VEAL CALVES. 
RECEIPTS AT CHIEF CENTERS. foronto ...............$17.00 $17.50 $15.50 
a 2 BEE aeevccaceewina 14.00 13.50 13.00 
Combined receipts of cattle, hogs and Winnipeg eden: Tae 14.00 1 -00 10.00 
ae a. da Ghinded ete an 10. 1, .50 
sheep at principal markets for week fasonton 100000717! 13.00 11.50 9.00 
ended September 22, and comparative Moose daw 20000000001. 100 12008130 
periods: PEL wet deneouecos 11.00 10.50 wren 
SELECT BACON HOGS. 
At 20 markets: r t $13.50 $14.25 $11.90 
Cattle. Hogs. Sheep. MIN 6 5 vaceteaeane os s 25 -90 
Week ended Sept. 22....401,000 452,000 594,000 Wontteal --------.---++ —. 2s: hoe 
Week ag0 .......eesseee 332,000 432,000 577,000 Calgary ............... 13.25 13.85 13.60 
= see y esse oneies +250 or prep Edmonton ............. 13.10 13.10 13.50 
rr ernest "800 art ono 7, We AMM: ic dcciars<s 13.25 13.25 13.00 
trees cree eeeseeeeees , , 450,000 yfoose Jaw ....-...... 13.25 13.15 13.40 
ee COLMAN eae 394,000 502,000 498,000 gaitatoon TT 13.00 13:10 oe 
At 11 markets: 
Hogs GOOD LAMBS. 
Week ended Sept. 22 ...........c0se0008 367,000 Toronto ..............-. $13.50 $14.25 $12.00 
WUMMNININ, WONORES Sods. 6.5 c:4a ke hs oe ds ciwtSS 376,000 Montreal .:..........-. 12.50 12.50 11.00 
BO oak Pte aa hack Nas das Canecaxn ores 370,000 Winnipeg .............. 12.00 13.00 11.50 
DMN co aields s.cla cielniaisi sialon Puig naas us anand 418,000 Calgary ..........++06- 11.00 11.50 12.00 
Bs sa cp etbninh sceaak Gpevabinele vai waen 420,000 Edmonton ............. 11.50 11.25 11.00 
2 RSS aD” Seiad bbe Ruban aor 435,000 Pr. Albert ............. 10.50 10.50 10.50 
pO ares 11.00 12.50 11.50 
At 7 markets: SHR | 5 de ctaccrcon 11.00 11.00 ewe 
*Cattle. Hogs. Sheep. 4— 
wats ended san. 22....310,000 325,000 451,000 Y TTLE SLAUGHTER 
revious week .......... 55,000 314,000 5,000 J . 
1927... cece eeeeeeee ese +213,000 293,000 325,000 URUGUAY CA i 
1926. .seeeeeeeeeeeeees 340,000 $26,000 428,000 The number of cattle killed in Monte- 
aT seigsd ap. ciara via lua eacde R s 329,000 i i 
BE cis acanetsoareee 300,000 329/000 371,000 vise ot during a aunt 
*Calves at Omaha, St. Louis and St. Joseph totalled 37,64 comparee wi . 


counted as cattle previous to 1927. 


in July. 











Order Buyers of Live Stock 


Potts — Watkins — Walker 


National Stock Yards, IIl. 


Reference: National Stock Yards National Bank 


R. 


Union 


R. Lewis Co. 


Hogs 
Stock Yards, So. St. Paul, Minn. 


Buyers Only - 
Cattle 














Order Buyers 


Union Stock Yards 


J. W. MURPHY CO. 
HOGS ONLY 


Utility and Cross Cyphers 
Reference any Omaha Bank 


Omaha, Nebr. 


So. Omaha 
E. K. Corrigan 


E. K. Corrigan 


. Exclusive Hog Order Buyer 
Operating on Three Markets 


Kansas City 
Carl Soeder 


So. St. Joseph 
R. G. Symon 














BANGS & TERRY 


Buyers of Livestock 
Hogs, Killing and Feeding Pigs 
Union Stock Yards, South St. Paul, Minn. 


Write or wire us 


Reference: Stock Yards National Bank. Any Bank in Twin Cities. 





The Commission is the Same—Why not Get the Best? 
Three A-1 Hog Buyers to Serve You 


Write—’ Phone—Wire 


Murphy Bros. & Company 


Exclusively Hog Order Buyers 
Telephone Yards 0184 Union Stock Yards, CHICAGO 

















Strictly Hog Order Buyers on 
Commission Only 


GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Unien Stock Yards, Chicago 





Order Buyers of Live Stock 
Mc Murray—Johnston—Walker, Inc. 


Ft. Wayne 


Indiana 


Indianapolis 
Indiana 








mans 
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RECEIPTS AT CENTERS TUESDAY, SEPTEMBER 25, 1928. 
SATURDAY, SEPTEMBER 22, 1928. Cattle. Hogs. Sheep. 
Cattle. Hogs. Sheep. ee cn es Caisse nehtonne B= byoed —— 

<ansas MF ccccccccvecs x . ’ 
PS awimceceoee: a Eilean Sipeniienableniaen : 7,000 8,500 30,000 
ee, prreeceneey —- ny RS  eeeepeee 8,000 21,000 2,500 
tg Sigel oppeeonaaiay 800 3,000 150 Se 3,000 7,000 4,500 
SE avncebeccuses 50 2,000 ° oe Sioux TT tssksupunes ans - 2,500 7,000 2,500 
iii eles 1,500 2,000 700 a. aa 2.500 5,500 1,500 
1 aR SAS ied 4700 700 1,500 Oklahoma a ea 1,500 2, = eee 
Oklahoma tees 200 300 ae Ee PEE aosnsscecvane 3,000 1,5 500 
200 300 100 SD iseecanscece oe 800 3, 500 400 
A ll lat aaa Macs ,* st) EE Cacdy bs canensuncus 1,800 600 17,800 
SORE okie scnsn snp oeieae 100 1,000 8,300 Louisville ............... 200 900 100 
anata Seabee 100 200 200 4Wichita .......scccoccees 800 3,200 200 
I nc 200 1,400 100 Eee 700 9,000 800 
Indianapolis ............ 100 2/000 200 4 PMIHBETAA 2. .cccsccccese 100 600 300 
| Ia elariaat ei ae 100 500 300 Cincinnati .............. 500 = 3, 700 700 
EE Gssesusentaoss 500-1200 300 Buffalo ............++++- 100 400 
RN hanes 100 300 500 Cleveland ...........e0. 200 1,800 1,500 
POR. 5 sc onckunedenne 200 200 .... Nashville ......+...++++- 100 700 100 
NS 100 300 ee TED oiu0besensedusons 2,200 900 1,200 
BE bdsbenvsensavnens 100 200 ras . 
WEDNESDAY, SEPTEMBER 26, 1928. 
MONDAY, SEPTEMBER 24, 1928. 

Cattle Hogs. Sheep. Cattle. Hogs. Sheep. 
DD: Lo ch genkcbascnd or 26,000 31,000 23,000 Chicago ................. 12.000 20,000 30,000 
SE GED sésosnconvne 30,000 12,000 13,000 Kansas City ............ 8,500 12,000 15,000 
EL, Santee vbsneneonen 22,000 8,000 44,000 Omaha .................. 7,000 8,000 30,000 
PE cckssossenesane 8,500 14,000 1,500 St. Louis .........cce0e 5,500 12,500 2,500 
OS OOS 4,500 5,000 eee 2,800 8,000 5,000 
Sioux DUP Zain upecns net 12;000 5,500 3.5C0 Sioux City ............. 2,500 7,500 4,500 
OE spesencccccnasce 000 4,500 BOTS BE. BOM cc cccsccsccccse 3,700 9,000 6,000 
Oklehoma RE 1,500 1,900 eee OS. ra 1,600 2,200 eee 
fo eeeeeree 5,000 1,000 1,500 Fort Worth ............ 4,500 1,200 500 
DEN. /s6pscsecbde00c0 400 300 ee “OND ‘s.cinns ee wesns ce 600 1,200 300 
DEE 6565560 00%hs009% 10,400 ' -:. Se ee 700 400 4,400 
DD <eebbeassouskes 800 600 2) MD. vactcsdvvecsess 200 1,000 100 
DE. Ktenontesehoseek 7,300 5,000 0 RE ree 500 4,000 200 
En caccaseesess 500 6.000 Gop Endiawapolis .....cc.cces 1,000 6.000 1,000 
DE. ssukeustéstcas 1,600 3.400 ee! 100 2,500 600 
DEE +cchbintonsessd 4.000 6,600 i oer 800 3,700 600 
Dt ciicheenévageenes 2,400 12,000 i ee oS Skane ebawickais 100 1,800 600 
PL ch beseevenseees 1,100 500 8,800 Cleveland .........0..0.. 400 2,700 2,500 
DE. 65s00esteenens ° 4 300 a SED scbsdosanwsauwe 100 700 100 
RED. Scetnesesiecodens 4,600 400 Ee 400 600 100 








LIVESTOCK PRICES AT LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thurs- 
day, Sept. 27, 1928, as reported to THE NATIONAL PROVISIONER by leased wire of 
the Bureau of Agricultural Economics, U. S. Department of Agriculture: 

Hogs i or oily hogs and roast- 
ng pigs excluded): CHICAGO. E.ST. LOUIS. OMAHA. KANS. CITY. ST. PAUL. 
Hvy. = (250-350 Ibs.) med-ch. .$10.00@10.90 $10.25@10.65 $ 9.50@10.50 $10.10@10.55 $ 9.50@10.00 
Med. wt. (200-250 Ibs.) med-ch.. 10.00@11.00 10.35@10.75 9.75@10.50 10.15@10.05  9.75@10.00 
Lt. wt. (160-200 Ibs.) com-ch.... 9.50@11.00 9.75@10.75 9.25@10.35 9.50@10.65 9.50@10.00 
Lt. It. (130-160 Ibs.) com-ch.... 9.00@10.50 9.25@10.25  8.75@10.00 8.75@10.00 9.50@ 9.75 
Packing sows, smooth and rough. 8.75@ 9.60 8.65@ 9.35 8.50@ 9.25 8.50@ 9.40 . 75@ 9.25 
Sitr. pigs (130 Ibs down), med-ch. 8.50@ 9.75 8.00@ 9.50 .......-.. 8.25@ 9.50 9.50@11.00 
Av. cost and wt., Tue. (pigs excl.) 10.67-245 Ib. 10.77-208 Ib. 10.02-255 1b. 10.37-218 Ib. 10.13.924 ib. 
Slaughter Cattle and Calves: 
STRERS (2,500 LBS. UP): 
PE SRE 14.00@17.25 
srrens. ‘(1300-1500 LBS.): 
Choice ..-.scscececeveeseseees 17.50@18.40 16.50@17.50 16.50@18.00 16.00@17.60 16.25@17.25 
Good ....... viiececcccecceeeee 14.75@17.50 14.50@16.50 14.00@16.50 13.25@16.00 14.25@16.25 
STEERS (1, 100-1,300 LBS.): 
Choice ceoebeneoe 17.50@18.40 16.75@17.75 16.50@18.00 16.00@17.75 16.25@17.50 
ROR w.ee+- 14.50@17.50 14.50@16.75 14.00@16.50 13.25@16.00 14.00@16.25 
STEERS "(950-1,100 LBS.): 
SEED Excaschveutosnesssvex =o 17.50@18.40 17.00@18.00 16.50@18.00 16.00@17.75 16.25@17.75 
BRE. ees 14.50@17.50 14.50@17.00 14.00@16.50 13.25@16.00 14.25@16.25 
STEERS (800 LBS. UP): 
Medium ..... setseseesesssees 12-25@14.50 11.25@14.50 11.25@14.00 10.75@13.25 11.25@14.25 
Common ....ccccccecceeeeees 9-25@12.25 8.50@11.25 8.50@11.25 8.50@10.75 9.00@11.25 
STEERS (FED CALVES AND : 
YRARLINGS 750-950 LBS.): 
Choice : : 5 17.25@18.25 17.00@18.00 16.50@17.75 16.25@17.75 16.50@17.50 
RR occ ones 5 14.50@17.25 14.75@17.00 14.00@16.50 13.50@16.25 14.25@16.50 
HEIFERS (850 LBS. DOWN): * 
Choice .ccccccecccceceececsees 16,50@17.50 15.00@16.50 15.00@16.50 15.00@16.50 15.00@16.50 














year jocskabanbne weceee 1350@16.50 13.50@15.50 13.00@15.00 12.00@15.00 13.00@15.00 
Common-med. .......s+e0+ .-+. 8.25@13.50 7.50@13.50 8.25@13.00 8.25@12.25 8.25@13.00 
IF 850 LBS. UP. 
=. eas _— wee 12.50@17.00 12.75@15.75 12.75@16.00 12.50@15.50 12.25@15.50 
Good ... pwabeshabes weeees 11.50@16.50 11.25@15.25 11.00@14.00 11.00@15.00 10.75@14.00 
Medium ecccccccceccees 9.00@13.75 9.00@12.75 8.75@12.25 8.75@12.00 8.50@11.75 
WS: 
Choice ........eeeeeeceeeeeees 11,75@12.50 11.25@12.25 11.00@12.25 10.50@12.00 11.00@12.25 
Ee a 3 2eQ11 25 8.50@11.00 8.50@10.50 8.85@11.00 
Common-med. ......seeeeeeees 7.65@ 9.00 7.75@ 9.25 7.50@ 8.50 25@ 8.50 7.00@ 8.8% 
Low cutter and cutter........ 6.25@ 7.65 5.50@ 7.75 6.00@ 7.50 5.75@ 7.25 5.75@ 7.00 
BULLS (YEARLINGS EXC.): 
Beef Good-ch. ..........++++-+ 9.40@10.75 9.00@10.50 8.75@10.00 8.75@ 9.75 8.75@ 9.75 
Catter-med. .....ccececeeeeeee 7.00@ 9.40 6.50@ 9.00 7.00@ 8.75 6.75@ 8. 6.50@ 8.85 
CALVES (500 LBS. DOWN): 
Medium-ch. 17: 00G10.00 9. bog 3.50 9.00@12.50 7.50@12.00 9.00@11.50 
Cull-common ........esese0e- 7-00@10.00 6.00@ 9.50 7.00@ 9.00 6.00@ 7.50 6.50@ 9.00 
VEALERS (MILK-FED): 
Good . wocccccce Ws eecceees 16.00@17.00 16.25@17.75 12.50@15.00 10.50@15.00 ie: pogia. oo 
Medium .......ceccccccccceees 13.50@16.00 13.75@16.25 11.00@12.50 8.00@10.50 10.00@12.50 
Cull-common ....... eccecccess 8.50@13.50 00@13.75 7.00@11.00 6.00@ 8.00 7.50@10.00 
or SHEEP AND 
Lambs 84 Ibs. down) good-ch... 12.85@14.15 12.50@13.50 12.50@13.50 12.50@13.60 12.25@13.50 
Lambs (92 ibs. F aca medium... 11.50@12.85 11.25@12.50 11.00@12.50 11.50@12.50 11.00@12.25 
Lambs (all weights) cull-common 7.50@11.50 9.00@11.25 7.25@11.00 8.50@11.50 9.50@11.00 
f th 110 Ibs. d 
be ey . accnecece — et 7.25@11.25 7.75@11.00 8.50@11.50 7.75@11.00 
Ewes (120 Ibs. down) med.-ch... 5.00@ 6.75 5. 6.50 rent 7.00 5.00@ 7.00 4.75@ 6.50 
Ewes (120-150 Ibs.) medium-ch.. 4.25@ 6.65 4.00@ 6.00 4.50@ 6.75 4.5 6.75 4.25@ 6.25 
(all weights) cull-common. 1.75@ 5.00 1.50@ 5.00 1.50@ 5.50 1. 5.00 1.50@ 4.75 


September 29, 1928 


THURSDAY, SEPTEMBER 27, 1928. 






Cattle. Hogs. Sheep. 
NORD ios nc msin nds epee 10,000 25,000 22, 099 
eS ee 3,500 8,000 909 
ee Se. 3,500 6,000 19,099 
5 ae 3,500 12,000 1.599 
DENI 505s sda veissewe's 2,000 5,000 — 8009 
ra 2,000 6,000 2'000 
BRINN Ga nice es kcwcse's's 3,500 5,000 2599 
Oklahoma City ......... = 1,000 ‘ 
Fort Worth ..... -. 2,500 500 500 
Milwaukee ... 700 =: 1,800 300 
Denver ... 1,000 700 14,309 
Louisville 100 1,100 “a9 
Wichita 2,400 1,800 400 
Indianapolis 900 4,000 800 
Pittsburgh 100 2,300 300 
Cincinnati 400 3,000 1,009 
Buffalo .. 400 2,100 “gy 
Cleveland 600 1,600 2.500 
Nashville -.) ao 700 ‘109 
BD asneassnadncsese 400 400 800 
FRIDAY, SEPTEMBER 28, 1928. 
Cattle. Hogs. Sheep. 
oO See eer 3,000 16,000 — 20,009 
MemeN ONY ..5 2 es csces 800 4,000 3009 
RASS eee 1,500 4,000 16, 
RES Se cce ck cnessce 1,800 10,000 —2'509 
SO ae 1,200 2,500 "799 
Sioux City ........sscces 1,000 4,000 2.500 
a RS ree: 3,300 6,000 2899 
Oklahoma City .......... 1,000 «361,200 
eo eee 2,000 1,000 =“ 399 
Lo ee 200 300 100 
Se 200 300 11,900 
WENN cso sh caeGsuenss 100 1,500 "199 
Indianapolis ............ 400 4,500 110 
[eee rns eee. 1,500 11109 
oe eee ee 700 =3.300 =. 2'009 
CE nskinkn bhava cues 100 3,400 2'100 
a eee 900 1,200 ‘199 


SLAUGHTER REPORTS 


Special reports to The National Provisioner 
show the number of livestock slaughtered at the 
following centers for the week ended September 
22, 1928, with comparisons. 


CATTLE. 
Week Cor. 
ended Prev. week, 
Sept. 22 week. 1927. 



















0 Re 28.737 27,860 26,895 
Kansas City - 28,199 26,653 31,455 
Omaha .... 24,800 20,182 20,545 
St. Louis 17,449 17.353 15,558 
St. Joseph 9,558 10.945 9.190 
Sioux City . 8,012 6,396 6,345 
Wichita ‘ 3.119 2,500 escin 
Fort Worth 8,064 8,028 9,842 
Philadelphia 1,593 1,470 = 2,047 
Indianapolis 1,802 1,480 5,205 
BOSCO, 5005s s 1,€66 1,797 1,507 
New York & J. C. 9,698 9.951 10,715 
Oklahoma ~~ sane 6.578 7.665 6,446 
Cincinnati ‘ 5,491 4.060 ...... 
Denver ..... 3,877 2,644 

ER Sas sccdutusu cases 158,643 148,984 

HOGS 

OO PORPEEREEE ET eee 80,200 73,600 
Maemees City .nccvccscces 26,499 21,801 , 
RRS RE 20.415 26.107 21,108 
SS ee eee 20.9384 25,292 27,509 
i EL 'di66 05.00 ween eee 20,424 14216 1214 
ae 12.622 12.416 12,564 
ST  ncketiat ash énnen 9,447 5.896 sects 
ee err 5.933 7,082 5.27 
Philadelphia ....ccccccee 14.402 14.452 14,014 
DED, skatasassens 7,758 6.389 30,879 
NRT tr 9.167 10,365 , 
New York & J. C. ...... 38.235 40446 46,416 
Oklahoma City .......... 10.572 9.007 4,710 
errr 12.871 12,948 cvs. 
TEE Scdevccdcccceseese 5,215 3. oosite 

a rT 294,794 282,789 273,188 

SHEEP. 

NR a, vinceduceeuee 58,615 74,159 59,370 
Es eee ee .. 47.343 35.105 26,214 
OUMEE ove cvcectsceceves 50.°95 53870 39,210 
i, MEL Scccccscccvcess 6,589 9.152 9 
a EL. be.) 350000060 23.8°4 30,004 12,82 
ee ee 6,871 7.741 6,18 
WICKER oc ccvececccccees 729 1,162 esses 
Wort WOT ..ccccccccess 1.880 3.622 38 
Philadelphia .......-..+- 6,280 8.016 7,58 
Indianapolis ............ 970 1.693 694 
SE re oe) seen eneee 5.619 5.974 6,82 
New York & J. ©. ...... 59,261 68,794 a ~ 
Oklahoma City .......... 87 122 
Cincinnati ......cccccess 1.568 2.326 seve 
Denver 3,923 

Total 





How much hair does the average hes 
carcass yield? Ask “The Packer's En 
cyclopedia,” the “blue book” of t& 
meat packing industry. 
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PACKERS’ PURCHASES 


Purchases of livestock by packers at principal 


— with comparisons, 


National Provisioner as follows: 


CHICAGO. 
Cattle. Calves. 
SS. ee 8,489 2,488 
amt & en os sa anes 7,778 8,827 
Morris & CO. ....-- 2,805 469 
Wilson & Co. ..... 417 1,174 
Anglo-Am. Prov. 00; 1,008 icses< 


¢. H. Hammond Co. 2'918 
Libby, McNeill & 
Libby 


Brennan Packing 


Hogs. 
4,800 


for the week ended Saturday, Sept. 22, 
are reported to The 


Sheep. 


3,600 hogs; Indepeadent Packing Co., 1,800 
bogs; Boyd, Lunham & Co., 2,000 hogs; Western 
Packing & Provision Co., 8,50®@ hegs; Roberts & 
Qake, 4,100 hogs; Agar Pkg. Co., 2,800 hogs; 


ethers, 20,200 hogs. 


g 
Totals: Cattle, 28,737; calves, 7,908; hogs, 80,- 


900; sheep, 58,615. 
KANSAS CITY. 


Cattle. Calves. Hogs. Sheep. 















































































i ee 2,047 1,648 4,765 8,278 
Aminy Pkg. Co. .. 4,576 1,481 4,039 10,271 
fowler Pkg. Co. b (f; See eee re 33 
Morris & Co. ...... 2,578 979 3,308 6,121 
Swift & Co. .....+-- 4,462 2,178 8,203 15,447 
Wilson & Co. ..... ,164 ,1389 864,722 97,177 
local butchers ..... 1,086 223 «1,462 49 

Se 20,551 1,648 26,499 47,343 
OMAHA. 
Cattle and 
Calves. ogs. Sheep. 

a ER oe oe 4,153 5,224 469 
fete Pkg. 00. .......: 51940 5,073 «10,662 
Dold Pkg. Co. ....-csevee 1,056 GOP - cccacn 
OE a ree 3,013. 1,989 3,059 
Gwift & CO. ....eeeeeeees 4,381 4,040 9,490 
Fagle Pkg. Co. ........-- ae -eesnen | ‘couens 
Glassburg, M. .....-++ee. 13 
Hoffman Bros. .........-. 47 
Mayerowich & Vail 16 

Pkg. Co 27 
J. Rife Pkg. Co 15 
J. Roth & Sons 5 
§o. Omaha Pkz 83 
Lincoln Pkg. Co. 569 
Morrell Pkg. Co. . 91 
Nagle Pkg. Co. . 63 
Sinclair Pkg. Co. . 330 
Wilson & Co. ....... 332 
Se ar 

SPP ere 20,221 
ST. LOUIS. 
Cattle. Calves. Hogs. Sheep. 
Armour & Co. ...... 2,652 1,259 2,369 2,055 
Ee eee 4,762 2,730 1,969 1,508 
Morris & Co. ...... .602 ’457 =: 1,188 160 
East Side P. Co. Lee keane pe aoe 
ELS kn cuienn ds oe 4,894 438 
| eee 12,081 4,446 11,624 4,161 
ST. JOSEPH. 
Cattle. Calves. Hogs. Sheep. 
Swift & Co. ....... 3,695 1,185 10,125 16,419 
Armour and Co. .... 2,088 460 7,069 4,666 
Morris & Co. ....... 1,678 381 3,031 2,779 
ME iheais.s:\<h oe 7,897 504 8,072 9,012 
NS 15,308 2,530 28,297 32,876 
SIOUX CITY. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Co. ... 2,746 287 4,743 2,484 
Armour & Co. .. . 2,514 270 4,430 2,472 
Swift & Co. . 1,946 207 2,080 2,392 
Smith Bros. ... a sens 
local butchers ..... 
.. eae 
ees eae igre 8,746 1,211 27,719 7,348 
OKLAHOMA CITY. 
Cattle. Calves. Hogs. Sheep. 
Morris & Co. ....... 2,543 937 4,611 29 
Wilson & Co. ...... 1,771 1,216 5,619 58 
ae Sam. ena a wekes 
Res ois 'oe a 515.6% 4,425 2,153 10,572 87 
WICHITA. 
Cattle. Calves. Hogs. Sheep. 
Cudahy Pkg. Ce. 1,753 687 8,638 697 
Dold Pkg. Co. ...... 90 23 6,245 32 
Wichita Dr. Beef... ee > ae 
n-Ostertag ..... et. ‘senwe? «xewete iaemn 
Keefe-LeStourgeon .. MP casenx -'nthue” eee 
Total . 2,409 710 14,883 729 
DENVER. 
Cattle. Calves. Hogs. Sheep. 
Swift & Co. S¥esecce. AONE 113 1,684 4,992 
Armour & Co. ...... 444 94 1,128 9,040 
Blamey-Murphy |... 462 103 695 36 
‘ackers 547 187 809 757 
. ee 2, 497 4,316 14,825 
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INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Outside Buying ..... 1,169 1,722 16,399 3,010 
Kingan & Co. ...... 447 928 4,679 888 
Indianapolis Abt. Co. 977 ..... 350 643 
Armour & Co. ...... 539 1,169 222 
* Bah Fi Oy nse 137 21 
Brown Bros. ....... 144 2 
Hilgemeier Bros. ... 4 965 
Schussler Pkg. Ce... 79 328 
Riverview Pkg. Co.. es 3 5 a 150 
Meier Pkg. Co. -<.. Sa 11 256 3 
Indiana Prov. - |. eee 372 4 
Art Wabnitz ....... 13 ere 31 
Maas-Hartman & Ce. 27 Sask 5 
Hoosier Abt. Co. ... Bee a+ eeu. ino was we 
Miscellaneous ...... 720 82 272 $47 
| Mein: jee 5,524 2,835 25,053 6,653 
CINCINNATI. 
Cattle. Calves. Hogs. Sheep. 
C. A. Freund ....... 205 56 106 14 
Ge. Wea ME Senenede wvecnn Oi wear 740 
ee eee EE) Aina) cans es 54 
Gus. Juengling 254 Bie “paves 66 
E, hn’s Sons Ce.. 1,181 203 4,020 21 
Kroger Gr. & B. Ce. 124 103. Sap. ..e-. 
Lohrey Pkg. Ce. .... ae “Sane <a caine 
H. H. Meyer P. Ce. Avresae ee 
W. G. Rehn & Sen.. 191 Me “adaag oO ee wee 
A. Sander Pkg. Ce.. ae Te ie 
J. Schlachter & Son. 166 ne lakeum 137 
J. & F. Schroth Ce.. ES sation cl eee 
Vegel & Son........ 7 5 ee 
F. Stegner....... $12 eee ivass 69 
MME ‘sivieccdencen 2,689 895 11,374 1,501 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep 
Plankinton Pkg. Co. 1,551 2,883 5,502 1,12: 
DD. B Op, M Y. On: sseue: saath sans 
Se I TOME sf. deans = 0 hae ae 
R. Gumz & Co, .... 194 27 60 62 
Armour & Co. ...... a. Ma steak aban 
MOI 0.085 8 s.04's 412 271 133 373 
NE 6:6 6059'6 Gs ce 231 78 33 134 
| ee ee 3,109 4,650 5,888 1,€92 
RECAPITULATION. 


Recapitulation of packers’ purchases by markets 
for = week ended September 22, 1928, with com- 
parisons. 
















CATTLE. 
Week Cor. 
ended Prev. week, 
Sept. 22. week 1927. 
MII 5 reca\' ipreln-cia a ste edie 28,737 27,860 26,825 
a ener 20,551 19,854 25,189 
| BS Aa eT 20,221 17,464 9,953 
MRT IN, 6 SeNids6raess- odors 12,081 17,353 26,734 
Bes COMO ccc ewes 15,308 15,590 11,753 
Sioux City ..... 8,746 7,072 6,882 
Oklahoma City 4,425 5,591 4,722 
Indianapolis 5,524 5,160 4,607 
MII, 6 550:0 aisic-ahecaacara 2,689 2,518 2,223 
Po ae errr 3,109 3,018 2,655 
» RSC Pe oe 2,409 1,872 2,169 
MEE wrdaveateowideese 2,544 ee waanad 
re eee men Tee Ys 10,381 11,647 
WE ek caceetbaséeenauca 126,344 136,170 145,359 
HOGS. 
ED Cee 80,200 73,600 66,500 
pe errr rr 26,499 21,801 22,073 
PT ate tindavésteresee 35,735 39} 33,516 
ok | RS See 11,624 25,292 41,468 
eee 28,297 22,912 17,329 
WA CED nds cccicneewacs 27,719 27,171 19,716 
Oklahoma City .......... 10,572 9,007 4,719 
Indianapolis ............ \y 32,937 30,352 
SE x08 660 50-4 650 11,374 11,347 13,146 
re ee ‘ 5,544 12,087 
ME Nn c San vedicuwane 14,883 8,639 7,934 
MEE (iGo w ebb Wekeedecs 4,316 Ga sécces 
eM cn ocie keowsenee eoeee 20,269 25,948 
ee ere 282,160 307,175 294,738 
SHEEP. 
NN oa dic ceva Ssnates 58,615 74,159 59,370 
pe a 47,343 35,105 26,214 
ES 2a aie ewaig's 04.05 ne ca 31,680 52.576 33,850 
fee ME Sines arte wrwla. dase 4,161 9.152 16,423 
a 32,876 39,994 17,536 
a. Sean 7,348 6,923 7,820 
Oklahoma City .......... 87 132 230 
Indianapolis ............ 5,653 8,316 6,951 
| ae en 1,501 1,850 1,197 
MEIWEIIOO oo ccticecccses 1,692 1,939 2,224 
Wichita 729 1,164 711 
Denver 2. ee 
St. Paul 13,703 14,697 
Total 274,083 186,723 





as 
There are two principal methods of 


dressing sheep. What are they, and 
what are their differences? Ask “The 
Packer’s Encyclopedia,” the “blue book” 
of the meat packing industry. 








41 
CHICAGO LIVESTOCK 


Statistics of livestock at the Chicago Union 














Stock Yards for current and comparative periods 
are reported as follows: 
RECEIPTS. 

Cattle Oalves. Hogs. Sheep. 
Mon., Sept. 17..25,370 8,777 26,240 30,544 
Tues., Sept. 18..11,908 2,406 16,400 17,833 
Wed., Sept. 19..14,200 483 16,604 27,769 
Thurs., Sept. 20..10,188 8,486 17,631 24,056 
Fri., Sept. 21.... 2,78 1,226 11,78@ 14,851 
Sat., Sept. 22.... 1,000 eae 3,00@ 1,000 
Totals this week.65,54@ 18,912 91,604 116,156 
Previous week ..50,664 15,405 91,494 182,329 
GOT BRO ceases ,034 11,705 104,413 162,623 
Two years age..80,814 11,873 988,401 199,217 


Year's receipts te Sept. 22, with ecompagative 
totals. 














—September—— Year. - 
1928. 1927. 1928. 1927. 
Ct eee 169,084 177,@@8 1,735,847 2,000,455 
ORIVORE 6.5 5's 40,262 34,017 $82,016 628,034 
pe ee 261,814 849,417 6,147,907 6,5@2,542 
ea ee 348,836 327,285 2,679,946 2,714,283 
SHIPMENTS. 
Cattle. Calves. Hogs. Sheep 
Men., Sept. 17.. 4,389 3 4,276 1,673 
Tues., Sept. 18.. 3,927 4 027 9,665 
Wed., Sept. 19.. 3,492 129 2,287 9,667 
Thur., Sept. 20.. 4,248 163 1,982 10,421 
Fri., Sept. 21.... 2,806 1 3,323 15,536 
Sat., Sept. 22.... 500 1,000 1,000 
Totals this week.19,362 300 = 8615, 47,962 
Previous week ..17,936 395 23,82 51,166 
:. FO eee 15,593 502 32,023 4,841 
Two years ago ..23,511 $28 20,512 62,888 


WEEKLY AVERAGE PRICE OF LIVESTOCK. 
















Cattle. Hogs. Sheep. Lambs. 

Week ended Sept. 22 $15.75 $12.40 $5.85 $13.70 
Previous week ...... 16.35 12.45 6.00 14.55 
BE, dasacenee - 12.90 10.55 5.65 13.95 
1926 10.70 12.20 6.35 13.75 
1925 11.65 12.95 6.85 14.60 
1924 9.65 9.55 5.90 12.90 
BD 360 ke eave connnae 9.85 7.95 7.15 13.25 
Av. 1923-1927 - $10.95 $10.65 $ 6.40 $13.70 


SUPPLIES FOR CHICAGO PACKERS. 


Net supply of cattle, hogs and sheep for pack- 
ers at the Chicago Stock Yards. 






Cattle. Hogs. Sheep. 
*Week ending Sept. 22....46,000 76,000 68,141 
Previous week 41,728 67,598 81,168 
1927 . 89,341 72,390 »782 
1926 - 57,303 77,889 66,329 
BE os veeccteheowacuccedd 48,685 67,051 55,758 
SE Wa ceneescostneseeceen 41,334 66,835 59,934 


*Saturday, Sept. 22, estimated. 
HOG RECEIPTS, WEIGHTS, PRICES. 


Receipts, average weight and top and average 
prices of hogs, with comparisons: 








Average 

No. Wet. ——Prices—— 

received. lbs. Top. Avg. 

*Week ended Sept. 22. 91,700 239 $13.50 $12.40 
Previous week ...... 91,424 244 13.50 12.45 
DP Ress cheba gsoe sad -.104,418 255 12.00 10.55 
BE et cccedecveccenas 98,401 259 13.80 12.20 
MET 6 Fen ceases cwene 97,188 251 14.25 12.95 
MP Neceudaaevecauee ,787 242 10.50 9.55 
ME vtxtxveecvessese 157,262 243 8.90 7.95 
Avg. 1923-1927 ....110,800 250 $11.90 $10.65 





*Receipts and average weights for week ended 
Sept. 22, 1928. 
HOG SLAUGHTERINGS. 


Chicago packers’ hog slaughterings for the week 
ended Sept. 22,, 1928. 


PE Ev ca. vcbacetedeeegeeeinasaevan 4,800 
* -c v. vea. dees we o'0 a wes ads or 1,500 
MENG © 6 64:04 oseade Reet ewbceas coawan 5,200 
PE: Scdand ccqesnaadee wu saeege ,900 
RT TN viv eviedeacksinesseeusanene 9,100 
SURE ILL”. 4:3 as sree cleduee Daawecens 7,400 


IE <5 tinwancadeseruds reeeae 2,000 





NE Oe a ce tricscccecesenden 8,500 
ED - vee decdsencccsecckecncéa 4,100 
DE Seco veeavescdccedgnadvceses 3,600 
Independent Packing Co. .............000. 1,800 
po BS rere 7,300 
I EE I 5 Kc RON cid Cabeeceauceunce 2,800 
GE a ea cdaa Cerne ivthcetachiasccughuts 20,200 
Total 
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Ice and Refrigeration 


ICE NOTES. 


The Providence Wholesale Food Ter- 
minal, Providence, R. I., has awarded a 
contract for the erection of a cold 
storage plant. The estimated cost is 
$3,000,000. 

The Hermitage Ice & Storage Co., 
Richmond, Va., has started the con- 
struction of a new plant adjoining the 
company’s present plant at Leigh St. 
and Hermitage Road. Another plant 
is being considered by the company for 
the east side of Richmond. 

A permit has been secured by the 

Western Cold Storage Co., Wenatchee, 
Wash., for the construction of a cold 
storage plant. It will cost in the 
neighborhood of $500,000. 
' The Arrington Cold Storage Corp., 
Arrington, Va., is planning the con- 
struction of a cold storage plant to 
cost $50,000. 

About $250,000 will be spent by the 
Lehigh Valley Cold Storage Co., Beth- 
lehem, Pa., for new equipment and im- 
provements to its plant. 

A notice of an increase of capital 
from 14,000 shares to 50,000 shares 
has been filed by the United States 
Cold Storage Corp., Chicago, Ill. 

Construction of a cold storage ware- 
house is being considered by the Twin 
City Fruit Growers Association, Lewis- 
ton, Ida. 

A cold storage plant for Avon Park, 
Fla., is being considered by the Florida 
Public Service Co. It will cost 
$150,000. 

The New Ice Co., Orlando, Fla., has 
increased the capacity of its cold stor- 
age plant. 

A cold storage plant is being erected 
in Columbus, Ga. by Barrow and 
Smith. 

The construction of a cold storage 
plant to cost $55,000 is being consid- 
ered by the Hygenic Ice & Fuel Co., 
Boulder, Colo. 

The Terminal Refrigerating & Ware- 
housing Co., Washington, D. C., will 
spend about $45,000 to construct a 
building at 1147 E. St. 

The Santa Maria Ice & Cold Storage 
Co, Santa Barbara, Calif., will spend 
about $50,000 to improve and enlarge 
its plant. 

_ Anew cold storage plant will be built 
in Coolidge, Ariz., by the San Carlos 
Iee & Cold Storage Co. 

The cold storage plant of the Red 
Hook Cooperative Farmers’ Associa- 
tion was destroyed by fire recently. 

The Evansville Ice & Cold Storage 

. and the Consumers Delivery Co., 
Evansville, Ind., have been merged. 

The Gulf Ice & Cold Storage Co., 
Enterprise, Ala., has purchased the ice 
and cold storage plant of W. O. Byrd. 

The Central West Public Service Co., 

aha, Neb., has bought the Texas 
lee & Cold Storage Co., Dallas, Tex., 
and the Consumers Ice Co. and the 
Artificial Iee Co., Sioux City, Ia. 

aor Texas Ice & Refrigerating. Co., 
rg Worth, Tex., has let a contract 
or the construction of an ice and cold 

rage plant. 
e San Francisco Chamber of Com- 
merce and the Foreign Trade Club have 
Ptitioned the State Board of Harbor 





Commissioners to build a cold storage 
warehouse on the waterfront for the 
storage of California perishable prod- 
ucts. 

The Lackawanna Railroad is plan- 
ning the erection of a large cold storage 
plant and warehouse to cost $25,000,- 
000 on the water front in the vicinity 
of the Hudson Vehicular tunnel in Jer- 
sey City, N. J. 

The Mount Whitney Packing & Cold 
Storage Co., Independence, Calif., has 
been incorporated with a capital stock 
of $50,000. 

D. V. Morthland and W. I. Huxtable 
have purchased the plant, warehouse 
and equipment of the Tieton Cold Stor- 
age Co. 

The Yakima Artificial Ice & Cold 
Storage Co., Yakima, Wash., has in- 
creased its capital stock from $150,000 
to $400,000. 

The Wenatchee Cold Storage Co., 
Wenatchee, Wash.,. has awarded a con- 
tract for the construction of a cold stor- 
age plant to cost about $500,000. 

A cold storage plant with a capacity 
of 100,000 cubic feet will be erected in 
Deming, N. M., by the Deming Stor- 
age Utility Co. 

An addition is ‘being constructed to 
the plant of the Brockport Cold Stor- 
age Co., Brockport, N. Y. 

The Dominion Cal Co., Ltd., Three 
Rivers, Quebec, Canada, has filed plans 
for the construction of a cold storage 
plant to cost about $350,000. 


rr 


LOSS OF CAPACITY. 


In a discussion of refrigerating 
plant troubles in Refrigerating World, 
T. T. Taylor gives some of the causes 
and remedies of loss of capacity as fol- 
lows: 

“Loss of capacity is a common ail- 
ment in refrigerating plants that can 
be expected at any time. It may be 
due to one or several causes, which in- 
clude an insufficient charge, dirt in the 
expansion coils or coolers, excessive 
accumulations of frost on direct expan- 
sion coils, deterioration of the ammonia 
charge from oil, moisture, or leakage 
of water or brine into the ammonia 
system. Accumulation of oil in the 
freezing coils or coolers is also a com- 
mon cause. 

“If the ammonia charge is in- 
sufficient, a considerable proportion of 
the gas pumped by the compressor re- 
turns direct to the expansion coils with- 
out being liquefied. When this gas 
passes the expansion valve it expands 
and superheats, making it entirely use- 
less as a refrigerating medium, and as 
a matter of fact it takes up refrigerat- 
ing effect from the liquid in the ex- 
pansion coils in order to bring it down 
to the liquid ammonia temperature in 
the cooling coils. 

“There is nothing gained by operat- 
ing a system in this manner. If there 
is insufficient ammonia to properly op- 
erate the plant with all the coils work- 
ing at their proper setting of the ex- 
pansion valves, the best way out of 
the difficulty is to close up on those 
coils that can be operated at reduced 
capacity until the liquid level in the 
glass on the liquid receiver shows the 


level at least about one-third full. This 
provides an effective seal which pre- 
vents the gas from getting into the 
liquid line and into the freezing sys- 
tem. 

“If the liquid receiver is not provided 
with a gauge glass an experienced op- 
erator can generally detect the passage 
of gas in the liquid by the sound of 
the expansion valves. If they operate 
with a steady sound like that of a 
water valve under high pressure, part- 
ly shut off, the system is operating 
properly. 

“If the sound of the valves sputter 
regularly, or even occasionally, it is a 
sure sign that gas is passing to the 
expansion coils and the only thing to 
do is to shut them off sufficiently to 
prevent this condition, as explained be- 











Small Space Re- 
quired for This 


Refrigerating Unit 


What better use 
could be made of a 
space 3’-8” long by 
18” wide than to in- 
stall an automatic 
Frick Refrigerating 


Unit? 
Distributors 
everywhere. Bul- 


letins free on re- 
quest. Write now to 
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Speed —Service— Economy 


all three are perfectly combined in 


“‘Stevenson’s Door That Cannot Stand Open”’ 


always closed unless filled with passing goods or man. 
The SPEEDIEST of all doors, because its cam-actuated flappers close before the work- 


man can turn to look. i 
The unique SERVICE it renders and the ECONOMY it effects have made this —= 
door the choice of leading plants in all lines for their busiest doorways. Pays for < i 
itself in a single month. 


Now carried in stock, ready for immediate shipment, in both threshold and angle iron 
construction; without port, in three sizes (between jambs) 3’x6’; 3’6”x6’; 4’x6’6”. 


GOING OUT Just butt round-nose truck 
“against metal-covered, cam. 
actuated flapper doors and keep on going. These 
double swing doors operate unlatching bar on main 
door, releasing door and throwing it open. Gravity 
closes flappers instantly. 
Doors lift a little as they open, making possible a 
level floor for moving liquids in wheel tanks. 
Made with track port, 
or without—as above. 


Fully protected by patents—all 
infringements will be prosecuted 










Our New Stock House 


makes it possible to supply immediately all stand- 
ard sizes and types of regular Stevenson Doors 
listed in our STOCK LIST—FREE on request. 


—— Write for our 1928 Pocket Size Catalog of 
~ ot Doors, Chutes, Man Size Door Closer, ete, 





STEVENSON COLD STORAGE DOOR CO. iitgrk"” Beat 
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poate SPECIFY r AMERICAN 

resvasvacwnson | MATHIESON INSTRUMENTS 
AMMONI A for the promotion of efficiency 


MODIFIED VIRGINIA SODA 
SODA ASH 
in the packing, sausage making 
HE complete manufacturing and and allied industries. They cut 
shipping facilities of the Mathie- 




































BLEACHING POWDER 
ANHYDROUS AMMONIA 
out guesswork and do away 
son plant at Niagara Falls, New York, with shrinkage, underdone or 
assure every purchaser of Mathieson overdone and off color products. 
as well as utmost efficiency in service. Warehouse stocks at all , Write for Catalog 
distributing centers. Just specify EAGLE-THISTLE Ammonia. N-49 


Ammonia utmost value in product 
The MATHIESON ALKAL! WORKS Zizc CONSOLIDATED ASHCROFT HANCOCK C0.NC 




















250 PARK AVE. NEW YORK CITY 

PHILADELPHIA CHICAGO PROVIDENCE CHARLOTTE CINCINNATI AMERICAN SCHAEFFER x BUDENBERG DIVISION 
s Works: Niagara Falls, N. Y.—Saltville, Va. 
» | “ Warehouse Siocks at all Distributing Centers 











PACKER, SAUSAGE MAKER, RENDERER \ 
AND BY-PRODUCT MANUFACTURER 
Ammonia or Carbon 
dioxide systems of 
refrigeration 


Write for Bulletins 














LUSE-STEVENSON CO. 


307 No. Michigan Ave. Chicago, Ill. 
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fore. Not all of the valves should be 
dosed off, however, as one or more 
should be left open at the proper set- 
ting in order to prevent the machine 
from getting unduly hot. 


“jf all of the valves are closed up 

tly, the entire volume of suction 
gas will come back to the machine con- 
siderably superheated, which will cause 
the machine to heat seriously. By leav- 
ing one or more expansion valves feed- 
ing the proper amount to keep the coil 
full, or a little better, sufficient liquid 
is thrown into the suction line to take 
out the superheat in the gas from the 
remaining coils, and the machine will 
not become excessively hot. In other 
words, flood the most important coil, 
or coils, and pinch back sufficiently on 
the rest so that the proper liquid seal 
is maintained in the liquid receiver and 
the expansion valves stop sputtering. 
The only place where this can be ap- 
plied is in a plant where there is only 
one expansion valve, and then the only 
thing to do is to let the machine run 
hot. 


“Excessive collection of frost on the 
expansion coils of direct expansion sys- 
tems or on the brine coils of brine sys- 
tems is another common cause of loss 
of capacity. Considerable improve- 
ment can be expected by merely scrap- 
ing the coils reasonably clean with 
hook-shaped scrapers, although at in- 
tervals the coils should be shut off and 
te. the accumulated frost be allowed to 
thaw off. 


“If this is not possible, arrangements 
should be made to circulate hot gas 
through the direct expansion coils, or 
warm brine through brine coils, when 
the frost can be removed in a few min- 
utes, after which the coil is put. back 
into service again. 

“Excessive amounts of oil in the sys- 
tem will cause serious loss of capacity, 
although small amounts do not seem 










most systems. 


the system by using it as sparingly as 
possible, and keeping the oil traps 
drained regularly. 


“If the system does become badly 
fouled with oil the only real cure is 
opening up of the entire expansion coil 
system and blowing the coils out with 
steam. Bottom-feed expansion coils are 
particularly sensitive to troubles of this 
kind because the oil accumulates in the 
coil, instead of draining out, as it does 
with a top-feed coil. 


“Considerable dirt generally accumu- 
lates in the brine of brine tanks and 











on the coils and tube surfaces. 
least once a year, coolers or tanks 
should be drained and washed out thor- 
oughly, as a material increase in ca- 
pacity of these vessels will be noted 
after they have been thoroughly 
cleaned. 








“Loss of capacity will also be often 
taused by defective valves on the com- 
Pressor. The cause is often evident 
to any one familiar with compressors 

any type, such as irregular action, 

ering of the valves, or jumping 

‘he governor if it is an engine-driven 
wit. If it is motor-driven the instru- 
ment on the switchboard will generally 
swing badly, indicating the trouble. 














to materially impair the efficiency of j 
However, every effort 
should be made to keep the oil out of | 


brine coolers, and after a time settles | 
At | 


THE NATIONAL PROVISIONER 


REFRIGERATOR CARS IN 
URUGUAY. 


The only commodity that requires re- 
frigerated transportation in Uruguay, 
South America, is frozen and chilled 
meat. The shortness of haul and the 
country’s climate are such that all other 
perishables can be transported in 
freight cars of ordinary type and de- 
sign. 

The establishment of an American 
meat-freezing plant near the Brazilian- 
Uruguayan frontier a number of years 
ago created a need for refrigerated 
transport which the Central Uruguay 
Railway Co. of Montevideo, over whose 
lines the traffic moves, filled by placing 
into operation fifty double-truck refrig- 
erator cars. These cars were con- 
structed in the railroad company’s 
shops and are the only refrigerator cars 
in use in Uruguay at the present time. 

Frozen and chilled meat is moved 
in carload lots and eight to ten cars 
to a train, from Santa Ana, Brazil, to 
Montevideo, Uruguay—a distance of 
approximately 600 kilometers—at an 
average train speed of thirty kilomet- 
ers an hour. The cars are loaded and 
sealed at the freezing plant and are 
not reopened until their contents are 
discharged into refrigerated compart- 
ments in the port of Montevideo to 
await ocean shipment to England and 
the Continent. 

All of the cars are refrigerated by 
end icing, openings on the top of each 
car being provided for icing purposes. 
From two to three tons of ice, de- 
pending upon the season of the year, 








PACKER’S NEW HOG COOLERS. 

This is one of the two new hog coolers 
recently built by the Sellmayer Packing 
Co., Baltimore, Md., under the supervision 
of the company’s ‘chief refrigeration en- 


gineer, John Baier. Each cooler has a 
capacity of 250 hogs. 

Ceiling and sides are insulated with 4- 
in. cork, and the coolers are hooked up 
with the company’s own method of brine 
circulation, through the use of a mani- 
fold system, which gives a complete 
change of brine every 4 minutes. Presi- 
dent George Sellmayer reports they have 
had very good results with this manifold 
system of brine piping. 
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are placed in each car, one-half the 
amount in each end; one icing is 
sufficient to keep the meat in a perfect 
state of refrigeration for the entire 
trip, lasting from twenty-four to thirty 
hours. 

Re-icing is not necessary at any time 
of the year, and the cars are never pre- 
cooled. Because of the comparatively 
short haul and the ice capacity of the 
refrigerator cars, they can be returned 
to the point of original shipment at a 
temperature that eliminates the need 
of precooling or chilling before being 
again loaded. 

Ice is obtained and loaded at the 
freezing plant in Brazil, where it is 
manufactured for use in connection 
with the chilling and freezing of meat. 
Along the line of the Central Uruguay 
Railway Co. and its northern exten- 
sion road no large ice manufacturing 
plants are to be encountered. If any 
refrigerated cargoes should require re- 
icing en route, the railway company 
would have to construct facilities for 
the purpose and transport the ice from 
either Santa Ana or Montevideo. 

In appearance the rolling stock de- 
voted to transportation of meat is simi- 
lar to the refrigerator cars in service 
in the United States, but in size it 
differs somewhat. The cars have been 
built for a 4-ft. 8%4-in. gauge, and the 
bodies are mounted on steel frames 
measuring 35 ft. over the headstock. 
Over buffer heads the cars measure 38 
ft. 4 in. The bodies, including the floors, 
are made of wood and are insulated 
with felt and oil paper to retain the 
temperature. Each vehicle is fitted 
with a special valve and pipe outlet to 
drain off the water from melting ice. 
Refrigerator cars in operation are not 
ventilated.—Ice and Refrigeration. 
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PACKING MEATS FOR ANTARCTIC. 

Eight thousand pounds of ham and 
bacon were especially prepared for 
Commander Richard E. Byrd for use on 
his expedition to the Antarctic. During 
the trip the meat will be subjected to 
temperatures all the way from equator- 
ial heat to Antarctic cold. It was pre- 
pared with the expectation that it will 
keep for two years or more. 

The hams and bacon were chosen 
from choice hogs and the usual proc- 
essing for first brands of smoked meats 
given. The only difference in handling 
was such as was necessary to protect 
them from extreme temperature 
changes. 

The individual pieces were wrapped 
in the toughest waterproof and grease- 
proof parchment paper. The paper 
was pulled as tightly as possible about 
each piece to exclude air and moisture. 
As many as four or five wrappings were 
given each piece, each time the wrap- 
ping being pulled tighter. 

After that each piece of wrapped 
meat was placed in a closely woven bag 
and tied. The pieces were then dipped 
in a solution which closed all openings, 
shutting out air and moisture and seal- 
ing the flavor in the product. 

The meats were furnished by Armour 
and Company and supervision was 
given the shipment by the packing com- 
pany until it had been stored away on 
the expedition’s supply ship. 
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| F. C. ROGERS 


BROKER 
Provisions 


Philadelphia Office 
Ninth & Noble Streets 


New York Office 
New York Produce Exchange 
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Cash Provisions -Beef - Etc 
Central ‘Uture Provisions - Grain «& Cotton 


6889 Members Chicago Board of Trade 
Daily Price List Sent on Request 


J.C.Wood & Co. | 
105 W. Adams Street. ~——___BROKERS _——“cncaco 
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Packing House Products 
Oldest Brokers in Our Line 





Eight Phones 


Postal Telegraph Bidg. 
All Working CHICAGO 


WS fake & Company, Ju. a 


Brokers, Importers and Exporters for the 
Pacific Coast Market 
Provisions, Fats, Oils and all By-Products 
SEATTLE, WASH. All Codes PORTLAND, ORE. 
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JOHN H. BURNS CO., Broker 


Packing House Products Domestic 
407 Produce Exchange, New York City 
Member New York Produce Exchange 
Cable Address: “Jonburns” 


Export 


H. C. GARDNER F. A. LINDBERG 


GARDNER & LINDBERG 


ENGINEERS 
Mechanical, Electrical, Architectural 
SPECIALTIES, Packing Plants, Cold Storage, Manufacturing 
Plants, Power Installations, Investigations 




















Telephones: Chelsea 7996-7997 


Codes: Cross, Kelly, Utility (Livestock Ed.) Lieber’s (5th Ed.) 1184 Marquette Bldg. CHICAGO 
Rep., Wynantskill Mfg. Co., Stockinettes, Troy, N. Y. 

canoe 
— 

H. L. WOODRUFF, IN aa on 

. F, INC. HENSCHIEN & McLAREN 
Live Wire Brokerage Firm Architects 
448 W. 14th St. New York City 1637 Prairie Ave. Chicago, Ill. 





PACKING PLANTS AND COLD STORAGE CONSTRUCTION 
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C. W. RILEY, Jr. 


BROKER 
2109 Union Central Bidg., Cincinnati, Ohio 


Provisions, Oils, Greases and Tallows 


Offerings Solicited 








L. V. ESTES INCORPORATED 


Industrial Engineers 


Specializing in WASTE ELIMINATION and LABOR COST 
REDUCTION without Red Tape 


4753 Broadway Chicago 
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Main Office 
140 W. Van Buren St. 


Branch Office 
148 State St. 
BOSTON 











CHICAGO, ILL. 
All Codes 


We specialize in taking 
care oi the require- 
ments of buyers located 
all over the United 
States and Canada. Of- 
ferings telegraphed 
promptly on receipt of 
inquiries. 


Lie Gpc JAMES COMPANY 


PROVISION BROKERS 


Beef, Provisions, Packing House Products, 
Tallows, Greases, Fertilizer Muterials, Bone 
Materials, Animal Feeds, Whale Guano, 

Bird Guano 


AON 
A { eo 
¥ Lee 
i hs B 
We trade in Domestic, Canadian, European, 
Australian, New Zealand and South 


American products on 
brokerage basis. 










Cross Code 


On request, our com- 
plete provision, fresh 
meat, packinghouse 
products, tallow and 
grease daily market 
quotation sheets 

be mailed to any mem- 
ber of the trade free of 
charge; also our period- 
ical market reports. 
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J. C. Hormel, vice-president, Geo. A. 
Hormel & Co., Austin, Minn., was a 
pusiness visitor in the city this week. 


R. S. Sinclair, president of T. M. 
Sinclair & Co., Ltd., Cedar Rapids, Ia., 
transacted business in Chicago this 


week. 


Frank Kohrs, secretary and treas- 
urer, Kohrs Packing. Co., Davenport, 
Ja, was a business visitor in the city 
this week. 


Cc. M. Bell, general manager of 
Powers-Beggs, Jacksonville, Ill., trans- 
acted business in the city the early part 
of the week. 


Packers’ purchases of livestock at 
Chicago for the first four days of this 
week totaled 26,534 cattle, 6,595 calves, 
58,055 hogs and 60,986 sheep. 


Isaac Powers, vice-president and 
manager of the Home Packing & Ice 
Co. Terre Haute, Ind., looked over the 
situation in the city during the early 
part of the week. 





The Davidson Commission Co. was 
the high bidders for the city garbage 
grease for the months of October, No- 
vember and December. The bid price 
was $5.93. 


F. A. Hellaby, managing director of 
R. & W. Hellaby, Ltd., Auckland, New 
Zealand, called at the office of THE 
NATIONAL PROVISIONER during the week 
in the course of an inspection of some 
of the larger Chicago packing plants. 
Mr. Hellaby plans an early return to 
his native land. 


Provision shipments from Chicago 
for the week ended Sept. 22, 1928, with 
comparisons, are reported as follows: 


Cor. week, 


Last wk. Prev. wk. 1927. 


Cured meats, Ibs. .26,247,000 29,496,000 22,923,000 
Fresh meats, Ibs. . .36.306,000 35,734,000 36,809,000 
Tard, Ibs.......... 10,242,000 12,901,000 12,730,000 


C. C. Holland, well-known broker and 
trader of Montgomery, Ala., arrived in 
the city Sunday of this week on busi- 
hess, remaining until Thursday. Trade 
interests here gave Mr. Holland a very 
cordial reception and his visit was very 
pleasing to the trade both in a business 
and social way. 

a 

A FISH STORY AND ITS MORAL. 

One fish story told me by a man is 
that one day while fishing he felt a 
tremendous tug on his line, and believed 
he had the father of all the little fishes 
in Narragansett Bay. For fifteen or 
twenty minutes he struggled with that 
fish and then, after calling to his as- 
sistance two other men, landed his 
catch, 

When he pulled it into the boat he 
found he had one of those old 
fashioned quarter kegs in which they 
Used to Ship lager beer from Milwau- 
- His line led into the bung hole 









— 





. the keg and he could not disengage 





Inside the keg he heard a tremendous 
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commotion and breaking off the hoops, 
already rusted by the salt water, he 
found inside a beautiful ten-pound fish! 

This fish must have gone into the 
keg when it was a tiny minnow. It 
was cool and dark inside and enough 
food came drifting in to supply its 
needs. The water in there was still 
and the whole place so comfortable that 
it had just stayed there all its life, all 
alone away from its fellows. 

I suppose that fish had been satis- 

ed. In its own mind it thought it was 
having a great time and leading an 
easy life. But it did not know what 
was going on outside of the keg. When 
compared with the other fish who were 
exploring, fighting, and swimming free 
in the outside sea, it had led a poor 
existence. 

As I think over all our friends far 
flung across this continent, and realize 
ow many of them there are who are 
not getting one-tenth of the joy of 
business, I cannot help but recall the 
story of that fish inside of the keg. 
They are missing the thrill of associa- 
tion with the finest group of men in 
the world, and are missing the happi- 
ness of helping in one of the greatest 
businesses of today, aiding each other. 

Outside of our keg is the sunlight 
of the happy worker’s smiles. Outside 
of our keg is the joyous opportunity to 
make the world a little better place 
in which to live. 

[The above is practically a repetition of 
a message recently delivered by a Shrine 
Imperial Potentate. It’s a good story, so 


I made a few changes to suit this par- 
ticular occasion.—J. W. H.] 


re 


What is the best method of handling 
hides, and why? Ask the “Packer’s 
Encyclopedia,” the meat packer’s dic- 
tionary and guide. 





WALTER C. HICKEY. 
In charge of the Boston Office of the 
E. G. James Co., provision brokers, Chi- 
cago. 
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CHICAGO HOG PURCHASES. 
Purchases of hogs by Chicago pack- 
ers for the week ended Thursday, Sept. 
27, 1928, with comparisons: 





Week Cor. 
ended Prev. week, 
Sept. 27. week. 1927. 
Armour & Company..... 5,176 4,112 5,027 
Anglo-American Prov. Co. 3,252 2,102 806 
i ae 4,994 4,347 3,849 
G. H. Hammond Co..... 2,815 2,052 2,033 
ee > eae 4,196 2,971 2,090 
kuti 5,582 5,225 4,828 
Boyd-Lunham Co......... 2,202 1,891 2,401 
Western Pkg. & Prov. Co. 7,791 5,799 8,027 
Roberts & Oake......... 5,799 3.353 2,451 
Miller & Hart........... 4,433 2,677 3,167 
Independent Pkg. Co..... 2,266 1,571 2,047 
Brennan Pkg. Co........ 7,602 6,635 5,025 
Agar Pkg. Oo........00. 4,015 2,849 3,720 
WE dévevewcdsceweres 60,123 45,584 45,525 
—__-@-——- 


KLEEN KUPS FOR SOUTH POLE. 

“Kleen Kups” have been selected by 
Commander Richard E. Byrd for the use 
of himself and those accompanying him 
on the Antarctic expedition in drinking 
hot coffee and hot soup. The “kups” 
will be used by the party after leaving 
their base supply ships and while they 
are working their way toward the 
South Pole by airplane and dog sled. 
Each “kup” is handsomely decorated, 
showing the ship “City of New York,” 
the dogs and sled, as well as one of the 
large airplanes. 

The “kleen kups” manufactured by 
the Mono Service Company of Newark, 
N. J., were chosen because of their 
rigid construction and dependable 
service rendered under severe test, 
Sydney Greason, steward of the expedi- 
tion, explained. 

Delivery of the kups was made by 
the Mono Service Company well in ad- 
vance of the day set for sailing. Two 
days previous to the heading of the 
ship southward it was discovered that 
visitors aboard the “City of New 
York” had carried away as souvenirs 
the entire supply of 10,000 kups. This 
necessitated a new supply, and within 
the two-day period the Mono Service 
Company delivered a duplicate of the 
original quantity. 

eX 
HORMEL PROMOTES EMPLOYEES. 

R. H. Daigneau, provision manager, 
E. N. Sturman, sales manager and H. 
H. Corey, plant superintendent, George 
A. Hormel & Co., Austin, Minn., have 
been made directors of the company. 
The company recently reincorporated 
under the laws of Delaware and in- 
creased its capital stock from $2,400,- 
000 to $5,000,000 preferred stock and 
500,000 shares of common stock of no 
par value. 

a oe 


DANISH BACON EXPORTS. 
Bacon exports from Denmark for the 


| week ending September 22, 1928, were 


4,848 metric tons, according to cable 
advices to the U. S. Department of 
Commerce, all of which went to Eng- 
land. 





Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY 
MARKET SERVICE 


FUTURE PRICES. 


CASH PRICES. 
Based em Actual Carlot ee 
Sept. 27, 1928 
Regular Hams. 
Green. 
BBD: sv occcsusthsosdesere 20 
SD sousaraneesepavobee 19% 
0 a ee 19% 
BED cssccnsonenveeenees 19% 
DED 66s0<00ss0suteon es > 19 
BBAED. ovcccccccssecsecocecs 19 
SS ge 19% 
16-22 Mange... ...c22.00- 19 
S. P. Boiling Hams 
H. Run. 
SPP ere ts 22 
ea 22 
ae 22 


Green. 





Green. 





*Square Cut and Seedless. 
D. S. Bellies. 








Extra Short Clears.......... 
Extra Short Ribs........... 
Regular Plates.............. 
Clear Plates 
Jowl Butts 


Prime Steam, tierces................ 


Prime Steam, looge............++-+04+ 


Thursday, 


Select. 
22% 
22% 
2214 


12.12% 


PURE VINEGARS 


A.P. CALL 


AHAN & COMPANY 


A t TREET 
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SATURDAY, SEPTEMBER 22, 1928. 
Open. High. Low. Close. 
LARD— 
Sept. ...12. 57% 12.57% 12.37% 12.371%4b 
Oct. - 12.57% 12.57% 12.37% 12.37%b 
Dec. 112: 8215 12.87 Fe 12.62% 12.65b 
CLEAR hysormumesaall 
Sept. .. 16.00b 
Oct. 16.00ax 
Dec. ... 14.70ax 
SHORT RIBS— 
Sept. ...14.00 14.00 14.00 14.00b 
i sk sass coe 13.80n 
i can asne 13.50n 
MONDAY, SEPTEMBER 24, 1928. 
Open. High. Low. Close. 
LARD— 
Sept. ...12.32% 12.32% 12.32% 12.32% 
Oct. ...12.30 12.30 12.20 12.30ax 
Nov. 2 F 12.35 12.42% 
Dec. x 12.50 12.55 
Jan. 7 12.75 12.85 
Mar. ibe ee 12.95n 
= BELLIES— 
> nese anes 15.70ax 
i Sa 15.65-80 15.80 15.40 15.40 
Rs. wee een< sone — 14.70n 
SHORT RIBS— 
Sept. ...14.00 14.00 14.00 14.00b 
Oct. . sis _—. aes 13.75ax 
Dec <en% coos 13.50n 
TUESDAY, SEPTEMBER 25, 1928. 
Open. High. Low. Close. 
LARD— 
Sept. ...12.20 12.22% 12.17% 12.224%n 
Oct. ...12.17%-20 12. 25 12.15 12.22% 
Nov. ...12.35 2.37% 12.32% 12.35b 
Dec. ...12.50 12. 52% 12.45 12.47% 
Jan. 12.70-75 12. ao% 12.70 12.8214 
BEE. cee cvee : ‘ose 12.924%n 
CLEAR BELLIES— 
Sept. ...15.25 15.25 15.12% 15.12% 
Oct. ...15.15 15.20 14.90 15.00 
Dec. ...14.40 14.40 14.35 14.35ax 
SHORT RIBS— 
= ° . --14.00 14.00 13.80 14.00b 
Oct. -13.50 13.50 13.35 13.35 
TOs see wens eye 13.20ax 
WEDNESDAY, SEPTEMBER 26, 1928. 
Open. High. Low. Close. 
LARD— 
Sept. ...12.15 12.15 12.10 12.124%n 
Oct. ...12.15 12.17% 12.02% 12.12% 
Nov. ...12.32% 12.3214 12.17% 12.25b 
Dec. ...12.42%-45 12.45 12.27% 12.40ax 
Jan. ...12.80 12.80 12.6214 12.674%4b 
re i sakes 12.7744n 
CLEAR BELLIES— 
Sept. ... es ee 15.00n 
Oct. ...14.80-90 14.90 14.60 14.70b 
Dec. ...14.30 14.30 14.00 14.00ax 
SHORT RIBS— 
Sept. ...14.00 14.00 14.00 14.00b 
is “wee sans — ies 13.15ax 
Dec . 12.90 2.90 12.90 12.90 
THURSDAY, SEPTEMBER 27, 1928. 
Open. High. Low. Close. 
LARD— 
Sept. ...12.10 12.1214 12.07% 12.12%4n 
Oct. ...12.10-15 12.15 12.05 12.12%)-15 
Noy. ...12.25 12.27% 12.20 12.27%b 
Dec. = 35-37% 12.42% 12.32% 12.42% 
Jan. 62%4-65 12.80 12.62% 12.80ax 
BEE.. 62k anse ri 12.90n 
oan AR BELLIES— 
eas 15.00ax 
te 14. 75 14. 75 14.65 14.65b 
Nov. ...14.50 14.50 14.50 14.50ax 
Dec. ...13.87%4 13.87% 13.87% 13.87% 
SHORT RIBS— 
s!aaes bees eae 14.00b 
aad reek ee cvun 13.15n 
12.85 12.85 12.85 12.85b 
FRIDAY, SEPTEMBER 28, 1928. 
Open. High. Low. Close. 
LARD— 
kes Pee 1.95n 
12.12%-15 12.13 11.90 11.92%4-95 
80 12.15 12.17%b 
12.40-42% 12.42% 12.30 12.30 
12.80 12. Pies 12.75 12.75 
da ones eee 12.85n 
BELLIES— 
os bok ast ee 14.95ax 
14.75 14.75 14.75 14.75ax 
ie eee eee see 14.50n 
che ronne 13.87%b 
RIBS— 
14.20 14.20 14.20 14.20 
cont anee bee bus 13.15n 


12.85b 
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CHICAGO RETAIL MEATS 













Beef. 
Wee 
ended Rept. 26, Cor. wk., 1997, 
> No. No. No. No. No, 
2 & © 2a 
Rib roast, hvy. end. 4 30 16 2 22 
Rib roast, lt. end 45 35 20 40 28 %» 
Chuck Roast ...... 3 3838 21 26 20 4% 
Steaks, round ..... 5 50 25 «45 20 
Steaks, sirl. Ist cut.60 45 22 45 382 99 
Steaks, porterh. ...75 45 29 50 87 9% 
Steaks, flank ...... 28 25 18 28 2 # 
Beef stew, chuck..27 22 17 20 18 12% 
Corned briskets, 
boneless ......... 4 24 #18 2 2 @ 
Corned plates ...... 6 0 16 Me 
Corned rumps, bnis. 33 22 #18 2 18 
Lamb. 
od. Com. Good. Com. 
poemnenentane buen 40 30 35 25 
eceepeccceccece 42 30 40 80 
atews ks eieswe sees 25 15 20 ib 
Chops, shoulder ....25 20 25 20 
Chops, rib and loin. .60 25 55 % 
Mutton. 
BI 66045 50s00860% 26 26 
Trey 10 10 
Shoulders .......... 16 16 
Chops, Tib and loin.35 ° 85 
<—e 
Loins, 8@10 av........ 36 @40 
Loins, 10@12 av 34 @36 
Loins, 12@14 av. 31 34 
Loins, 14 and over 25 @30 
CHOPS .nccccccccccccccees 38 @4 
Shoulders .......-+.se.ee- 20 @2 
BONED. 5 ocnwinevssesecncse 26 
SEED. su ccccbwseu sevie 18 
OCKS 2. cccccccccvcccces M4 
Leaf lard, raw.......... Sis 
Hindquarters ........... 36 @40 
Forequarters 18 @% 
Legs .... 36 @40 
Breasts . 14 18 
Shoulders 12 @u4 
Cutlets .....cc.0. ‘ 45 
Rib and loin chops....... @50 $ 
Butchers’ Offal. 
OD SS iinck aneteheennees @ 5% 6 
ko ey rr ree @ 3 8 
Bone, per 100 Ibs........ @50 50 
Celt GEINE 2 ccvccesivcses @22 @lt 
DD: 00005000 0ddee50500% @21 @2 
Deacons .....-.seeeeeees @12 @12 
CURING MATERIALS. 
Bbls. Sacks. 
Nitrite of Soda, 1. c. 1. Chicago...... 9% 
Saltpetre, less than 25 bbl. lots, f.o.b. N. Y.: 
Dibhe. POON. GEOR. . ccccccvccuseses 6 5% 
Small crystals .....cccccsccccces 7% 
Medium crystals ........ccccoces 7% 
Large crystals ......ccccsesesees 84 
Dbl. rfd. gran. Nitrate of Sets .4 3% 
Saltpetre, 25 bbl. lots, f.o.b. N. Y.: 
WHR.. FORE, BER occ cccccescsesscrs 5% 5X 
Small crystals ......sccceee geoce SE 
Medium crystals ........cesceees 71% 
Large crystals .......cscecsescee Hi 
Dbl. rfd. gran. Nitrate of Soda.. 3% 3% 
Boric acid, carloads, pwd., bbls... 8% Bi 
Crystals to powdered, in ’pbls., in 
5-ton lots or more..........+.+- 9y% % 
In bbls. in less than 5-ton lots.. - £4 9 
Borax, carloads, powdered, in bbls.. 4 
In ton lots, gran. or pow., bbis.. 4 
Salt— 
Granulated, car lots, per ton, f.0.b. Chi- 
GOED, DEI .cccccccccesocccescccecs ++ SA 


= * car lots, ‘per ton, f.o.b. Chicago, 


bi 
Rock, carlots, per ton, “fob. Chicago. . 


Sugar— 
Raw sugar, 96 basis, —_ New 
leans 
Second sugar, 90 basis 
Syrup, testing 63 and 65 combined 
crose and invert, New 


York..... 


~ 


Standard gran. f.0.b. refiners (2%).- 
Packers’ curing sugar, 100 Ib. bags, 


f.o.b. serve, La., 


less 2%... 


Packers’ curing sugar, 250 lb. bags, 


f.o.b. Reserve, La., 


nd 


less 2%... 


KROGER CHAIN IN WISCONSIN. 
The Kroger Grocery & Baking Co. d 
Cincinnati, Ohio, has purchased th 
Universal Grocery Co. and the Heilma 
Baking Company of Madison, Wis. Tit 
Universal company has 82 groceries 


meat markets in the state. 








Septem 


WHC 


Prime nati 
Geod nativ 
Medium st 
Heifers, &* 
Cows «+++ 
Hind quart 
Yore quart 


Steer Lein 
Steer Loin 
Steer Short 
Steer Short 
Steer Loin 
Steer Loin 
Cow Loins 
Cow Short 
Cow Loin | 
Steer Ribs, 


Steer Roun 
Steer Roun 
Steer Chuc! 
Steer Chuc 
Cow Reund 
Cow Chuck 
Steer Plate 
Medium Pi: 
Briskets, N 
Steer Nave 
Cow Navel 
Fore Shank 
Hind Shan! 
strip Loins 
Strip Loins 
Sirloin Butt 
Sirloin But 
Reef Tende’ 
Beef Tende 
Rump Butt: 
Flank Stea 
Shoulder Cl 
Hanging T 


Brains (per 
Hearts ... 


Tongues, 4 
Sweetbreads 


Ridneys, | pe 


Choice Care 
Good Carca: 
Good Saddle 
Good Backs 
Medium Bac 


Brains, eac} 
Sweethreads 
Calf Livers 


Choice Lam) 
Medium La 


Lamb Tongt 
lamb Kidne 


vy Shee 
ay Sheep 
Heavy Sadd 
Light Saddl 
Heavy Fore: 
Light Fores 
Matton Leg: 
Matton Loir 
Mutton Ste, 
Sheep Tong 
Sheep Heads 





Skinned Sho 
Tenderloins 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 
Carcass Beef. 


















Week ended Cor. week, 
Sept. 26,1928. 1927. 
prime native steers......2644@: 2774 2214 @23 
% native steers....... a Ge tt 19 @20 
Medium steers .......... 24 16 @lj 
Heifers, GOOd ....eeeeee Git 13 @1s 
COWS wercerereosececs ee 1g @18s ll @16 
Hind quarters, choice....29144@31% 2 @28 
Fore quarters, choice @li 
Steer Leins, No. @ 45 @46 
Steer Loins, No. @40% 
Steer Short Loins, No. 1. @55 60 @62 
steer Short Loins, No. 2. @i2 @5l1 
Steer Loin Ends (hips). @34 31 @32 
steer Loin Ends, No. 2.. p44 30 oc 
Cow LOINS ....cccccceeee 4 
Po Short Loins........ @36 @36 
Cow Loin Ends (hips) @24 @18 
Steer Ribs, No. 1........ @33 @30 
Steer Ribs, No. 2 @32 @2 
Cow Ribs, No. 22 @is 
Cow Ribs, No. @l6 @ill 
Steer Rounds, N @24 @20 
Steer Rounds, N @23% @19%4 
Steer Chucks, @21 @l5 
Steer Chucks, @20 @l4 
Cow Reunds @20 @15% 
Cow Chucks @18% @124% 
Steer Plates 17 94@l\ 
Medium Plates suds as prssend G@13% @10 
Briskets, No. 1.......... @24 16 @18 
Steer Navel Ends........ @l4 9144@10 
Cow Navel Ends......... @13% 84@ 9 
al —— a ere es @1L2% @ 7% 
ere @ @ 7% 
Strip Loins, _ ] @7mw aan 
Strip Loins, No. 
sirloin Butts, No. 1 en oe 
Sirloin Butts, No. 2..... @32z 27 @32 
Reef Tenderloins, Ne. 1, x0 @i0 
Beef — No. 2. . @65 @65 
2 eee @30 18 
A ee Q27 4 
Shoulder Clods .......... @20 @15 
Hanging Tenderloins @I18 @10 
Brains (per Ib.) oi 
Peeceserercrevces 11 
es, 4@5 @29 
Sweetbreads @38 
Ox-Tail, per 9 @10 
Tripe, @é6 
Fresh Tripe, @i 
RE 504 4006s 12%@13 
Kidneys, per @10 
Choice Carcass .......... @26 26 @27 
Good Carcass ........... 22 @25 20 @25 
Good — Rae easadion 27 @33 28 @37 
er 18 @21 16 @22 
Medium Backs .......... 13° @15 10 @12% 
Veal Products. 
Brains, each .. --14 @15 @12 
Sweethreads ‘ @80 @65 
Calf Livers 50 @55 49 @50 
Lamb 
Choice Lambs ........... @26 2 
Medium Lambs ......... @24 es 
Choice Saddles ......... @32 @32 
Medium Saddles ........ @30 @30 
ele nn i 
lamb Fries, per tb... 38 32 
Lamb Tongues, per Ib. @15 @13 
!amb Kidneys, per Ih... @30 @25 
Mutton. 
Heavy Sheep 8 
Light theese a, FH +H 
Heavy Saddles .. @10 @12 
Light Saddles 16 
@ @16 
Heavy Fores ............ @ 8 @7 
Light Fores ......... 10 
Mutton Lege eee @l @10 
Mutton Loins 722220022 G38 @20 
Mutton Stew 21/22/2157! @ 8 @ § 
ee 2 per Ib.. @l5 @13 
®, ach ...... 10 @10 
Fresh Pork, Ete. 
ol Loins, 8@10 Ibs. ay. 28 @ 33 
Naik 064s 9 i0w'4'e > desi 00 @ @15 
aed Shoulders wewewas @20 18144@19 
@60 55 @60 
@l17 18 19 
i fe 
@26 @23 
@1 @14 
at a4 
@14 @9 
@18 15 
ant 
13 4 5 
14 @13 
@ & @ 6 
g 8 $ 8 
8 10 








DOMESTIC SAUSAGE. 















Fancy pork sausage, in 1-lb. carton.. @29 
Country style sausage, fresh in link.... @25 
Country style sausage, fresh in bulk.. @22 
Country style sausage, smoked........ @26 
Frankfurts in sheep casings..... @26% 
Frankfurts in hog casings. @24% 
Bologna in beef bungs, choice. @21 
Bologna in cloth, paraffined, choice @19 
Bologna in beef middles, choice. @22 
Liver sausage in hog bungs...... @21 
Smoked liver saus. in hog bungs...... @26 
Liver sausage in beef rounds.......... @19 
ee rear eee @19 
New England luncheon specialty...... @30 
Mineed luncheon specialty............. @24 
OED BOONE ooo cc cece davecbcwiclawes @28 
ME EE os 5.65.00 Kleeb vee @l17 
De MED au dédnae we dacencess ences @22 
WE agra ten cieu de cibus a aivevies acest we @lij 
DRY SAUSAGE. 
Cervelat, choice, in hog bungs........ @51 
THUPMeEe GOFTGIGE oes tsoctaccdececvess @28 
WRN 4 cnsnwed aviesion sue Be 0s vekss « @35 
EO bkaews sciace @33 
eS Gs BROMO, CHOMIB c. cecci a cecccesss @50 
Milano Salami, choice, in hog bungs.. @51 
B. C. Salami, new condition heeaeneees @29 
Frisses, choice, in hog middies........ @4 
Genoa style Salami..... eecccce @58 
PE i oo ds cwxvacas @43 
Mortadelia, new conditio @28 
ORRIN odin ssa vcs @56 
Italian style hams... @4 
PRM ONIN ov aioe c¥iceincic's ceceweh iss @53 
SAUSAGE IN OIL. 

Bologna style sausage in beef rounds— 

Small tins, 2 to crate..,.cccccce A a $7.50 

ee eR eee . 8.50 
Frankfurt style sausage in sheep = 

Small tins, 2 to crate . 9.00 

Large tins, 1 to crate 0.00 





Frankfurt style sausage in pork casings— 
Small tins, 2 to crate. 
Large tins, 1 to crate.. 

Smoked link sausage in pork casings— 
Small tins, 2 to crate 
Large tins, 1 to crate 


SAUSAGE MATERIALS. 
Regular pork trimmings..... 
Special lean pork trimming 
Extra lean pork trimmings 








Neck bone trimmings..... 
a re 
UU SS ees 1 
Native boneless pull” meat (heavy) iawn @17% 
eee @16% 
MR EC BieiaiWiaie w16.0 Sc ecieine sae eure 16 
Beef ew SE EP ges SOR nA a aeons @15% 
Beef 8 USER CRDN ORES S Hees ou 
Beef cheeks *(trimmed) « - as tescccecss 14% 
Dressed canners, 300 lbs. and up....... @12 
Dressed canners, 350 lbs. and Bn Brora tered @124% 
Dr. bologna bulls, oe ERE @13% 
peer ee erro 6% 
Cured pork tongue “(ean m. 15% 
SAUSAGE CASINGS. 
(F. 0. B. CHICAGO) 
Beef Casings: 
Domestic round, 180 pack.......... @45% 
Domestic round, 140 pack......... @52 
Wide export rounds Sceetecesoccves @67 
Medium export rounds ............ @60 
Narrow export rounds ............ @87 
i ee RR ere @17% 
Dy Bo WE i boas edavesesd vine @ 8% 
No. 1 — —_—- ttietne ees @33 
et | er a eee @21 
Regular middles ea akebowe'ees dics + @1.30 
Selected wide middles............. @2 
Dried bhiadders: 
12/15 @2.25 
10/12 G20 
o/s @1.25 
1.15 
Hog Casings: e 
Narrowr, per 100 yds. ... ........ = On 
Narrows, meds.. per 100 yds beudsée 2.60 
Mediums, I ee Pe ciavccetsaes be soa: 50 
Wee, OP TOP SOR oc sccvcccaecs 0 
SE MD 0b ov Sue beeesecsecess é "36 
Large prime bungs ............... @ .25 
Medium prime bungs ............. -16@ .17 
Small prime bungs ................ @ .09 
Mes oi kcigd o's 4 cules dsleio oe saictin @ .18 
no EE Re Cn eae OR 


8 
Qnotations for ‘large lots. Smaller quantities at 


usual advance. 


VINEGAR PICK LED PRODUCTS. 
$15. 


Regular tripe, 200-Ib. ‘1 en subeeeges waees 

Honeycomb tripe, 200-Ib. bbl...........0.005 ere} 
Pocket honeycomb tripe, 200-1b. Week kankuce - 19.00 
BOOM S08, | SOG IBs GWEN S..css.c% p00 cs «oa 6c0uace 17.50 
Pork tongues, 200-1b, Es cinibedasa ewe -«- 75.00 
Lamb tongues, long cut, 200.1b, — keeune -. 58.00 
Lamb tongues, short cut, 200-Ib. bbl...... - 71,00 


BARRELED PORK "AND BEEF. 


Mesa pork, regular... ..ccsscccsccvcces 
Family back pork, 20 to 34 pieces.. 


of 
Extra plate’ beet, 260 ‘ib. bbls... 











COOPERAGE. 


Ash pork barrels, black iron = Sis” 





Oak pork barrels, black iron hoops. 1. 85 
Ash pork barrels, galv. iron hoops. 1.75 @1.77% 
White oak ham tierces..... are $33" 
Red oak lard tierces.. - 2.22% @2.25 
White oak lard tierees....... seeeee 2.4246@2.45 
OLEOMARGARINE. 


Highest grade natural color animal fat 
margarine in 1 Ib. cartons, rolls or 











petate,. 5.0.0. CORONNO <3 cecesecccccese @24 
White animal fat margarine in 1 Ib. 

cartons, rolls or prints, f.o.b. Chicago $r* 
Nut, 1 lb. cartons, f.o.b. Chicago...... 17 

(30 and 60 lb. solid packed tubs, 
le per Ih, less.) 
Pastry, 60-lb. tubs, f.o.b. Chicago.... @i6 
DRY SALT MEATS. 

Extra short clears.. @15 
Extra short ribs.........++.++. @15 
Short clear middles, 60-lb. avg.. 16 
Clear bellies, 18@20 lbs............e+- 16% 
Clear bellies, 14@16 Ibs...........+4+. 10% 

Rib bellies, 20@25 Ibs..........eeeeee @16 
Rib bellies, 25@30 Ibs..........eeeeees 16 
Fat backs, 10@ a MR deiewscegecetents 13 
Fat backs, 14@16 Ibs..........seeeee% 14% 
Regular plates eee esecececcooncess eee 13% 
BUG c cccectecccésavesbchwusdacedsoons @11% 

WHOLESALE SMOKED MEATS. 
Fancy reg. hams, 14@16 lbs........... @32 
Fancy skd. hams, 14@16 Ibs.......... @82 
Standard reg. hams, 14@16 Ibs........ @27 
Picnics, 4@8 IDS.......cccccccccccscees @23 
Fancy bacon, 6@8 Ibs........+....+5+- Q@:&u 
Standard bacon, 6@8 Ibs..........-...- @28% 
Cooked hams, choice, skin on, fatted.. @4 
Cooked hams, choice, skinned, fatted.. 43 
Cooked hams, choice, skinless, fatted.. 4614 
Cooked picnics, skin on, fatted........ 81 
Cooked picnics, skinned, fatted........ 32 
Cooked loin roll, PRIS a vcaaas esse 50 

ANIMAL OILS. 

Prime edible lard oil.......... évelcoes 15% 
Headlight burning oil........ awdmeaanece . 13% 
Prime W. S. lard Ofl.......-eeceeeveee 138% 
Extra W. Lard Of]. .cccccccccccccccce 13% 
Extra lard oil.... ecceccccces ee 12% 
Extra No. 1 lard Caen eocses 12% 
No. 1 lard Of].....cccccce éeeseaeges oe 11 
No. 2 lard Old... .cccccccscccccccccece @ll1 
sr tallow oil. SE eR BRE ey @1\% 

20 C. T. neatsfoot Olle esses seeeeess 18% 
Pure neatsfoot oil......... 14% 
Special neatsfoot oil. 12 
Bxtra neatsfoot oil 12 
No. 1 neatsfoot oil 12 
Prime steam, loose....... Sbébveeinanoe @12.07 
Prime steam, cash in tier ° 12.12 
Kettle rendered, per Ib.. ° 12% 
Kettle rendered, tierces. -12%@12% 
Refined lard, boxes, N. -» @13.87% 
Teak, FAW .cccccccccccccccccccccccecce b Se 
WHOM shine ccc bc ccccctcedsccessocesees 15.75 
ee Err re rere eee % 

OLEO OIL AND STEARINE. 

Oleo oil, extra, in tierees.......... secs @13% 
Ge GEE. eS es ke waassiatwcweeneeueewe @12% 
PRIM GUA ClO Clb. ccccceccccoccces 13% 
Prime No. 1 oleo Ol... ccccccccccccsce 12% 
Prime No. 2 hed Of. .ccccccccccccsesc 12 @12% 
Prime Wo. 3 Glee: Gilby vsndcccinecccsaces 114% @12 
Prime oleo stearine, edible............. @12 


TALLOWS AND GREASES. 





Edible tallow, under 1% acid, 45 titre. 94@ 9% 
Prime packers tallow.........s.-+-eeee- ® @9% 
No. 1 tallow, 10% f.f.a.......-0006 anise ¢ 8% 
No. 3 tallow, GG TB... cccccccccccecs T%4@ 7% 
COlGd WEED. SEQUIN cc ceaccccsssecedus 94@ 9% 
DeWeese. WEUE as ccc cccreccgecscectes 844@ 8% 
B-White grease, max., 5% acid. . He 8% 
Yellow grease, 10@15 f.f.a... -§ 8% 
Brown grease, 40% f.f.a.......s.e000- @ 7% 
VEGETABLE OILS. 
Crude cottonseed oil in Pan se f.o.b. 

Valley points, nom., prompt.......... @ 8% 
White, deodorized, in this. c.a.f. Chgo. @10% 
Yellow, deodorized, in bbls...........5- 10% @10% 
Soap stock, 50% f.f.a., f£.0.D........006 2% 
Corn oil, in tanks, f.o.b. mills......... 95%.@ 9% 
Soya bean, seller’s tank, f.o.b. coast. 9%@ 9% 
Cocoanut oil seller’s tanks. f.0.b. coast.. 7%@ 7% 
Refined in bbls., ¢c.a.f., Chicago, nom..10 @10% 

SPICES. 
Whole. Ground. 
pi eee eeabnewsagdd. :aee 25 
Cinnamon... .. see eeeee esévectee “ae 18 
GROVES  crccccccccevccccccccecees 28 34 
Coriander 10% 
Ginger 18 

face 1.10 
Nutmeg 88 

‘epper, 42 
Pepper, 40 
Pepper, red 85 
Pepper, 62% 
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Do You Figure Selling Prices orJ ust Guess? 


Suggestions for the Retail 
Dealer Who Is Not Making the 
Profit He Thinks He Should 


By Arnold C. Schueren * 


Success in business is usually 
expressed in the term “profit.” If 
a business does not show any 
profit it is a failure. 

The difference between success 
and failure is usually due to an 
incorrect selling price. It is from 
the sales that profits or losses 
really come. 

A wrong method of figuring the 
sales price will quickly put the 
sheriff’s sign on the door. 

Wrong Way to Figure. 

Too many retailers think that 
when they add 25 per cent to a 
cost price they are making 25 per 
cent gross profit. 

Adding 25 per cent to a cost 
price of $1.00 equals $1.25, but 


the margin is only 20 per cent on 
the sales price; 25 cents is only 
20 per cent of $1.25. It is 25 per 
cent added to cost, but only 20 
per cent to the selling price. 

Always bear in mind that prof- 
its must always be figured on the 
selling price and not the cost 
price. 

It is a very bad habit of thousands 
of meat retailers to simply add 25 per 
cent to a cost price, and then kid them- 
selves in the belief that they are “cut- 
ting out 25 per cent.” 

If the retailer wants to make a gross 
profit of 25 per cent, then he should 
add 34 per cent to the cost price. 

Here Is An Example. 

As a simple illustration of the cor- 

rect way of making the selling price, 


take a four-pound roasting chicken, 
Let us assume it has cost 28 cents 
per pound wholesale. The retailer's 
overhead expense is 20 per cent on 
sales and he wants to make 5 per cent 
net profit. That means he must add 
34 per cent to the cost. 
Example: 
4 pound dressed chicken @ 
28c per pound—Cost..... $1.12 
Add 34 per cent to cost 3809 





$1.5009 

The chicken costing $1.12 should sel] 
for $1.50, or at 38 cents per pound, by 
having fraction figured in favor of the 
retailer. But how many retailers yijl] 
add 10 cents per pound to chicken cost- 
ing them 28 cents? 

The average typical market operates 
at a slightly higher expense—it is gen- 
erally estimated at from 21 per cent 
to 23 per cent. So the figures given 
are conservative. 

’ Pricing Pork Chops. 

For another example, take cost and 
selling prices on a pork loin and pork 
chops, and estimate that the retailer’s 
overhead expense is 23 per cent on 
sales. 

The retailer wants 5 per cent net 








Table 


particular article. 


article. 


for Figuring Retail Meat Selling Prices. 


The table below provides a quick method of arriving at a rate of mark-up when a special net profit is desired ona 


Suppose your operating expense amounts to 20 per cent, and you desire to make a 5 per cent net profit on a certain 


Find 20 per cent in the column at the left, and 5 per cent at the top. Where the two columns come together will be 
found the correct mark-up; in this case—34 per cent. 


That is, 34 per cent added to the cost of the article will cover 20 per cent operating expense and give 5 per cent 


net profit on the selling price. 
The merchant is given the benefit 


PER CENT OVERHEAD EXPENSE 1 
Danica keh wae hic Ce ie ats 6 19 
Be a Din cu eee ee See oa 20 
SUES cS5 sab oScke Sh CREEK Res cet o 22 
MS Se rr 4 ane CR ccm s 24 
NE re oe Ree 25 
rE skeen sti Se eee ek SKS 27 
BETe cane ecaw ue Or eae he bSeck 29 
er Ses bem fe ag oe cats on otc 30 
BR Soe Le PERSE amc sick 32 
eh eas ee GE a bak aceaeen 34 
ee rag ba cd ae Sia 35 
BEC Co kes Cos ease a etek tee eaks 38 
Gans License Sek cukw haere suebu eae 39 
IR a ee See rg he Pes Ree ee ee 40 
RAs cal Rea ee watts slab © 6 43 
Mt eee eh ekig an tote ees 45 
De Rie este So ane BS ee eee 48 
Sepa kai pee hea oe ete seen 50 
LCL sake ESE hee Ce Reka 52 
De, 6b bbs SAK Ee aka bees ase 55 
BELG kweccksebaucsenbeeeubscaress 57 


—Table from A. ©. Schueren’s ‘‘Meat Retailing.’’ 


of all fractions in figuring this table. 
PER CENT OF NET PROFIT DESIRED 
2°33 ks 5B 7 OB DSO 


20 22 24 25 27 29 30 32 34 35 


22 24 25 27 29 30 32 34 35 
24 25 27 29 30 32 34 35 38 


25 27 29 30 32 34 35 38 39 40 


27 29 30 32 34 35 38 39 40 


29 30 32 34 35 38 39 40 438 4 


30 32 34 35 38 39 40 438 45 


32 34 35 38 39 40 48 45 48 50 


34 35 38 39 40 48 45 48 50 
35 38 39 40 48 45 48 50 52 
38 39 40 438 45 48 50 52 55 
39 40 438 45 48 50 52 55 57 
40 48 45 48 50 52 55 57 59 
43 45 48 50 52 55 57 59 62 
45 48 50 52 55 57 59 62 65 
48 50 52 55 57 59 62 65 67 
50 52 55 57 59 62 65 67 70 
52 55 57 59 62 65 67 70 73 
5d 57 59 62 65 67 70 73 75 
57 59 62 65 67 70 73 75 79 
59. 62 65 67 70 73 75 79 82 


Copyright, All rights reserved. 
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96 100 104 10 
96 100 104 109 if 
96 100 104 109 113 118 
96 100 104 109 113.118 18 
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profit on his sales, or he wants a total 
profit of 23 per cent plus 5 per cent, 
or 28 per cent. By referring to the 
table, it will be noted that 39 per cent 
must be added to cost 


Example: 
10 pound loin of pork @ 
ROG hie Shaler arty sou $2.00 
89 per cent added to cost..... .78 
$2.78 


Or, in order to make the above profit, 
the loin must sell at 28 cents per pound 
average. If end and center chops sell 
at equal prices, they must all sell at 28 
cents per pound to make the desired 
profit. 

Figuring Pork Loin. 


Many markets, however, sell center 
chops at higher prices and ends or end 
chops at lower prices. But no matter 
how they are divided, the loin should 
bring $2.78. Divided it can be sold, 
untrimmed, on the following basis: 

2% pound loin end @ 20 cents 

per pound 
2% pound shoulder end @ 20 


CONnts PEF POUNG  ooiccccsecses 50 
5 pound center piece @ 36 

SONGS DEF YOURE” ..o:6:6:0.66. 00:5 1.80 
10 Total $2.80 


Or, if such a large price spread is 
not desired between center and end 
cuts, they can be sold at, untrimmed, 
the following prices: 

2% pound loin end @ 26 cents 

per pound ... 
2% pound shoulder end @ 26 


cents per pound ........... 65 

5 pound center of loin @ 30 
CONES? Her POUN! 266055 cae eis 1.50 
Total $2.80 


These examples are given to illus- 
trate the principle of establishing a 
correct selling price when the cost 
price is known. 


Must Know Your Cost. 


There is, however, one fundamental 
fact which no retailer must overlook, 
and this is that he cannot very well 
figure a correct selling price unless he 
knows his exact cost. His cost can 
only be known when he knows exactly 
the total overhead expense under which 
he operates. 

So, before figuring correct selling 
Prices, is it not well to analyze your 
business, and know what you are doing, 
80 that you know exactly if your sell- 
ing price will spell success or failure? 
The table published with this article 
is very handy for figuring the selling 
Price. Keep it handy. It will con- 
vince you that a pencil is equally if 
not more necessary than a cleaver. 


— 


* Copyright, 1928 
of “Meat Retailing,” A. C. Schueren, author 
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Tell This to 
I} Your Customers 


Under this headin 
tion which should 
retailers in educatin 
building up trade. 


will appear informa- 

of value to meat 
their customers and 
t it out and use it. 

















SPARERIBS AND MASHED 
RUTABAGA. 


Here is a particularly good receipt 
for preparing spareribs. Place it in a 
conspicuous place in your store where 
your customers will see it. 

Select the amount of spareribs 
needed, allowing one-half pound per 
serving, potatoes as needed and an 
equal amount of rutabaga. Peel po- 
tatoes and rutabaga and cut the latter 
into thick slices. Place the meat, po- 
tatoes and rutabaga in a kettle, cover 
with boiling water, add salt, one bay- 
leaf, several peppercorns and a sprig 
of parsley. Cover and cook for one- 
half hour. 

Remove the meat and place it on a 
broiler or in a hot oven to brown. Mash 
the potatoes and rutabaga, add cream 
or butter and milk to give the right 
consistency and salt and pepper to 
taste. 

ee ae 
NEWS OF THE RETAILERS. 


J. L. Dunkin, Exeter, Calif., will add 
a meat department to his grocery store. 

Rudolph and Norman Leffler have 
engaged in the retail meat business in 
the Quale Building, Ishpeming, Mich. 

P. W. Reece has purchased the meat 
and grocery business of Edward Reedy, 
Wellington, Kan. 

Charles W. Smith has repurchased 
his interest in the White House Gro- 
cery and Meat Market, St. John, Kan. 

E. A. Daggett, Pentwater, Mich., has 
sold his meat market to Lewis Breiner. 


R. E. Steele has engaged in the re- 
tail meat business in Hood River, Ore., 
under the name of Steele’s Economy 
Market. 


V. M. Newbry, Meridian, Ida., has 
added a stock of groceries to his meat 
market. 


Joseph P. Verone has engaged in the 
retail meat business in Tacoma, Wash., 
as the Crystal Palace Meat Market. 

C. J. Shellabarger, Letts, Ia., has 
sold his retail meat business to Elwin 
McNamer. 

E. F. Clark, Marshalltown, Ia., has 
purchased the Lisconb Meat Market 
from S. R. Neilson. 

The Frey & Briggs Meat Market, 
Rockford, Ill., has been purchased by 
E. C. Lorenz. 

The City Meat Market, Red Wing, 
Minn., has been sold to Ralph Bartlett. 

Frank Connelly has engaged in the 
retail meat business in Saul Center, 
Minn. 

Burt Butler has taken over the in- 
terest of R. A. Clark in the Butler 
Meat Market, Beaver Dam, Wis. 

F. A. Inenfeldt has opened a meat 
ata at 2011 Taylor Ave., Racine, 


is, 

O. B. Chronister suffered a loss of 
about $10,000 recently from fire in his 
meat and grocery store at 511 Six- 
teenth St., Merced, Calif. : 

The Barth Grocery Co., Saginaw, 
Mich., dealers in groceries and meats, 











The opinions of specialists 


in the meat industry all 
agree on one point; namely, 
that the greatest need is for 
education: 


‘Meat Retailing’’ 


By A. C. Schueren 


Is one step toward solving 
this problem. 


Better retailing means better 
customers. It will result in 
better wholesaling. 


You will enjoy reading a 
copy of “MEAT RETAIL- 
ING.” 


Price only $7.00 
plus postage 


For Sale by 


THE NATIONAL PROVISIONER 
407 8S. Dearborn 8t., Chicago, Ill. 























has been succeeded by the Barth 
Stores. 

N. Holmes has purchased the meat 
and grocery business at 71 East 80th 


St., Portland, Ore., from F. S. Picker- 


Z. 

Anton Lukes has opened a meat mar- 
ket in New Lisbon, Wis. 

John F. Burich has engaged in the 
meat and grocery business in Phillips, 


is, 

Frank Sontag has purchased from 
Valentine Sontag the Fuhrman Mar- 
ket, 2921 Fuhrman Ave., Seattle, 
Wash., and the Hinz Market, 2301 
Eastlake avenue, Seattle, Wash. 

Marc Shelley has engaged in the 
meat business at Coquille, Ore. 

. E. McFarland, Sioux City, Ia., 
has sold his retail meat business to 
A. W. Wilson. 
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New York Section 


AMONG RETAIL MEAT DEALERS. 


Some twenty-five or thirty members 
of the Bronx Branch attended the meet- 
ing of the Westchester Branch on 
Wednesday evening of this week. Busi- 
ness manager Fred Hirsch had auto- 
mobiles waiting for those members who 
were able to attend. Mr. Hirsch had 
two reasons for attending the meeting: 
One was a spirit of brotherly love and 
neighborly friendship and the other was 
to talk on the activities of the Calfskin 
Association in’ which he is and always 
has takén.an active interest. At the 
meeting: of~ the Bronx» Branch on 
Wednesday; of last week the electric 
sign donated ‘by Otto Vogt was won by 
Frank Ruggerio. To show his pleasure 
at this streak of good luck, which hap- 
pened to be-the first along these lines, 
Mr. Ruggerio*will donate the door prize 
for the next meeting which will occur 
on Wednesday, October 3. The ball 
committee reported that the details 
were. progressing nicely and that in- 
dications were the dinner dance on Sun- 
day, January 20, 1929, at Ebling Casino 
would be a success. 


Word has been received that a num- 
ber of the members of the Ladies’ Aux- 
iliary who have been ill during the last 
few months, are on the road to recov- 
ery. Among these were Mrs. George 
Ansolm who was taken ill at Atlantic 
City after attending the National Re- 
tail Meat Dealers Association; Mrs. A. 
DiMatteo, whose arm was dislocated 
last winter; Mrs. H. Kirschbaum, who 
had a sort of relapse; Mrs. Frank Kun- 
kel, who had to undergo an operation 
during the past few weeks, and Mrs. 
R. Schumacher, who has been confined 
to her home for more than six months. 


The second fall meeting of the East- 
ern District Branch was held on Tues- 
day evening of this week and was well 
attended. After the routine matters 
were finished the rest of the meeting 
was devoted more or less to an educa- 
tional discussion of marketing prices 
and selling prices. The Branch de- 
cided to have a vaudeville and ball at 
Schwaben Hall, Brooklyn, on February 
21, 1929. 


The sympathy of the trade is being 
extended to Mr. and Mrs. Robert 
Ehrenreich upon the passing of their 
father, Levy Ehrenreich, at the age of 
91. Mr. Ehrenreich, Sr., was a mem- 
ber of the G. A. R., having fought in 
the Civil War and was the oldest mem- 
ber of that organization in the Bronx. 
He was buried with full military honors 
including taps. 


Jacob Johnson, a member of the 
Rochester Branch of the Retail Meat 
Dealers Association, who is much in- 
terested in all the activities of the or- 
ganization, celebrated a birthday on 
last Saturday. 


The friends of Mr. and Mrs. Charles 
Hembdt will be glad to learn that their 
three daughters, who were all confined 
to their home through illness at the 
same time, are recuperating. 


NEW YORK NEWS NOTES. 

R. H. Gifford and T. H. Menton of the 
branch house department, Swift & 
Company, Chicago, were visitors to the 
city this week. 


J. H. Shoemaker, beef inspector in 
the New York district office of Wilson 
& Co., is taking a two weeks’ vaca- 
tion in his home town section of Mary- 
land, with side trips into the interior 
of Virginia. 


Charles Ehler, one of the prominent 
businessmen of the Wallabout Market, 
has been vacationing in the Adirondack 
mountains. He has just returned and 
is back in the old time form at the 
home stand. 


The following is a report of the New 
York City Health Department of the 
number of pounds of meat, fish, poultry 
and game seized and destroyed in the 
City of New York during the week 
ending September 22, 1928: Meat— 
Manhattan, 30 lbs. Poultry and Game 
—Manhattan, 125 Ibs. 


On Wednesday of this week the 
steamer Port Huron arrived in New 
York with one of the largest shipments 
of New Zealand beef received here this 


September 29, 1998. 


year. This beef is destined for New 
York and Boston, and is practically the 
last shipment for this year, as the 
“works” in New Zealand have ¢l 
down and will not reopen until the lat. 
ter part of December or the first of 
January. 


oe ed 
MEAT IMPORTS AT NEW YORK, 
Imports of meats and meat products 
received at the port of New York for 


the week ended Sept. 22, 1928: 
Point of 


origin. Commodity. 

Canada—Quarters of beef............. 7 ad 
Camada—Vealers .....cccccccccccccces 567 
Canada—Lamb carcasses ............. 525 
Ne eee eee 57,654 Ibs, 
DAREGR—-POEK CULTS occ cccccccccecccce 86,181 Ibs, 
Canada—Smoked pork ................ 3,436 Ibe, 
Canada—Meat products ............... 423 lhe, 
Argentine—Canned corned beef ....... 180,090 Ibs, 
Germany—Smoked hams .............. 3,840 Ibs, 
GOFTMANF—BACON once ccccccccccccseccs 550 Ibs, 
Germany—Cooked hams ............. 1,350 Ibe, 
Ireland—Smoked pork ............e..- 2,992 Ibs, 
ge RR rrr re 3,587 Ibs, 
Holland—Smoked hams .............. 526 1 


LIMITING A PACKING PLANT. 

Local authorities have granted the 
application of the U. & S. Beef & Pro. 
vision Co., Pittsfield, Mass., to erect a 
slaughterhouse, provided no hogs are 
killed, that all offal be removed daily, 
no rendering done, no fertilizer manv- 
factured, and that the plans of sewage 
disposal be approved by the depart. 
ment of public health. 








How a New York Expert Figures Yield on Hind Quarter of Beef 
David Van Gelder, known as the “mathematical sharp” of the National 





Association of Retail Meat Dealers, and whose blackboard charts have created 
widespread interest among retail meat dealers in all sections of the country, 
has been giving these demonstrations in a number of the New York branches. 
One of these was on the occasion of “George Kramer night” at Ye Olde New 
York Branch a few weeks ago, and another at the Broklyn Branch on the 
Thursday following the previous meeting. 

In making these charts Mr. Van Gelder always prefaces his remarks with 
the statement that the figures used by him must not be taken as a criterion, and 
retailers desiring to use the chart must secure the prevailing wholesale price 
on the whole commodity. 

It will be noted that Mr. Van Gelder figures prices by the elimination 


process. Here is his method: 
Hind quarter of beef, 149 Ibs. @:32c per Ib. ......:-.cccescccccecceces $47.68 
Shin of beef, 16 lbs. @ 7c per Ib, wholesale..............-+05 112 
S35 Ts, DORAN WARUIBE DE o.oo. 6 <inee:sis dies ersisie’s $46.56 
Kidney and suet, 8 lbs. (suet being given away, commercial value 
ir RD ta gies sisss owsensaen tousanehae 29 
125 $46.27 
Flank, 17 Tn: ep Ae BOOBS... 50-45 05a ecesioaic ee Hen 2.38 
108 tbs. remain; walmed' at. ...... 2. 660000cedes $43.89 
Top sirloin, Si aD ee wie hing 00 oss seweseccee eae 5.25 
93 Ibs. remain; valued ab... . <2. .00-ccesceceocs $38.64 
Boneless round, BE ee i os oo ass ais asss ogee gunn een 17.02 
7 SDE; PORIRIN, VRIAE DE 55d 5 0c 50800 SWisenenne $21.62 
Loin, i Nisa chs s vie hose sicanedseul 21.62 
The percentage of each part to the whole hind of 149 lbs. is: 
CL. Sa eae 10.74 Top Sirloin:-4. .:...... 10.07 
Kidney and suet....... 5.87 Boneless Round........ 30.87 
RE re ene ee . 11.41 SE sivice ss suns cen 31.54 
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The above installation—in the plant of the Trunz Pork Stores, 
Inc.—is only one of many in large eastern plants. BEJAY is 
lowering costs in these plants by a tremendous saving in labor. 
It is also improving quality by automatically maintaining a con- 
stant temperature which is permanently recorded. 


Hams are lowered into the tank and raised electrically. Water 
is pump-circulated insuring equal temperatures in all parts of the 
tank. Cooling is quickly accomplished by cold water flushing. 
Live or exhaust steam can be used. Operating cost is slight; 
maintenance cost negligible. Tank need not be filled—any quantity 
can be cooked at a time with profit. 


Ten years’ use in actual plant operation has proved BEJAY to be 
a very profitable investment for packers. 


Learn more about BEJAY. It is tailor-made to fit 
YOUR particular requirements. Write today 
for details. 


BEJAY 


CWOR Ls 
Blattner Machinery Corporation, 984-88 Grand St., Brooklyn, N. Y. 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 


LIVE CALVES. 


Veals, good and ch 
Calves, com. to med 


LIVE SHEEP AND LAMBS. 


Lambs, good to choice 
Lambs, medium 
Ewes, fat 


$19. 00g 19. -50 


LIVE HOGS. 


Hogs, 160-210 lbs. 
Hogs, medium . 


80-140 Ibs..........-005- . 


DRESSED BEEF. 


CITY DEESSED. 


Choice, native heavy 
Choice, native light 
Native, common to fair 


WESTERN DRESSED BEEF. 


Native steers, 600: 
Native choice, year! 
Good to choice heifers 
Good to choice cows. 
Common to fair cows. 
Fresh bologna bulls... 


BEEF CUTS. 


Pigs, 


1 .28 
, 400@600 ibs. “25 


loins . 
hinds and ribs.... 

hinds and ribs.... 
—_ a ribs.... 


Tenderloins, igo | 
Tenderloins, 
Shoulder clods 


DRESSED VEAL AND CALF. 


Prime veal 

Geod to choice veal 

Med. to common veal 

Good to choice calves 

Med. to commom calves....... eccccccce 22 


DRESSED SHEEP AND LAMBS. 


Lambs, 
Lambs, 
Sheep, 
Sheep, 


@30 
@28 
@17 
@14 


FRESH PORK CUTS. 
Perk loine, fresh, Western, 10@12 Ibs. 


Pork  eenaeiieian, seem 
Pork tenderloins, 

Shoulders, city, o@iz Ibs. y 
Shoulders, Western, — lbs. avg. 
Butts, boneless, 

Butts, regular, Western 

Hams, b mage oR, fresh, 10@12 Ibs. avg.25 
Hams, city, 6@10 Ibs. av, 26 
Picnic hams, "Soak fresh, 8 I 


—— 
-19 
5 1 


SMOKED MEATS. 


Hams, 8@10 Ibs. avg..........000000+24% 
Hams, 10@12 Ibs. avg.........e00- 220 24% 
Hams, 12@14 Ibs. avg.........e000000024% 
Picnics, 4@6 lbs. avg 21 
Picnics, 8 lbs. avg 

Rollettes, S ibe. avg........ meyers 
Beef light 


Peewee eeeeesesees 


FANCY MEATS. 


Fresh steer tongues, untrimmed.. 
Fresh steer tongues, 1. c. trm’d.. 
Sweetbreads, beef 

Sweetbreads, veal 

Beef kidneys 

Mutton kidneys 

Livers, beef 

Oxtails 

Beef hanging tenders ...... eecce 
Lamb fries 


32c a pound 


a pound 


BUTCHERS’ FAT. 


Shop fat ..ccccccccccccce 
Breast fat 
Edible suet 
Cond. suet 


GREEN CALFSKINS. 


5-9 9144-12% 12-14 14-18 18 up 
Prime No. 1 Veals..28 3.10 3.45 80 
Prime No 2 Veals..26 2.90 
Buttermilk No. 1....25 2.75 
Buttermilk No. 2....23 2.55 

Branded Gruby --14 1.60 1.85 
Number 3 ........+. At Valu 


LIVE POULTRY. 


Fowls, colored, per lb., via express... .33 
Broilers, fancy 

Ducks, nearby 

Pigeons, per Sale, via freight or express 


BUTTER. 


extras (92 score) 
first (88 to 89 score). 
seconds 

lower grades 


EGGS. 
(Mixed colors.) 


See eee reese eee ereeeeeeseres 


4. 
4.55 


2.80 


3.20 
3.10 
2.85 


Creamery, 
Creamery, 
Creamery, 
Creamery, 


DRESSED POULTRY. 
FRESH KILLED. 


Fowls—fresh—dry picked—12 to box—fair to good: 
Western, 60 to 65 lbs. to dozen, 
Western, 48 to 54 lbs. to dozen, 
Western, 43 to 47 lbs. to dozen, 
Western, 36 to 42 lbs. to dozen, 
Western, 30 to 35 Ibs. to dozen, lb...24 


Fowls—fresh—dry pkd.—prime to fcy.—12 to box: 
Western, 60 to 65 lbs. to dozen, Ib... 
Western, 48 to 54 Ibs. to dozen, ae 
Western, 43 to 47 lbs. to dozen, . 
Western, 36 to 42 lbs. to dozen, i. @29 
Western, 30 to 35 lbs. to dozen, lb.. @27 


Fowls—frozen—dry pkd.—fair to sniainiate to box: 
Western, 60 to 65 lbs., @33 
Western, 55 to 59 Ibs., @82 
Western, 43 to 47 lbs., @28 
Western, 30 to 35 Ibs., @25 

Ducks— 

Long Island, spring @25 
Turkeys—Western—dry packed @30 
Squabs— 

White, 11 to 12 Ibs. to dozen, per Ib. @60 
Squabs, 9 to 10 lbs 50 @55 


od 
BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at Chicago, 
New York, Boston and Philadelphia, week ended 
Sept. 20, 1928: 

Sept. 15 17 

47 46 
49%, 49 
49 4 

50% 50 

Wholesale prices of carlots—fresh 
butter—90 score at Chicago. 

46% 45% 45% 

Receipts of butter by cities (tubs). 

This Last Last —Since Jan. 1— 

week. week. year. 1928. 1927. 
-32,769 24,227 2,415,474 2,545,572 
. 56,831 44,052 2,632,863 2,823,866 
- -14,852 12,392 1,011,239 1,006.639 
» 17,442 13,005 866,690 859,072 


121,894 120,713 93,676 6,926,266 7,235,149 
Cold storage movement (lbs.): 


In Out On hand 

Sept. 20. Sept. 20. Sept. 21. 

Chicago ..103,855 106,191 21,454,330 

New York.201,448 16, 762,373 

Boston ... 33,539 11,023,420 
Phila. - 82,081 6, 229,966 


420,923 55,470,089 


19 
46 
48% 


20 


46 

48% 
48144 48% 
49144 49% 
centralized 


45% 45% 


Chicago 
N. 


Boston 
Phila. 


Same 
week-day 
last year. 
28,812,213 
23,145,588 





71,121,712 


September 29, 19 


FERTILIZER MATERIALS, 
BASIS NEW YORK DELIVERy, 
Ammoniates. 
Ammonium sulphate, bulk, delivered 
per 100 lbs. 


Ammonium sulphate, double bags, per 
100 lbs. f.a.s. New York 

Blood, dried, 15-16% per unit 

Fish i dried, 11% ammonia 10% 
B. P. f.o.b. fish factory...... 4.80 & 10 

Fish een, ae: 13@14% ammo- 
nia, 10% B. F 4 


Fish scrap, th 6% ammonia, 
3% A. P. A., f.0.b. fish factory.. 


Soda Nitrate, in bags, 100 lbs. spot.. 
Tankage, ground, 10% ammonia, 15% 
ee ee ee ee 4.65 & 10c 
unground, 9@10% ammonia. 
Phosphates. 
steamed, 3 and 50 bags, 


-4.00 & 50e 


Tankage, 


Bone meal, 
per ton 
Bone meal, 
per ton 

Acid phosphate, bulk, 
more, per ton, 16% flat 
Potash, 
Manure: salt, 20% bulk, per ton 
Kalnit, 12.4% bulk, per ton 
Muriate in bags, basis 80%, per ton. 
Sulphate in bags, basis 90%, per ton. 
Beef. 
Cracklings, 50% unground 
Cracklings, 60% unground 


Meat Scraps, Ground. 


BONES, HOOFS AND HORNS, 
Round in bones, avg. 48 to 5@ Ibs. 


per 
Black hoofs, per ton 
Striped hoofs, 
White hoofs, per ton 

Thigh bones, avg. 85 to 90 lbs., per : 

100 pieces 2100. 
Horns, avg. 74% oz. and over, No. 18.300.00@825.1 
Horns, avg. 744 oz. and over, Ne. 28.250.00@27 
Horns, avg. 724 oz. and over, No. 38.200.00@2250s 


rs 


NEW YORK LIVE STOCK. 
Receipts of live stock at New Y¥ 
for week ended Sept. 22, 1928, were re. 
ported officially as follows: 4 


Cattle. Calves. 


7,230 
4,241 
824 


12,295 
13,251 
14,296 


Emil Kohn, 
Calfskins 


Specialists in skins of quality 
consignment. Results talk! |: 
mation gladly furnished. 
Office and Warehouse 
407 East 31st St., 


NEW YORK, N. Y. 
Caledonia 0118-0114 


Jersey City 
New York 




















Lincoln Farms F oduct 
Corporation 


Collectors and Renderers of — 


Bore FAT 


Manufacturer of Poultry F 


Office: 407 EB. Sist St. 

NEW YORK CITY 
Phone: Caledonia 0114-01 
Factory: Fisk St., Jersey City, 

















@ 2.15 
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